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Next week a large portion of 
oil industry attention wili be 
focused on the first postwar In- 
ternational Petroleum Exposition 
and Congress in Tulsa. Aerial 
view at right shows exposition 
grounds where more than 300 
companies will display 1,856 ex- 
hibits May 15-22. In _ photo 
above, three Tulsa oil men en- 
gage in some_ pre-exposition 
talk about exhibits and the con- 
gress program. Left to right, 
they are: E. F. Bullard, president, 
Stanolind Oil & Gas Co.; R. W. 
McDowell, executive vice presi- 
dent, Mid-Continent Petroleum 
Corp., and W. G. Skelly, presi- 
dent, Skelly Oil Co., and presi- 
dent of the exposition and con- 
gress. 


Fuel Oil Delivery System 


Both degree day and call-in systems are used for 
scheduling fuel oil deliveries by one Independent job- 
ber. City map is zoned for deliveries and zone areas 
are color coded in same way as customer file cards. 


P. Ze. 














First Postwar International 


Petroleum Exposition 


Liquefied Petroleum Gas Section 


One major company is expanding marketing and 
output of LP-gas . . . Satisfactory supply of fuel can 
be delivered only if suppliers and equipment makers 
co-operate . . . Survey shows only 23 for-hire carriers 
operate equipment for moving LP-gas. P. 35. 




















INSURE FULL FLOW i 


with 
Morrison Line Strainers e | 





i} 
MORRISON ; 


BROS. 
DUBUQUE 





Fig. 285 





CYLINDRICAL SCREEN STRAINER TOP CLEAN OUT STRAINER 





Morrison improved type line Various meshes are available 
strainers have cylindrical 
screens arranged to catch all 
foreign matter for complete 
and easy removal. A large These line strainers are backed 
area of fine screen is provided 
so that flow is not impeded. vai 
This is backed by coarse screen precision manufacture for the 
for additional strength. Oil industry. 


for different liquids. 


by Morrison’s over 90 years of 


Every Line Needs A GOOD Strainer! 








MORRISON BROS. COM PANY 


OIL EQUIPMENT HEADQUARTERS 
DUBUQUE, IOWA 
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In the early days all deliveries of ‘‘Ethyl’’ anti- 
knock compound were made in box cars. Special 
steel drums containing the ‘‘Ethyl’’ fluid were 
firmly braced in conventional freight cars for 
shipment to refiners. Unloading and handling 
was by manual labor, a satisfactory system 
when shipments were infrequent. 
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Today, shipments to most mixing points are in tank cars with the unloading and subsequent handling ac 
complished quickly and efficiently with a minimum of man hours. The tank cars are strongly constructed 
and specially equipped for safe transportation and convenient handling of the product. New tank cars are be 


ing added to the fleet to insure continuation of the prompt, accurate delivery service maintained in the past. 


The system of bulk shipments and storage of “Ethyl” fluid was developed 
by Ethyl engineers as a service to the oil industry. It is part of the overall 
service program designed to assist oil companies in the better utilization of 
“Ethyl” antiknock compound and the gasoline to which it is added. 
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Santodex, Monsanto's newest oil additive, enables ; 





manufacturers to produce economically superior lubri- 


cating oils with higher viscosity indices. ; 


An all-hydrocarbon, light-colored, viscous compound, 


Santodex is readily soluble in mineral oils. It is the y 





superior all-purpose additive because it allows the 


processor to build these qualities into his products: 


Improved starting ease of 
cold engines at low 
atmospheric temperatures. 


oe 
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Increased protection to 
internal engine rubbing 
surfaces at both high and 
low temperatures. 


RIP IGST 





Reduced engine oil 
consumption. 


Ability to meet viscosity 
’ requirements of two or 


more grades. 


Doubled grading. 





High viscosity indices to 
meet exacting specification 


SANTODEX = 


For further information on how 

VISCOSITY INDEX Santodex can improve the per- 
IMPROVER formance results of your base 

‘ stocks, write to MONSANTO 

CHEMICAL COMPANY, Petro- 

leum Chemicals Department, 


1700 South Second Street, 








St. Louis 4, Missouri, or return 
| the convenient coupon. 
yi 
¢ TYPICAL ANALYSIS OF SANTODEX 
Saybolt Universal Viscosity ct 210° F. . . . . . . 2160 
Sa ee a ee 
a: a nr |. 
Kinematic Viscosity at 210° F.(Certiziokes) . . . . 465 
Neutralization Number (Acidity). . . ...... .03 
Specific Gravity 60/60° F. ....... 2... B99 
Flash Point, °F.(C.0.C.)... . .. 2222s. 350 
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MONSANTO CHEMICAL COMPANY NP-2 ° 
Petroleum Chemicals Department : 
1700 South Second Street, St. Louis 4, Missouri 


Please send me additional information on Santodex: 


MONSANTO 


Name Title 


es 


CHEMICALS PLASTICS Company - 





Address 
City Sicte 
SERVING INDUSTRY ...WHICH SECRVEC3S MANKIND 
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| COMING MEETINGS 


MAY 
American Institute of Chemical Engineers, re- 


gional meeting, Hollenden Hotel, Cleveland, 
O., May 9-12. 


American Petroleum Institute, Division of Re- NEWS SECTION ™ js ‘~ . . e ° . . . . 15 
» fining, mid-year meeting, Benjamin Frank- 

lin Hotel, Philadelphia, Pa., May 10-13. 
Conference of State Oil Jobbers Assn., Secre- 


taries, meeting, Hotel Sheraton, Chicago, Il, FEATURE INDEX 
May 11. 


Retail Gasoline Dealers Assn. of Michigan, 


FUEL OIL DELIVERIES One jobber ises both ieqree 10 y ma 
Inc., annual convention, Detroit-Leland Ho- 


iT 


. , 7... vetenr ma 
tel, Detroit, Mich., May 11-12 call-in systems for scheduling fuel oil deliveries. Zone system an 
National Oil Jobbers Council, quarterly meet- file cards are coded to aid in routing of trucks 25 
ing, Sheraton Hotel, Chicago, May 12-13 
Oil Industry Information Committee, meeting, NEW BULK PLANT—A primary advantage of his new bulk plant 
Dallas, Texas, May 13-14, 4 { lit hher . enty 
3 nD re office facilities, « > 10 er says lenty 
international Petroleum Exposition, Exposition is Improved oliice tacuiitie yne JODD y 97 
Grounds, Tulsa. Okla., May 15-22. trucks also provided 
North Carolina Oil Jobbers Assn., spring meet- 


ing, Charlotte, May 19 


OIL TRUCKER-MARKETER PROBLEMS—A tul! understanding 
Virginia Petroleum Jobbers Assn., semi-annual 


the overations of the carrier can contribute t reducing ld 
meeting, John Marshall Hotel, Richmond, h eee - : . ; 28 
Va., May 20. bution costs, Frank Baird-Smith tells oil jobber 
Virginia Oil Men’s Assn., spring meeting, John “ : ‘ ‘ 
Marshall Hotel, Richmond, Va., May 20-21 LP-GAS SECTION me major il company 1s expanding } = 
American Petroleum Institute, Lubrication marketing operations and output Co-operation between 
Committee executive committee meeting, . ' . , t mar 
Homestead Hotel, Hot Springs, Va., May suppliers and equipment makers e: ential, Kansas LP-gas mer 
19-20. RES perat 
3a} Survey shows only 23 for-hire carriers own ana operate 
Pennsylvania Petroleum Assn., Inc., spring wid sens y Y . , £63 nical y t 
convention, Bedford Springs Hotel, Bedford, equipment tor hauling LP-ga oteel company olicial 7 ries 
Pa., May 24-25 ; >i) ; industry in meeting 
industry faces same problems as oil and gas Indu y ng 
American Petroleum Institute, Agricultural : : 35 
Development Committee spring meeting 1emana 
Lorraine Hotel, Madison, Wis May 24-28 
Natural Gas and Petroleum Assn. of Canada, 


meeting, General 3rock Hotel 


, Falls, Ont., Canada, May 27-28 os DEPARTMENTS 


Petroleum Motor Transport Assn. of Oklahoma, 














meeting, Tulsa, Okla May 28 About Oil People 61 
American Society of Mechanical Engineers, r — . inlaw 64 
semi-annual meeting, Milwaukee, Wis May Aavertisers inde) 
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"7 1 1 o 3 
= JUNE Editorially Speaking 2 
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65 Equipment Personal 
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99 mento, Calif., June 1-6 Market 45 
lowa Independent Oil Jobbers’ Assn., board , ; ll 
50 meeting, Hotel Fort Des Moines, Des Moines Midwest -omment 
lowa, June 3 ; 50 
| society of Exploration Geophysicists, eastern ii rices 
regional meeting, Mellon Institute Audi- np F om. P ° aan en ent 13 
J torium, Pittsburgh, Pa., June 6 racic a Commen 
Tennessee Oil Men’s Assn., meeting Hotel Statistic 56 
Hermitage, Nashville, Tenn., June 6-S . — 28 
Petroleum Equipment Suppliers Assn., meeting Tran portatior New 
Broadmoor Hotel, Colorado Springs, Colo . ll 
es June 6-S Washington mment 
’ society of Automotive Engineers, annual sum 
».2 . mer meetirg. French Lick Springs Hotel a — 
. French Lick, Ind., June 6-11 
. . , Cleveland 13, Ohio, CHerry 7672 
. Oil Heat Institute of New England, Biennial PUBLICATION OFFICE: 1213 West 3rd Street, : ci 
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OPEN TO SUGGESTIONS 


No one can miss the fact that this station sells more than 
gasoline. Tires, batteries, accessories — all are clearly in view. 
That leads to sales suggestions 


tells customers vou handle 
things they want to buy. 


This Visual Front opens its face to the public. By day, 
light streams in to make working conditions better-— at night, 
the brilliantly -lighted station stands out as a beacon to attract 
business. 


To assure clear visibility of the interior. this up-to-date 
station is glazed with Thermopane, the sealed. double-glass 
windowpane that insulates. Thermopane minimizes condensa- 
tion, makes the station more comfortable the vear round. 


\ Visual Front is practical glass keeps its luster and 
beauty with a minimum of maintenance, cleans easily and 
doesn’t need refinishing. 


Discuss with vour architect the many ways you can use 
glass to make your station a more effective merchandising unit. 
And write us for a copys of our Service Station folder. Libbey ‘ 
Owens:Ford Glass Company, 5558 Nicholas Bldg., Toledo 3, O. 


— 


Washington, Ind. Architects: 


Weeks, Cleveland. 











Practicalitvy is combined with display 
impact in this Thermopane-glazed serv- 
ice station of the Ohio Oil Company at 


Walker & 


MATERIALS RECOMMENDED 


FOR TRANSPARENT AREAS— 
L-O-F Plate Glass, ground and 
polished for maximum freedom 
from distortion. To insulate glass 
areas, specify Thermopane*. Its 
panes are separated by sealed-in, 
dehydrated air. In areas that 
might be subject to impact, specify 
Tuf -flex* tempered plate glass. 


FOR TRANSLUCENT AREAS— 
to bring in light and assure pri- 
vacy., use Blue Ridge Patterned 
Glass for walls and_ partitions. 
This beautiful glass is ideal for 
smart-looking windows or walls in 
lavatories. 


FOR SOLID AREAS—colorfu! 
J itrolite* glass facing is easily 
washed with water and a squee- 
gee. It keeps its luster. doesn’t 
need refinishing and is unaffected 
by weather. It does not warp. 
swell or craze. “> 
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Only the Wiggins Floating Roof Sea! 
will trap the vapor between the outer 
pontoon and the tank shell and maintain 


this condition at all oil levels. This seal 


TOP SEAL 
(PATENTED) 


seeped is divided into three component parts — 
eeconmner sees the Primary Seal, the Secondary Seal, the 


(PATENTED) 


FABRIC RING SEAL Top Seal. 


JOINER CURTAIN 


Briefly their functions are as follows: 


THE PRIMARY SEAL, with its flexible metal shoe and 


SEAL HANGER vapor-proof curtain, maintains close sliding 








contact, regardless of any irregularities of the 


LONG LIMBER SHOE 
(PATENTED) 





tank shell around its entire periphery. 





THE SECONDARY SEAL, a neoprene coated fabric 


ring seal plus a joiner curtain, nullifies wind 








action and prevents pulsating. (Tests show that 





the standing loss is decreased, and the resultant 








saving is increased, by 50 percent or more 








ours romtoon = through the use of the Secondary Seal.) 


THE TOP SEAL prevents vapor losses when the 
i salieg float is within three feet of the tank top, at 


which point the Secondary Seal no longer 
functions. 


For more complete information on how this Triple Seal Protection, plus many other 
exclusive Wiggins design features reduce evaporation and pumping losses, write for a copy 
of the Wiggins Hidek Floating Roof Bulletin. 
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ei (Mf TRANSPORTATION COR PIOUDAIUNCINEN 
GENERAL 135 SOUTH LA SALLE STREET, CHICAGO 90, ILLINOIS 


BRANCH OFFICES: NewYork + Washington, D.C. + Cleveland + Buffalo - Pittsburgh 
St. Louis - New Orleans - Tulsa - Dallas - Houston - Seattle - Los Angeles - San Francisco 


SUB-LICENSEES: 
WESTERN STATES: Consolidated Steel Corp. — Western Pipe & Steel Co. of California, Los Angeles —San Francisco 
SOUTHERN STATES: Wyatt Metal and Boiler Works, Houston — Dallas, Texas 
FRANCE: Etablissements Delattre & Frovard reunis, Paris 
CANADA: Toronto Iron Works, Ltd., Toronto 
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write for your 


copy today 





THE MODERN WAY TO PUMP 


GASOLINE - DIESEL FUEL - KEROSENE - FUEL OIL 
FROM TANKS ABOVE OR BELOW GROUND 


New space-saving vertical design . . . new fast, certain, self-priming 
action... in a new line of streamlined fueling and transfer pumps by 
the makers of the world's most complete line of self-priming centrif- 
ugals. Another forward step by Marlow does away with valves 
inside the pump! Bulletin describes and illustrates models for dis- 
pensing work, for transfer service in small bulk plants, for 
faster-than-ever fuel-handling in large service stations. Write 


for your copy. 


MARLOW PUMPS 


RIDGEWOOD ° NEW JERSEY 
6 
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This apparatus permits chemists at International to study the “consistency” of 
greases at temperatures varying from 100° below to 250° above zero. 


The viscosity of greases de- 
termines their efficiency in lub- 
ricating applications. Before In- 
ternational lubricants are ship- 
ped, they are put through the 
toughest, roughest temperature 


tests imaginable. The result is oils 


and greases that will stand up 


to tortuous punishment of extreme 





i Tulel-igelitig-ts 


INTERNATIONAL LUBRICANT CORPORATION 
NEW ORLEANS, LA. 


Producers of specialized lubricants including INLUCITE 21, 
the unexcelled multi-purpose lithium base lubricant. 


With Research Comes Quality, With Quality Comes Leadership. 
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hat are quickly | 3 
aa start by Tri-Sure Closures -- 


makes packaging history 
with 

























HE packaging program of Esso Standard Oil _ simplified filling and shipping, and effected 
Company has made major advances in substantial operating economies. 


merchandising, economy and protection. And Tri-Sure Closures — installed on drums 


Distinctive designing — uniform for each — have provided the protection which fine 
group of products — assures quick identifica- products deserve .. . protection from seepage, 
tion and eye-appeal at the point of sale. leakage and pilferage . . . protection that safe- 


Standardized packaging has reduced the guards a great reputation... protection that as- 
types and sizes of containers to a minimum, _ sures every customer of full drums and full value. 


The best products Fe 
“acnene” TF Kear e 


CLOSURES 


Always specify 
“Tri-Sure Closures” 
on drum orders 





AMERICAN FLANGE & MANUFACTURING CO. INC., 30 ROCKEFELLER PLAZA, NEW YORK 20, N. Y. 
TRI-SURE PRODUCTS LIMITED, ST. CATHARINES, ONTARIO, CANADA 
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WHERRY FOREVER ?—There may soon be a move on 
the part of Sen. Wherry (R., Nebr.) and some of his 
senatorial colleagues to make the Senate Small Business 
Committee a permanent investigatory outfit. The com- 
mittee, headed by Wherry, has authority to continue only 
until the end of this year. In asking for the extension 
of the committee this spring, Wherry indicated that he 
would not seek another extension. However, senators be- 
ing usually reluctant to relinquish a good public sound- 
ing board, it is said that Wherry may seek permanent 
status for his committee. And, as acting majority leader 
for the upper house, the Nebraska senator probably would 
be able to rally a large group of lawmakers to his side. 


CUSTOMERS RESIST—Resistance that East Coast job- 
bers are meeting with in trying to push sales of larger 
domestic fuel oil tanks—additional 275 gal. or 550 to 1000- 
gal. tank to replace single 275-gal. tank—is also evi- 
denced in Midwest, where jobbers are reporting need to 
offer credit to consumers on purchases of larger,storage 
and summer fills until customer actually begins using 
fuel oil, Other Midwest jobbers are making an extra 
charge per gallon on fills below 100 gal. Jobbers in all 
regions are cutting profits on tank sales by selling at 
or near cost to gonsumers. 


MORE DRIVERS PER VEHICLE—lIncreased gasoline 
consumption in Pennsylvania is a certainty if number of 
motor vehicle operators is any criterion. The Quaker 
state is registering operators at a far faster rate than 
motor vehicles. This registration year (April 1, 1948 to 
March 31, 1949) advance registrations show 119,081 more 
operators have signed up than last year at same date 
while only 75,748 more vehicles are listed. Complete fig- 
ures for the year show there were 1.24 operators per 
vehicle in 1941; 1.33 operators per vehicle in 1946; and 
1.65 in 1947. Advance figures indicate that 1948-49 will 
show even more drivers per vehicle. 


SERIOUS BUSINESS—Growing interest in unitization, 
under which several producers in the same oil field op- 
erate as a unit with a minimum number of wells, and 
in secondary recovery is manifest in many quarters. One 
of the foremost signs is the feature spot given secondary 
recovery at May 7 session of Interstate Oil Compact’s 
meeting in Chicago, as well as the increased activity of 
the compact’s secondary recovery committee. Another in- 
dication of the intense study of conservation practices is 
seen in formation of consulting companies which place 
special emphasis on unitization problems, secondary re- 
covery, reservoir control, gas cycling and gas economies. 
Conservation has become a highly technical phase of oil 
producing, commanding increasing attention from special- 
ists. 
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LAY-AWAY PLAN—Not wanting to be caught short 
next winter, should the weather get real bad, the Army 
is figuring on stocking up products at various barge ter- 
minals along the inland waterways this summer and fall 
from where they can be easily moved by tank car and 
truck to the numerous posts and stations in the Midwest. 
As a first step, it is compiling a list of terminals capable 
of storing products in barge quantities, with interest 
mainly centered on the lower reaches of the Ohio and the 
St. Louis-Memphis areas on the Mississippi. 


ECONOMICS AND ENGINEERING With operating 
cost still rising, oil companies and petroleum transporters 
are directing more and more attention to increasing gal- 
lonage of tank trucks and tank trailers yet staying with- 
in state limitations. Truck manufacturers say that chassis 
weights on large truck units have reached a point where 
they can’t be made any lighter except by utilization of 
lighter metals. While the use of lighter metals may seem 
a simple answer, truck makers point out that safety fac- 
tors and stringent regulations in various areas constitute 
the biggest obstacle. For example, New York City regu- 
lations require that on fuel oil tank trucks the stripped 
chassis shall not weigh less than a specified percentage 
of the gross weight. On some model trucks this some- 
times means that “fishplate”’ 
weights) must be added in order to meet city stipulations. 


(excess and useless metal 


MORE TESTS—Eighty-eight units of Yellow Cab fleet 
in Cleveland have begun operating with Thompson Vita- 
Meters (See NPN March 10, p.22) and indications now 
are that company hopes to have more than 1,000 fleet 
vehicles using the antiknock device and solution by early 
fall. Yellow cab at present has installed devices on 65 
Plymouth cabs and 23 air line limousines (Packard, 
Cadillacs and Chryslers). 


MIDDLE EAST—Still another major company, “not yet 
ready to talk about it”, will give Middle East crude a 
try. An experimental cargo is planned for June. A 10- 
year contract will follow if results from the trial cargo 
prove satisfactory. 





CAT SKINNING—Lining of storage tanks with plastic 
is a good bet to be tried for tanks intended for use abroad 

unless the Commerce Department puts lined storage 
tanks under export control. Now, only unlined storage 
tanks are required to be licensed for shipment overseas 
within the department’s steel quota limits. 

























© PROVED at Indianapolis 
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STEWART-WARNER ELECTRONIC WHEEL BALANCER AGAIN 
SELECTED BY OFFICIALS FOR 500 MILE SPEED EVENT!... 


‘ 





EXTRA SALES... EXTRA PROFITS—YOU GET : 


BOTH WITH THE NEW STEWART-WARNER ; 


ELECTRONIC WHEEL BALANCER 


Now you 
can doa perf 
. . ect wheel . . 
ume, with less work. Because the calancing job every time, in Jess it 
It possible for you to bal ¢wart-Warner method makes po 














Mauri Rose Bill Holland Ted Horn 





ance whee! . 

the w . eels to rr 

To speed them on their way to fame and for- Vou wheels remain On the car or truck ; mactronic Precision while dt 
tune, many of America’s speed kings look to cna! Customers are assured of great , 0a Operating position. ” 
Stewart-Warner for wheel balancing service. comiort. er safety . 


+. greater riding 


IN 1947—the drivers who won first, second and 

third place rode on wheels balanced the Stewart- s 
, ° Ou turn them 

Warner electronic way. F 

»- « for complete de. 


IN 1948— Stewart-Warner will again be on hand » Chicago 14, Illinois 

















at the Speedway with complete facilities to balance See it P " h 
the wheels for contenders in the Nation’s Number 'n action in the Garage Area at th Ss ~ 
One Speed Classic. © speedway! al 
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A complete, self-contained unit with all 
accessories stored inside. Baked enamel 
finish, chromium trim. Dial tells degree of 
unbalance. Stroboscopic lamp reveals 
points of unbalance. Anyone can learn to 
operate unit. 








mn 


STEWART-WARNER (iii, CORPORATION 
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‘pe ‘ The oil indus- 


try’s “Group 3” 
pricing formula 
may ‘“‘reason- 
ably” be expected to come under fire 
of the Federal Trade Commission as 
a result of a Supreme Court decision 
last week upholding an FTC order 
to the cement industry outlawing the 
concerted use of a multiple basing 
point-delivered price system. 

If FTC does not move to the at- 
tack, there still will remain the 
chance that the Justice Department 
will. 


Mr. Bjorkback 


* * * 


Right now, however, FTC has the 
ball and gives every sign of carrying 
it vigorously wherever it deems the 
court’s decision points. 

It makes no secret of the fact that 

it has made a “preliminary (basing 
point) investigation” of the oil in- 
dustry. And its associate general 
counsel, W. B. Wooden adds: 
“If an investigation discloses that 
wrong is being done in an industry, 
it is reasonable to assume now that 
steps will be taken to correct the sit- 
uation.”’ 

Already, FTC has expressed the 
“hope” that “industry in general, 
and organized industry in particu- 
lar, will avail itself of the oppor- 
tunity now presented to conform vol- 
intarily to the law as determined by 
the Supreme Court in the Cement 
ase,”’ 

FTC believes that it has in that 
lecision “sweeping affirmation” of 
ts contention that “the cement in- 
lustry’s long-established basing point 
system, resulting in identical deliv- 
ered prices at any given destination, 
S a collusive price-fixing device 
which violates both the Federal 
Trade Commission Act and the Clay- 
ton Antitrust Act... 

“The decision has a definite and 
Substantial impact upon the status 

Similar systems of identical de- 
ivered prices used by a number of 
leavy goods industries.” 


* * 





The Justice Department is in the 
ickground at the moment, but has 
fen an important factor in the case 
ind will be weighing the cement de- 
sion carefully. 

Not only did DJ cover basing point 
recing in its still-pending API anti- 
rust suit, but an antitrust division 
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“=  WASHINGTON—By Raymond E. Bjorkback 


FIC Eyes Group 3 Pricing 


Following Cement Decision 


attorney, Charles H. Wesion, pre- 
pared FTC’s cement case brief, and 
he and another antitrust attorney, 
Robert G. Seaks, helped Wooden ar- 
gue the case. 

In fact, DJ filed its own attack on 
“uniform” pricing and terms of sale 
in the cement industry on June 28, 
1945, at a time when FTC apparently 
was keeping its cement case on the 
shelf. The DJ action, at Denver, has 
been “pending” while FTC proceeded 
with its case. 

DJ desecribed the petroleum indus- 
try’s “Group 3” formula in the API 
“Mother Hubbard’ complaint in the 
following terms: 

“As part of the price-fixing pro- 
gram, defendants have agreed to 
utilize and are utilizing a pricing 
formula, of which the basic factor 
is the price for principal petroleum 
products at either spot markets or 
other base points arbitrarily selected 
by defendants. The spot market 


prices are the quotations selected by 
defendants for spot 
certain 


markets for 


which trade journals cur 


An Independent 
job! in lowa 
Mr. Lamm is both pleased 
and slightly wor- 
ried about an invoice for regular 
gasoline, which he has received from 
his supplier. His contract calls for 
2c minimum margin. The invoice fig- 
ures 2.4c, and his supplier has not ad- 
vised him of any increased allowance. 
While the jobber hopes the invoice 
is right, he momentarily is anticipat- 
ing receipt of another invoice marked 
“correction”. 

But the jobber can cease worrying 
The company that sent him the in- 
voice tells us that it has increased 
margins allowed jobbers to a mini- 
mum of 2.4c on regular. There will 
be no formal announcement of the 
increase, but verbal notice now is 
being given jobbers by the supplier's 
salesmen. Contracts are not being 


rently publish such quotations. The 
base prices at the other base points 
are prices arrived at by adding to 
the spot market quotations existing 
freight rates between spot ‘narket lo- 
cations and the other base points 
The prices at these base points are 
adopted irrespective of the cost of 
such petroleum products at th 
points from which shipments are ac- 
tually made. To the prices at the 
base points are added all rail freight 
rates to final destinations as a fac 
tor in the pricing formula, irrespec- 
tive of the actual point of origin ofl 
the product, and the transportation 
facility actually used. Prices for pe 
troleum products at final destina- 
tions are arrived at by adding th 
margins allowed by defendants to 
distributors and retailers as another 
factor in the formula. In selling to 
jobbers, distributors and other large 


quantity purchasers of petroleum 
products for resale, cefendants 
charge all rail freight rates from 
base points to purchasers’ destina- 


tions in addition to the base prices 
although such petroleum products ac- 
tually move in interstate commerce 
from points of origin other than base 
points and at costs to defendants 
less than all rail freight rates. By 
carrying out this scheme, defendants 
are able to maintain the factors of 
their price-fixing formula and exact 
from purchasers and consumers 
amounts of money in excess of those 


(Continued on p yt) 


MIDWEST—By Earl Lamm 


Contracts Unchanged But 


Jobber Margins Creep Up 


changed at least not now 


Because of variations in freight 
rates and local retail prices, somé¢ 
jobbers either have or will receive 


slightly more than 2.4c. The sup 
plier’'s price on premium gasoline to 
jobbers is 1c above that of regular 
which means a jobber margin of 2.% 
to 3.4c on premium, dependent upon 
whether the local retail price dif 
ferential between regular and premi 
um is 1.5¢c or 2c. In most areas in 
the Midwest it is 1.5c. 

Contacts with several suppliers 
during the past few days disclosed 
or rather made us more aware, that 
margins have been quietly creeping 
up in this manner for some time 
Like the company which made the 
most recent increase, these suppliers 
said the price of gasoline at the re- 
finery has gone up from 2c to 4 
during the past year or so, and they 
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TIES 
‘THE JOB 
TOGETHER 








Not that you could build a refinery or a chemical plant by telephone 
... but it does serve to illustrate the control Graver maintains in 
any construction job. It’s a control over every phase of the operation 


from blueprint to test run. 


The Graver Construction Company is prepared now to assume the entire 
responsibility for your next job whether it is merely a matter of 

new equipment installation or a complete refinery. Graver’s engineers, 
supervisory personnel and equipment (located at several depots in 

the oil producing areas of the country) are at your service. 

Write today. We will be happy to explain in detail how Graver 


can tie your construction job together. 


GRAVER CONSTRUCTION CB. 
A division of GRAVER JANK & MFG.CO.JNC. * NEW YORK «© CHICAGO «© HOUSTON 


Other Graver services include the design, fabrication and erection of a complete line of water 


conditioning equipment and specialized work in steel and alloy plate. 
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ienized 
costs also are more. 

“Several of our jobbers have been 
tell ng us about their increased op- 
erating costs and asking us for more 


re that 


~ 


jobber operating 


margin,’ one supplier said. ‘We 
also read about it in the trade press,” 
he added. 

We hope our modesty is becoming 
if we merely mention that one of the 
publications referred to was NPN. 

* * * 

To us at least, these supplier ac- 
knowledgments of jobber needs for 
more margin seem very significant. 
Margins generally are not up to the 
2.5c minimum on regular, which job- 
bers have been urging. Neither are 
they “guaranteed margins written in 
contracts,” with two known excep- 
tions—-Deep Rock and Skelly. But 
progress is being made. More mar- 
gins than ever in recent years are 
close to 2.5c minimum and the addi- 
tional money is going to jobbers, even 
though the margin increases are not 
always written into contracts. Per- 
haps the small additional differences 
needed to bring margins up to 2.5c, 
and contract changes, will come in 
the weeks or months just ahead. 
Point that jobbers cannot understand 
is the slowness with which margins 
creep up. 

Margins provided by the various 
individual companies have not, and 
probably will not advance to the same 
figure, but as a general thing, the 
suppliers we have talked to recent- 
ly appear to feel that 2.5¢c minimum 
is not too much based upon current 
product prices, the supply and de- 
mand situation and high operating 
costs, plus the need for modernizing 
jobber handling and distribution fa- 
cilities. 

* * * 

In addition to the Iowa jobber’s 
supplier, who has just begun allowing 
24c margin, another company—a 
major—said that in the same infor- 
ial manner, it sometime ago began 
allowing 2.45c margin on regular and 
2.95c on premium, but contracts have 
not been changed. These current mar- 
gins, based upon delivered jobber 
prices, are the result of creeping 
from 2.25c to 2.35c, and then to 2.45c 
on regular with corresponding in- 
creases on premium. 

Another large company is allow- 
ing margins of 2.3c to 2.4c, most of 
them being at 2.36c on regular. Previ- 
ous margins were 2.2c to 2.25c. Con- 
tracts reading 2c, and containing the 
usual renewal clause have been in 
effect for about five years. The in- 
crease of approximately 0.125c to 
present top of 2.4c, was brought 
about by a change in the supplier’s 
jobber price base. For several years 
it was based upon the average and 
it now is based upon the low of pub- 
lished prices. It is understood that 
the usual differential on premium ap- 
pli's on margin allowances by this 
Sup plier. 
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A significant 
trend is becom- 
Mr. Sweeney ing increasingly 


apparent in the 
power business, a huge consumer ol 
oil in the West. 

To meet the growing demands of 
the newly industrialized West, power 
companies are, of course, increasing 
their output as fast as they can. But 
this increase is overwhelmingly in 
the form of steam plants, which in 
the West means oil burning plants. 

The position of the Pacific Gas & 
Electric Co. is significant. Its cur- 
rent construction program, scheduled 
through to 1951, will change that 
company’s generating capacity from 
a prewar 70% hydro and 30% steam 
(with most of the latter being used 
primarily for stand-by purposes) to 
a 1951 position of 52% steam and 
48% hydro. Right now the company 
has 60% hydro and 40% steam, with 
not a single hydro project scheduled 
at present for construction in the 
future. 

A new steam plant with a capacity 
of 75,400 kw. goes into operation 
this month. Another enlarged plant, 
shortly to be completed, will add 
other 223,400 kw. of steam generated 
power. 

Meanwhile, the Los Angeles Mu- 
nicipal Department of Water & Pow- 
er and the Edison Co. both have re- 
cently added large steam plants to 
their generating capacity in the 


Southern California area. 


What this means in terms of ac- 
tual barrels of oil demand is hard to 
predict. Rainfall, industrial growth, 
and many other factors will deter- 
mine how much oil will be burned 
in these plants in years to come. 
Naturally steam plants will be taken 
out of use before hydro plants if 
demand slips. 


But hardly a single factor can ve 
foreseen which would lessen demand. 
Indeed, every one points in the op- 
posite direction and it seems conclvu- 
sive that the western oil industry 
will have a huge and eager custom- 
er on its hands in the form of the 
power industry for years to come 


* * . 


The Los Angeles office of the Bu- 
reau of Mines has released an in- 
ventory of refineries, cracking plants 
and natural gasoline plants in the 
five Pacific Coast states as of Jan- 
uary 1, 1948. A _ prewar practice, 


Interpreting the Oil News 





PACIFIC COAST—By Don Sweeney 


Demand of Power Companies 


For Oil Continues to Rise 


the inventory was resumed this year 
after a seven-year hiatus. 

Another report of a similar natur¢ 
was published by the Washington of- 
fice of the bureau last year and 
some interesting comparisons are 
shown. From Jan. 1, 1941, to Jan 
1, 1947, the crude throughput of Pa- 
cific Coast refineries increased only 
417,440 b/d. But in the following 
year, 1947, a net increase in daily 


capacity of 109,700 bbls. was at- 
tained. 
This 1947 increase, more than 


double the preceding six years, brings 
the total throughput capacity to l1,- 
109,400 b/d. 

Only one new refinery 
California Asphalt Corp. at Port- 
land, Oreg.—was built in the year, 
so that the bulk of the new 109,700 
bbls. represents increased capacity of 
existing refineries. 

Despite the difficulties of getting 
crude at the right place, time and 
price, the refineries generally operat- 
ed at a high level throughout th: 
year and they are doing so today 


that of thx 


An interesting aspect of the kind 
of refinery construction which took 
place in 1947 is brought out in the 
Bureau of Mines’ report. Due to 
the war, great stress was placed 
upon the production of high octan« 
gasoline and all the larger refineries 
built catalytic cracking plants. But 
this didn’t affect crude throughput. 

With the return of peace, the em 
phasis was on crude throughput to 
meet the demand for fuel oils and 
lower octane gasoline. Hence, there 
was little new construction in cat- 
alytic cracking plants in 1947 In 
the six war years cracked gasoline 
capacity increased 79,355 b/d _ but 
only 22,680 b/d in 1947. 

While these facts will be interest- 
ing to marketing men in the petro- 
leum business, they have a potential 
use for everyone in the oil trade. As 
is already being done by one west- 
ern company, a lot of sense can be 
put into discussions with non-indus- 
try people on the subject of oil prices 
and oil company profits by remem- 
bering that the 109,700 bbls. of new 
refinery capacity on the Pacific Coast 
represents roughly $109,700,000_ of 
hard cash put up by stockholders or 
taken out of what was left of profits 
after taxes. 

And before the war, the same ca- 
pacity could have been built for a 
mere $438,000! The cost of living 
has gone up 
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E. F. Kieffer — 
Builder, Singer 
And Credit Man 


William Stockton (left), Atlantic Refining Co., retiring president of Assn. of Eastern 
Petroleum Credit Managers, and E. F. Kieffer, treasurer, American Lubricants, Inc., 
Buffalo N. Y., recently named to succeed Mr. Stockton 


The new president of the Assn. of Eastern Petroleum 
Credit Managers, E. F. Kieffer, treasurer of American 
Lubricants, Inc., has also found time to help construct 
his own new home and to continue his long-time interest 
in singing. 

With his wife and two boys—aged seven and ten- 
Mr. Kieffer recently moved into an East Aurora, N. Y., 
house which was built almost entirely by himself and 
another man. He says the exercise has put him in as 
good shape as when he used to perform gymnastics with 
the Syracuse, N. Y., Turnverein and race canoes at the 
Canoe Club on the Seneca River. 

In the past Mr. Kieffer has appeared with the Syra- 
cuse University Glee Club, the Guido Chorus of Buffalo, 
the Philharmonic Chorus in Buffalo, and has sung in 
several churches. At present he is an active member of 
the Society for Preservation & Encouragement of Bar- 
bershop Quartet Singing of America, Inc. 

Mr. Kieffer has been in the oil industry only since 
1943 when he joined American Lubricants, Inc., Buffalo. 
His first job was to direct shipments of greases and oils 


(mostly on an emergency basis) to all theaters of wa! 
Later he worked on inventory control and cost methods 
for grease manufacture. In 1944 he was named assist- 
ant treasurer and became treasurer last year. 


Last year he served as vice president and board mem- 
ber of the credit association which he now heads. Re- 
cently, he also was elected chairman of another credit 
organization, the Buffalo Petroleum Group of the West- 
ern New York Credit Men’s Assn. 


His first job in business, after studying for thr 
and-a-half years at the Business Administration and 
Teachers’ College at Syracuse University, was with a 
grocery chain. There he held successive positions of 
secretary, buyer, and office manager during his four- 
and-a-half-year stay. Then shifting to the automobile 
accessory trade, he remained for nine years as sal 
man, store designer, and field representative. Immediately 
before joining American Lubricants, he was inventory 
control supervisor for one year in an airplane factor 

A native of Syracuse, Mr. Kieffer is 42 years old. 
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Short Seeks Commission 
To Frame Policy on Oil 


Study of Rationing Also Asked by Committee; 
Brewster Reports; Wherry Continues Inquiry 


NPN News Bureau 
WASHINGTON—-The House Armed 
Services was preparing this week to 
throw its powerful support behind 
the idea of setting up a citizen-con- 
trolled commission to form an oil 
policy for the U. S. 

In the meantime, the Senate War 
Investigating (Brewster) committee 
in its long-delayed report on naval 
oil purchases in the Middle East fired 
a blast at the Arabian American Oil 
Co., asserting that the company over- 
charged the government some $38.- 
000,000 in “an avaricious desire for 
enormous profits.” Armco struck 
back by issuing a memorandum of 
facts to refute Brewster. 

The week also found Chairman 
Wherry (R., Nebr.) of the Senate 
Small Business Committee once more 
tilting in a no-decision bout with De- 
fense Secretary Forrestal over con- 
tinued shipments of steel pipe for 
construction of 1,100-mile Trans- 
Arabian Pipe Line. 

If the Armed Services Committee 
follows proposals by its oil subcom- 
mittee, headed by Rep. Short (R., 
Mo.)—and it probably will—the full 
committee will recommend creation 
of a commission, such as the Bernard 
Baruch committee on rubber and the 
recent Finletter commission on avia- 
tion policy, to study and report back 
in six months with the outline for a 
national oil policy. 


Rationing Study Urged 


The Short subcommittee, which 
has completed its over-all study of pe- 
troleum supplies for the military, 
also will propose that the subject of 
rationing be studied if supplies be- 
come more acute. 

In addition to contending that the 
government should have been sold oil 
at less than the $1.05-per-barrel 
price now being paid for Aramco 
Navy special fuel in the Persian Gulf, 
the Senate war probers, chairmaned 
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by Sen. Brewster (R., Me.), called 
for a “continuing investigation of ne- 
tional petroleum affairs” either by a 
joint congressional committee or sep- 
arate committees in the Senate and 
House (for details of committee 
charges and Aramco reply see P. 20). 

Speaking on the Senate floor when 
the committee report was presented, 
Sen. Brewster charged that oil com- 
panies participating § in Aramco 
“could, if they so desired, ruin every 
oil producer in this country.” He as- 
serted that Aramco could lay its oil 
down in New York “at half the price 
which the American producer is re- 
ceiving today and for which he can 
perhaps produce it under future con- 
ditions.” 

Says Decision Reversed 


The committee asserted in its Mid- 
dle East report that Aramco “ap- 
parently” has reversed a previous de- 
cision to confine itself to European 
markets and Arabian oil now will be 
brought into the U. S. 

This assertion was disputed, in ef- 
fect, by Aramco Vice President J. 
Terry Duce in a speech at Denver, 
Colo., April 27 in which he declared 
“most of the oil produced in this 
concession (Aramco holdings in Saudi 
Arabia) will be produced for the pur- 
pose of supplying the Eastern Hem- 
isphere and only in cases of short- 
ages would it come to the Western 
Hemisphere.” 

Mr. Duce also warned that the al- 
ternative to increasing Middle East 
production “might be rationing at 
home or greatly higher prices.” He 
noted that Middle East oil will grad- 
ually replace Western Hemisphere oi! 
in the European markets. 


Navy Defends Prices 


Defense of prices charged by Aram- 
co in sales to the Navy was made 
by Navy Secretary Sullivan who 
stated that the Brewster committee 


“assumed” that the Navy rejected a 
prior offer of oil at 40 cents per 
bbl. when it signed a contract in 
October, 1945 to purchase Navy 
Special at $1.05 per bbl. 

Then Mr. Sullivan added 


“I wish to make it clear that the 
Navy never received in 1941 or at 
any other time an unconditional of- 
fer for the sale of oil at 40 cents 
a bbl. from the Middle East. The 
alleged offer of 40 cents a bbl. was 
expressly conditioned upon an ad- 
vance of $30,000,000 being made to 
the King of Saudi Arabia to which 
neither the Navy nor any other 
agency of the government was au- 
thorized to commit itself.” 

The Navy secretary also noted that 
the Navy now is buying Middle East 
oil “at less than one-half the price 
that oil is selling for in the Gulf 
Coast and Aruba.” 


More Steel for Oil Urged 


Along with endorsing a study of 
petroleum by a citizen-commission, 
the Short Subcommittee on Oil also 
will recommend that additional steel 
be allocated to the petroleum indus- 
try and for additional construction 
of natural gas pipe lines from the 
southwest. 

Also to be proposed are: 

1. Increased exploratory activities; 

2. Full development of the tide- 
lands, but with no recommendation 
as to who shall be the eventual own- 
er; 

3. Continuation of research in syn- 
thetic liquid fuels but with no rec- 
ommendation for launching a huge 
commercial program as outlined in 
the Wolverton bill; 

1. Importation of more oil; and 

5. Stockpiling, if possible, of petro- 
leum for future military or civilian 
emergencies. 


Wherry Calls Forrestal 


In regard to the Trans-Arabian 
Pipe Line, Sen. Wherry summoned 
Defense Secretary Forrestal to Cap- 
itol Hill April 30 for a showdown on 
whether the military will continue its 
key support of construction of the 
line. 

Mr. Forrestal told the senator in a 
public hearing that no final decision 
has yet been made, although both 
the Joint Chiefs of Staff and the Mu- 
nitions Board favor going ahead at 
this time. He explained that 3,000 
tons of “main line’ pipe were au- 
thorized for an export license last 
week on an emergency basis and no 
further second-quarter shipments will 
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be made until the final decision is 
made. 


On the domestic oil front, Sen. 
Wherry viewed the Midwest gaso- 
line and tractor fuel supply situation 
as getting “tighter and tighter and 
tighter,” and his committee staff said 
it is receiving from 15 to 20 com- 
plaints a day from independent job- 
bers in that area. 


“This is more complaints from that 
area than we got last winter on fuel 
oil at the height of the heating sea- 
son,” a committee spokesman said. 


Tidelands Bill Passes House; 
Donnell Stalls Senate Action 


NPN News Bureau 
WASHINGTON — Legislation giv- 
ing the states undisputed title to the 
tidelands was helping to keep mat- 
ters lively on the Senate side of 
Capitol Hill this week, but was his- 
tory as far as the House was con- 
cerned, the lower chamber having 
passed H. R. 5992 with a lopsided 
257-29—-vote. 


A Senate judiciary subcommittee 
resumed hearings May 4 on the sim- 
ilar S. 1988 at the insistence of Sen. 
Donnell (R., Mo.). And the outcome 
for the Senate measure, sponsored by 
some 20 lawmakers, was not at all 
clear, the only certainty being that 
Sen. Donnell would do everything he 
could do to block it. 


However, the house had done just 
what states’ title proponents had pre- 
dicted it would—dealt a stinging re- 
buke to President Truman, who has 
promised to veto any quitclaim bill 
sent him just as he did two years 
ago. So great was the majority for 
H. R. 5992 that its advocates now are 
predicting the House will over-ride a 
presidential veto this time. 





Antitrust Waiver Extended 


WASHINGTON — The anti- 
trust waiver on voluntary agree- 
ments has been extended for an- 
other six weeks—to June 15 
from April 30—by Attorney 
General Clark to enable the in- 
dustry to cope with any diffi- 
culties that may arise in supply- 
ing motor fuel to farmers. 

Extension was requested by 
Interior Secretary Krug, pend- 
ing efforts by Petroleum Indus- 
try Advisory Committee to 
draft a more formal program 
under the Taft Act. That com- 
mittee, whose membership 
has just been increased to 
34 with the addition of 
Howard Cowden as a represent- 
ative of the co-ops, was meet- 
ing here May 5. 
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IPAA Opposes Subsidization of Synthetic Fuel 


Industry, Raps Talk U. 


Special to NPN 

WICHITA, Kans.—Asserting that 
“there is no basis for the claim that 
this nation is running out of oil,” di- 
rectors of Independent Petroleum 
Assn. of America adopted a resolu- 
tion at mid-year meeting here April 
26-27 opposing subsidization in any 
form of a synthetic liquid fuel indus- 
try as well as government owner- 
ship, operation, or control of commer- 
cial synthetic liquid fuel plants. 

Directors went on record as being 
opposed to any program which would 
hamper the domestic petroleum in- 
dustry in continuing its program for 
full development of the nation’s nat- 
ural petroleum resources. 

Association also approved other res- 
olutions: 

Asserting that methods of distribu- 
tion of oil country tubular goods and 
lease equipment must be corrected to 
provide domestic petroleum industry 
an equitable share of available sup- 
plies. 

Advocating further legislation to- 
ward preventing propaganda activi- 
ties on the part of employes and of- 
ficials of the federal government. 

Urging enactment of legislation to 
divest federal government and its 
agencies of ownership of mineral 
rights of lands already sold to citi- 
zens for use in private pursuits, and 
urging that legislation prohibiting re- 
tention of mineral rights in future 
sales be maintained. 


Approving purpose of H. R. 6302 
and recommending speedy passage by 
Congress of this amendment to Min- 
eral Leasing Act to permit exercise 
of certain options on or before Aug. 
8, 1950. 

Russell B. Brown, association gen- 
eral counsel, charged in address co 
the more than 350 directors, that pub- 
lic fear that U. S. can no longer de- 
pend on its domestic oil industry to 
supply major petroleum requirements, 
but instead must rely on outside 
sources, is a result of propaganda 
without factual justification. 

He blamed this propaganda on two 
“well-financed and_ well - trained” 
sources: (1) large oil companies with 
outside sources of petroleum who are 
looking for a market outlet, and (2) 
government officials, employes and 
agencies who desire to obtain control 
of the oil industry. 

John W. Boatwright, chief econo- 
mist for Standard Oil Co. (Indiana), 
urged that educational efforts to in- 
form public on facts about the petro- 
leum industry be started “‘with those 
nearest us—our own employes.” 

“Start a ground swell,” Mr. Boat- 
wright suggested, with the entire per- 


S. Is Running out of Oil 


sonnel of the oil industry informing 
public on facts, “and we will soon 
have the finest public acceptance of 
any major industry.” 

Oil men were told by Ralph C 
Champlin, chairman of American Pe- 
troleum Institute’s Oil Industry In- 
formation Committee, not to expect 
dramatic results too quickly in a pub- 
lic relations program. While results 
of three-year OIIC program, at ex- 
penditure of a little more than one 
million dollars, are “pretty good,” 
Mr. Champlin _ said “significant 
change” in public thinking might not 
be apparent for another three years. 

Frank B. Taylor, IPAA’s public re- 
lations director, stressed the need for 
keeping the public informed on the 
Independent operator’s role in the oil 
industry, particularly on _ current 
problems and situations. 


Commerce Department Boosts 
2nd Quarter Oil Export Quotas 
NPN News Bureau 

WASHINGTON Second quarter 
oil products exports have been set 
almost as high as first quarter befor 
it was reduced at end of January at 
insistence of House Commerce (Wol- 
verton) Committee. 

Commerce Department set second- 
quarter “products” quota at 13,949,- 
000 bbls. but this also includes 1,871,- 
000 bbls. of crude oil, 150,000 bbls. of 
blending agents and 270,000 bbls. of 
gas oil and residual fuel oil for 
Curacao to be returned to VU. S 
eventually as a component of “blend- 
ed residual fuel oil.” 

Individual products quotas for sec- 
ond-quarter as compared with revised 
first quarter quotas follows (latter in 
parentheses) : 

Aviation gasoline, 1,262,000 bbls 
(700,000); motor gasoline, 5,020,000 
(4,550,000); kerosine, 500,000 (600,- 
000); gas oil and distillate fuel oil 
3,883,000 (2,800,000); residual fuel 
oil, 1,263,000 (1,000,000). 


Burns, Lakin, Becker to Be 
Guests of Jobbers Council 
NPN News Bureau 

CHICAGO—-H. S. M. Burns, presi- 
dent of Shell Oil Co., Inc., and P. E. 
Lakin, marketing vice president, will 
be guests of the National Oil Job- 
bers Council at a luncheon on Thurs- 
day, May 13, during the council’s 
quarterly meeting at the Sheraton 
Hotel in Chicago. 

Merle Becker, president of the In- 
dependent Petroleum Assn. of Amer- 
ica, will meet with the council at 
4:30 p.m., Wednesday, May 12, the 
first day of the two-day meeting. 
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Delay on Movie Ruling Stalls 
DJ Oil Divorcement Decision 


Supreme Court Fails to Give Final Verdict in 
Antitrust Case Involving Film Integration 


NPN News Bureau 

WASHINGTON—By directing a 
lower court to look again to decide 
whether five major motion picture 
companies controlling 70% of all 
first-run theaters in 92 _ principal 
cities are,violating Sherman Anti- 
trust Act, the Supreme Court on 
May 3 delayed a final ruling on which 
is said to hang a decision by the 
Justice Department on the question 
of undertaking a sweeping divorce- 
ment program against the oil indus- 
try. 

Justice Department, understood to 
regard integration in oil as parallel 
to that in movie industry, is con- 
tending that movie distributors should 
be divested of their theater holdings. 


Lower Court Upheld Companies 


The trial court, a three-judge tri- 
bunal for Southern District of New 
York had found that none of movie 
majors was organized or had been 
maintained “for the purpose of 
achieving a national monopoly” in 
exhibition. 

The lower court further found that 
five majors by all their present 
theater holdings ‘alone (which ag- 
gregate a little more than one-sixth 
of all theaters in U. S.) do not and 
cannot collectively or individually 
have a monopoly of exhibition.” 

It refused to grant the DJ request 
for total divestiture by majors of their 
theater holdings, deciding that total 
divestiture would be injurious to the 
majors and damaging to the public 
that a new set of theater owners 
would simply take their place and be 
unlikely to give public as good ser- 
vice. 

The Supreme Court observed that 
“it is clear, so far as the five majors 
are concerned, that the aim of the 
conspiracy (found by lower court in 
other phases of case) was exclusion- 
ary, i.e. it was designed to strengthen 
their hold on the exhibition field. In 
other words, the conspiracy had mon- 
opoly in exhibition for one of its 
goals, as the district court held... . 


What Were Results? 


“It is not enough, therefore,” high 
court went on, “in determining the 
need for divestiture to conclude with 
district court that none of the de- 
fendants was organized or has been 
maintained for the purpose of achiev- 
ing a ‘national monopoly’, nor that 
the five majors through their present 
theater holdings ‘alone’ do not and 
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cannot collectively or individually 
have a monopoly of exhibition. For 
when the starting point is a conspir- 
acy to effect a monopoly through re- 
straints of trade, it is relevant to 
determine what the results of the 
conspiracy were even if they fell 
short of monopoly.” 

The Supreme Court said that what 
the lower court should scrutinize is 
“the relationship of the unreasonable 
restraints of trade to the position of 
the defendants in the exhibition field 
(and more particularly in the first- 
run phase of that business).” It de- 
clared: 

“Exploration of these phases of the 
cases would not be necessary if, as 
the Department of Justice argues, 
vertical integration of producing, 
distributing and _ exhibiting motion 
pictures is illegal per se. But the 
majority of the court does not take 
that view. 
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“In the opinion of the majority the 
legality of vertical integration under 
the Sherman Act turns on (1) the 
purpose or intent with which it was 
conceived, or (2) the power it creates 
and the attendant purpose or intent. 
First, it runs afoul of the Sherman 
Act if it was a calculated scheme to 
gain control over an appreciable seg- 
ment of the market and to restrain 
or suppress competition, rather than 
an expansion to meet legitimate busi- 
ness needs. Second, a vertically in- 
tegrated enterprise, like other aggre- 
gations of business units . . . will 
constitute monopoly which, though 
unexercised, violates the Sherman 
Act provided a power to exclude com- 
petition is coupled with a purpose or 
intent to do so.... 

“Size is itself an earmark of mon- 
opoly power. For size carries with it 
an opportunity for abuse. And the 
fact that the power created by size 
was utilized in the past to crush or 
prevent competition is potent evi- 
dence that the requisite purpose or 
intent attends the presence of monop- 
oly power . . . Likewise bearing on 
the question whether monopoly power 
is created by the vertical integration, 
is the nature of the market to be 
served and the leverage on the mar- 
ket which the particular vertical in- 
tegration creates or makes possible.” 


Mayor Spikes Congressman’s Report to House 
Of ‘Gas’ Rationing in Western Nebraska Town 


By NPN Staff Writers 

Kimball, Nebr., a town of 1,700 
near the Wyoming and Colorado 
State lines, moved into the oil spot- 
light for a few minutes this week 
when Rep. Miller (R., Nebr.) said in 
a speech prepared for delivery on 
the House floor at Washington that 
gasoline rationing to tourists already 
had started in Kimball. 

A check by NATIONAL PETROLEUM 
NEWS showed, however, that: 

1. Miller’s revelation was news to 
John Kuns, mayor of Kimball, who 
said: “There has been no allocating 
of gasoline to tourists and farmers 
have had enough for their tractors. 
One of the large company stations 
now stays open 14 hours a day in- 
stead of 24, but all customers are 
getting gasoline.” 

2. It was a “surprise” to H. H. 
Hahn, secretary of the Nebraska Pe- 
troleum Marketers Assn., who keeps 
abreast of all supply developments 
in the state. Mr. Hahn said he was 
under impression western part of 
state, in which Kimball is located, 
has more gasoline than the eastern 
part. 

3. While oil men in the city expect 
gasoline to be short in July and 
August when the combines are run- 
ning, there has been no trouble so 
far. 


In addition to saying that ration- 
ing already had started in Kimball, 
which is his home town, Rep. Miller 
predicted that full farming opera- 
tions would be impossible unless 
more gasoline and oil supplies were 
available. 

When NPN checked with Rep. Mil- 
ler the day after his speech, he said 
the facts were based on a phone 
call from one farmer in the Kimball 
area. 

Last week crude production in the 
U. S. hit a new all-time record for 
the third consecutive week, and, ac- 
cording to API statistics, gasoline 
stocks for the week ended April 24 
were up slightly over the previous 
week, both nationally and in the Mic- 
west. (See detailed statistics on 
pages 56 and 57.) 

Also last week Clarence H. Thayer, 
manufacturing vice president of Sun 
Oil, told Sun employes at Toledo that 
the company’s refinery there will be 
almost doubled in capacity. 

Possibility that the Mid-States re- 
finery at Falls City, Nebr., closed 
since January 1946, might be re- 
opened was seen when R. D. Swan, 
president, said that he is awaiting u 
decision of the Nebraska Railroad 
Commission to lower the intrastate 
crude oil freight rate. 
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Prove Dealer Pressure 
Charge or Retract It, 
Sun Tells Legislators 


Special to NPN 

PROVIDENCE, R. I.—Sun Oil Co. 
this week branded as “baseless and 
reckless” a charge that it has forced 
certain Rhode Island service station 
dealers to purchase automotive ac- 
cessories against their wishes. The 
charge had been made in a report 
of a four-member committee of the 
Rhode Island House of Representa- 
tives. (See April 28, NPN, p. 12.) 

S. B. Eckert, Sun’s marketing vice 
president, called upon the committee 
either to produce evidence to sub- 
stantiate its accusations or withdraw 
the charge publicly. He said that if 
dealers were threatened with loss of 
leases unless they bought Sun side- 
lines, it was in direct contradiction 
of the company’s announced policy. 

Legislation to place distribution of 
gasoline and other petroleum prod- 
ucts under control of the Rhode Is- 
land Utilities Commission had been 
allowed to die, even before Mr. Eck- 
ert’s letter to the committee. The 
legislature adjourned without taking 
any action on the committee’s re- 
port. 

Rhode Island bill followed word- 
ing of Michigan Fair Trade Prac- 
tices Act, in effect since 1937, except 
that provisions applying to bakeries 


were deleted and provision for con- 
trol by regulatory body was inserted. 


Enforcement in Michigan 


(Enforcement of Michigan act is 
left up to the state attorney general, 
there being no regulatory body for 
such purpose in that state. The at- 
torney general, however, does not 
administer the act. That part of 
the original act, Section 6, pertain- 
ing to the giving away of premiums 
in the form of any commodity to 
promote the sale of any other com- 
modity has been ruled unconstitution- 
al by the Michigan Supreme Court. 
The decision said that the giving of 
premiums with the sale of gasoline 
was “held not a lure to improvidence 
or shown to create a tendency in the 
dealer to defraud the public.” Other 
sections of the act were upheld by 
the court.) 


Henry V. Brady of Pawtucket, 
president of the Blackstone Valley 
Gasoline Retail Dealers Assn., told 
NPN he was instrumental in getting 
the Rhode Island legislation intro- 
duced through State Sen. James 
Brady (no relation). Henry Brady 
formerly operated the Blue Sunoco 
Oil Co. at Cumberland, but sold out 
last November. He was a member 
of the Gasoline Dealers Subcommit- 
tee for Area No. 1 of the Petroleum 
Distribution and Marketing Commit- 
tee during the last war. Blackstone 
Valley group has 220 members in 
state outside of Providence, he said. 


International Petroleum Expo and Congress 


Opens May 15; Large Attendance Expected 


TULSA—“The Biggest Oil Show 
on Earth,” is a good description of 
the International Petroleum Exposi- 
tion and Congress which will open 
in Tulsa on May 15-22. 

This is the silver anniversary edi- 
tion of the exposition and the first 
since 1940. It is the first congress 
to be held with the expo since 1925. 
A world congress, however, was held 
in Paris in 1937. 

The 1,856 exhibitors who will par- 
ticipate in the expo will display 
equipment conservatively valued at 
more than $100 million, reports indi- 
cate, and all phases of the industry 
will be covered. 

The congress will open on May 18 
and will hear addresses by Benjamin 
Fairless, president of U. S. Steel 
Corp.; Charles F. Kettering, General 
Motors Corp.; Dr. Gustav Egloff, re- 
search director, Universal Oil Prod- 
ucts Co.; Minister N. E. Tanner, 
Canadian Department of Lands and 
Mines; Hon. Sr. Antonio J. Bermu- 
dez, general manager of Petroleo 
Mexicanos; and others still to be an- 
nounced. Gov. Beauford H. Jester 
of Texas, chairman of the Interstate 
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Oil Compact Commission, is sched- 
uled to open the congress. 

All sessions of the congress will 
be of the open forum type, Alf G. 
Heggem of Orbit Valve Co., chair- 
man, reports. Over 500 visitors from 
abroad are expected to attend the 
expo activities. 

The congress program is listed as 
follows: 


May 18—Forum on international 
personnel and public relations of the 
oil industry. 

May 20—Discussion of practical 
application of postwar processes and 
techniques. 

May 21—Consideration of future 
industry developments. 

The 15-acre exposition grounds will 
house exhibits which show the com- 
plete story of oil—how it is found, 
brought to the surface, refined, trans- 
ported and marketed. Many movie 
films will explain the various phases 
of the oil industry. Almost every 
type of equipment used by the oil 
industry will be on display for visitors 
who are expected to total more than 
225,000. 





Independent Lube Compounders 
To Be Formed at May Meeting 


KANSAS CITY, Mo.—A nationwide 
association of Independent lubricating 
oil compounders is to be formed at a 
meeting at ‘the Statler Hotel in St. 
Louis, May 19-20. Decision to form 
the association grew out of a meeting 
of a group of compounders from six 
Middle West States held at the Phil- 
lips Hotel here April 8. 

Objective of the organization, as 
stated in a press release issued after 
the meeting here, “shall be to pro- 
mote the social, scientific and eco- 
nomic welfare of that segment of the 
petroleum industry represented by 
those firms whose principal business 
consists of the compounding of lubri- 
cating oils.” 

“To aid in the prevention of a 
tendency toward or the actual prac- 
tice of monopolistic procedure. To 
promote free enterprise in the entiré 
industry and combat unfair trade 
practices that may now or hereafter 
exist. 

Robert W. Hadlick is acting secre- 
tary of the association. 


Freight Boost Ups T.W. Prices 


NPN News Bureau 

CHICAGO — Standard Oil Co. (In- 
diana) said May 3 it was advancing 
consumer and dealer tank wagon 
prices up to 0.2c maximum per gal., 
May 6, at many points in 11 states 
of its marketing area to compensate 
for freight rate increase on that date. 


Company announcement read: 

“Effective May 6, 1948, Standard 
Oil Co. (Indiana) will adjust its tank 
wagon prices to dealers and consum- 
ers on gasoline, naphthas, refined oils 
and fuel oil at those points in its ter- 
ritory which are affected by Inter- 
state Commerce Commission freight 
rate adjustment which also becomes 
effective May 6. 


“The adjustment will be effective 
at various points in the states of 
Michigan, Indiana, Illinois, Missouri, 
Kansas, Iowa, Wisconsin, Minnesota, 
North Dakota, South Dakota and Ne- 
braska. There will be no change at 
many points and the maximum ad- 
vance will be 0.2c per gal.” 


Conoco Boosts T. W. Prices 


Special to NPN 

PONCA CITY—Continental Oil Co. 
has announced 0.3c increase in its 
tank wagon prices for gasoline, kero- 
sine, tractor fuel, Diesel fuel and fur- 
nace oils, effective May 3, in Okla- 
homa. 

“This increase is coincident with 
an increase in intrastate freight rates 
effective on the same date,” company 
said. 
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Oil Industry Faces Big Lubes Task 
If War Comes, Col. Vogel Tells API 


Lubricants Committee Told Trend of Military 
Thinking Is Toward Eliminating Unitization Barriers 


NPN News Bureau 

TULSA—Miulitary believes oil in- 
dustry must travel a lot of highways 
and byways if it is to be in position 
to make enough lubricants for ci- 
villian as well as armed forces needs 
in event of war, API Lubrication 
Committee was told here April 28 
by Col. G. H. Vogel, executive officer 
of Armed Services Petroleum Board. 

In national emergency, he also said, 
military “may find it obligatory to 
defend” foreign sources of essential 
petroleum and products “no matter 
where they are located.” 

In discussing ways to make avail- 
able greatest amount of crude from 
nation’s proven reserves, Col. Vogel 
indicated that military thinking is 
swinging behind elimination of bar- 
riers to unitization of U. S. oil fields. 

A. J. McIntosh, economist for So- 
cony-Vacuum Oil Co., who addressed 
meeting on civilian outlook, said U. 
S. has sufficient lubricants produc- 
tion to meet “foreseeable demands” 
for four years and that additicnal 
facilities are planned or already un- 
der construction. McIntosh said peak 
production in both automotive and 
industrial lubricants will be reached 
this year. 


Cities Military Demands 


Col. Vogel advised committee that 
military requirements for lubricating 
oil are estimated at 3,600 b/d for 
fiscal year beginning July 1, exclusive 
of civil affairs requirements in Eur- 
ope and the Pacific expected to total 
700,000 bbls. 

The direct military requirements 
in national emergency probably would 
increase five times, and consumption 
might even reach 36,000 b/d (10 
times) he said, adding: 

“Any material increase in con- 
sumption by the military services 
must be met by one or a combina- 
tion of the following: 

A. Increased efforts to make avail- 
able additional quantities of desirable 
and usable crudes. 

B. Operation of all refining ca- 
pacity at maximum rate possible. 

C. Reduction of civilian consump- 
tion. 

D. Expansion of 
tes. 

‘In so far as the U. S. is to con- 
tinue meeting its needs from domes- 
tic sources,” declared Col. Vogel, “it 
must increasingly ‘stretch’ its avail- 
abe proved reserves by achieving 


refining capaci- 
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greater recovery of oil from the res- 
ervoirs, prove up additional reserves 
by improving finding techniques, ex- 
ploring new areas including the con- 
tinental shelf, and bring into the 
picture synthetic liquid fuels and lu- 
bricants from natural gas, shale, coal 
and other sources.” 


He said plans for future “must in- 
clude” consideration by the refiners 
of transporting desirable crudes 
longer distances, and of processing 
less desirable crudes, resulting in 


lowered yields for a given charge 
capacity. Also: 
“It is becoming more and more 


evident to the military that barriers 
to unitization must be removed and 
more economic and efficient plans 
for recovery (by cycling operations, 
pressure maintenance and secondary 
operations) be developed to increase 
the ultimate yield from our proven 
reserves. 

“In the meantime, practical econo- 
nomics indicate that the nation is 
finding it expedient and desirable 
to meet a considerable part of its fu- 
ture petroleum requirements from 
crude produced in foreign fields. 
These foreign sources are useful in 
an emergency only when the fields 
are free to produce and the supply 
lines to the refineries and points of 
redistribution and consumption can 
be maintained. 

“Canada, Mexico and South Amer- 
ica are the more strategically lo- 
cated foreign sources of crude, but 
in a national emergency, the mili- 
tary may find it obligatory to defend 
such sources of petroleum and pe- 
troleum products that are essential, 
no matter where they are located.” 


Techniques Must Be improved 


Not only must supply of raw ma- 
terials be augmented, however, Col. 
Vogel declared, but techniques must 
be improved, composition of present 
products re-evaluated, new materials 
evaluated, new products developed 
and further reduction effected in 
number of necessary products. Con- 
tinuing to work with industry will 
be the military, he said. 

He disclosed that already, in course 
of developing lubricants for Arctic 
use, greases have been developed 
which apparently will perform satis- 
factorily over entire temperature 
range specified by military require- 
ment. This requirement is that ma- 
terial function with minimum amount 
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of modification or adjustment within 
range of plus 125° F. to --65° F. 

To service test these lubricants, 
screen them and verify their suit- 
ability, a 20,000-mile road test will 
be carried out, Col. Vogel said. A 


convoy is scheduled to leave East 
Coast in August, operate several 
thousand miles in western desert, 


then proceed to Alaska by way of 
Alcan highway for winter operations, 
and return to states for final inspec- 
tion. 

All technical aspects of convoy will 
be under jurisdiction of Army Ord- 
nance Department, assisted by Co- 
Ordinating Research Council, “one 
of the outstanding examples” of mili- 
tary-industry co-operation, Col. Vo- 
gel said. 

Also, he reported, military services 
are looking forward to completion of 
cold weather tests being conducted by 
U. S. Naval Arctic Test Station at 
Point Barrow, Alaska, under super- 
vision of Naval Research Laboratory. 

Test station, he said, has the fol 
lowing under Arctic operations 
tests: engine lubricants, transmission 
and differential gear lubricants, hy- 
draulic fluid, brake fluid, chassis, 
wheel bearing, roller pad, track and 
general greases, including Arctic ma- 
terials developed by Ordnance De- 
partment, and application of these 
products in available equipment. 

Results of lubricants tests made in 
climatic hangar in Florida, by field 
test use in Alaska and convoy driven 
from Alaska to Detroit, Col. Vogel 
added, will provide information to 
military and industry which will en- 
able them to “materially improve” 
operation of military equipment in 
the Arctic. 


Producing Capacity Up 


Mr. McIntosh told API committee 
that new production will increase 
present producing capacity 10% or 
about 16,000 b/d and manufacturing 
facilities will be in excess of demand 
by 1951. 

Mr. McIntosh forecast slight in- 
creases in gasoline consumption, 
sharp increases in tractor fuel needs 
and said “‘the sale of new automobiles 
and the competition of high-quality 
lubricants” will gradually reduce ra- 
tio of total lubricants to gasoline de- 
mand. This will offset lube require- 
ments of additional automobiles, he 
said. 

Declining business activity is ex- 
pected to bring about drop in indus- 
trial lubricant demand in next four 
years, he stated, adding that by 1951 
consumption will be to the level of 
1941, 

Consumption peak will be reached 
in 1948 in U. S., Mr. McIntosh pre- 
dicted, and exports may inerease 
moderately over same period. 

Mr. McIntosh qualified his _ pre- 
diction of adequate supply with the 
statement that it was based on con- 
tinued peace. 
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Aramco Facts Answer Brewster's 


Charges on Arabian Oil Sales 


Story of Middle East Development Told as Company 
Replies to Report of Investigating Committee 


The following summary contains the principal charges made against the 
Arabian-American Oil Co. by the Brewster Committee and Aramco’s state- 
ment on those charges. The summary was prepared by NATIONAL PETROLEUM 
NEWS from the text of the Brewster report issued April 28 and from a memo- 
randum of information prepared by Aramco. The Aramco memorandum, in 
addition to answering Brewster, presents an unusually interesting story of 
Middle East oil development which NPN commends to its readers. 


Brewster Charges 


The committee is of the opinion 
that in paying $1.05 a barrel, the 
United States government was over- 
charged between 30 and 38 million 
dollars on sales made to the Navy by 
Aramco and its affiliates, between 
Jan. 1, 1942, and June 30, 1947, by 
payment of prices higher than those 
the oil companies had a right to 
insist on in the light of their previous 
dealing with the United States. 


Aramco Answers 


During the years 1945, 1946 and 
1947 the Arabian American Oil Co. 
(Aramco) and the California Texas 
Oil Co., Ltd. (Caltex) sold substantial 
amounts of crude oil and petroleum 
products to the United States Navy. 
In connection with those sales, state- 
ments have been made concerning 
their fairness and reasonableness. 


On that point, Secretary of De- 
fense James Forrestal has publicly 
testified that the oil purchased by the 
Navy from Aramco and Caltex “was 
the cheapest oil that we (the Navy) 
ever bought,” in terms of “what it 
costs to get it to the place where you 
are going to use it.” The Navy, in 
a statement issued in February, 1947, 
said that, for oil destined to its forces 
west of Pearl Harbor, the cost “at 
the nearest and lowest-priced Amer- 
ican source’ would have been 42% 
greater than the price it paid Aram- 
co; and that in addition the trans- 
portation cost would have been 
greater. 


As Low or Lower 


The prices of Aramco and Caltex 
were always as low as, and usually 
lower than, the lows of the markets 
on the United States Gulf, or West 
Coast, which have the greatest influ- 
ence on world prices. It has been sug- 
gested that companies operating in 
the Persian Gulf, like Aramco and 
Caltex, should not use the United 
States market as a standard of rea- 
sonableness. But sales and offers made 
by other companies operating in the 
Persian Gulf indicated that prices in 
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that region were no lower than in the 
United States Gulf. 

There is good evidence that it 
would have cost the Navy more to 
buy oil in the Caribbean, which, next 
to the United States, is the most 
important oil market in the world. 
In short, the prices of Aramco and 
Caltex were as low as or lower than 
any prices available to the Navy from 
any other source. 


Brewster Charges 
The United States government ex- 


tended direct and indirect lend-lease 
and other assistance to the Saudi 


- Arabian government in excess of $99,- 


900,000 of which only approximately 
$27,000,000 is likely to be recovered. 

These advances of direct and indi- 
rect lend-lease and other assistance 
to the Saudi Arabian government 
were initiated for the most part by 
the Arabian American Oil Co., its 
affiliates, and parent companies, for 
two reasons: First, in 1941, to relieve 
themselves of the onerous burden of 
supplying large funds to meet the 
budgetary requirements of Saudi 
Arabia; and second, in 1943 direct 
United States lend-lease was request- 
ed by the company to eliminate the 
danger of its concessions and earn- 
ings falling under the financial con- 
trol of the United Kingdom. 

To induce the grant of aid to the 
Saudi Arabian government, the Arab- 
ian American Oil Co. offered to sell 
to the United States under a proposal 
to the President dated April 16, 1941 
at prices based on fuel oil at 40 cents 
per barrel. Under another proposal 
made Feb. 8, 1943, as a further in- 
ducement to the United States to ex- 
tend direct lend-lease to Saudi Arabia, 
the company offered to set aside re- 
serves and to sell its petroleum prod- 
ucts “at prices well under world 
prices” or at “cost plus a nominal 
profit.” 

When the United States govern- 
ment needed oil because of its war 
demands, notwithstanding these prior 
proposals, the companies offered the 
Navy fuel oil at $1.05 a barrel on a 
take-it-or-leave-it basis. 

The Navy was forced to buy the 
oil on these terms. The committee 





is of the opinion that the oil com 
panies were under a moral if not a 
legal obligation to disclose to thx 
naval procurement officers their pré 
vious proposals for the sale of oi 
submitted to the President. The oi 
companies exploited the governmen 
by exacting high prices for their prod 
ucts despite the high expenditure 
and assistance granted to Saud 
Arabia at the companies’ behest t 
protect and preserve the companies 
concessions. 


Aramco Answers 


The theory has been advanced tha 
other companies were entitled t 
charge the full market price becaus: 
they were commercial American busi 
nesses which had made their own wa: 
in the free enterprise system, bu 
that Aramco and Caltex were unde 
special obligations to the Unite 
States government because of lend 
lease and other aid which the Unite: 
States extended to the Saudi Arabiaz 
government. The thought was that 
Aramco and Caltex were product 
of governmental paternalism, rathe: 
than products of American enterpris: 
like the oil companies operating in 
the United States, and that they had 
a “partnership” relation with our 
government which barred them from 
conducting themselves like independ- 
ent, private, commercial enterprises 
in their dealings with the Navy. 

There is no substance to that the- 
ory. In order to develop a healthy 
business in so remote and unsettled 
an area as the Persian Gulf, Aramco 
and Caltex had to take investment 
risks incomparably greater than any 
oil company operating in the United 
States. 


Years of Discouragement 


A great deal of difficulty and dis- 
couragement marked the beginning 
of the Arabian venture. It was nec- 
essary to transport men and mate- 
rials some 11,000 miles from San 
Francisco and, starting from scratch, 
to provide the housing, sanitation fa- 
cilities, roads, water wells, telephon: 
communications, electricity, shops, 
warehouses, medical and hospital fa- 
cilities, and all of the other items 
incident to establishing a complet 
new American community on a sec- 
tion of naked, blistering desert. 

The central task at hand, the search 
for oil, was most discouraging of a! 
Failure after failure was encountered 
during five years of drilling, and 
with some $10,000,000 already invest- 
ed—it was not until 1938 that oil in 
commercial quantities was brought 
at Dammam, a few miles inland from 
the Persian Gulf. 

Development of the Dammam fiel: 
prospecting for other fields, and tl 
construction of a small, 3,000-barre! 
refinery had barely begun at the 
start of World War II. 


How War Affected Saudi 


Among the indirect victims of tl 
war were the Saudi Arabian peop! 
Their government, struggling to in- 
prove their living standards, had d:- 
pended for a large share of its rev- 
enues upon customs duties and upon 
the pilgrimages to Mecca and Medin 
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Var, however, reduced these revenues 
o virtually nothing. 


On top of all this, the British had 
een compelled by military neces- 
ity to withdraw the shipping which 
iormally served Saudi Arabia, thus 
educing the amount of food and other 
1ecessities that might have come 
rom outside the country. 


The Aramco concession required 
that royalties be paid only as oil was 
produced. But the California and 
Texas companies made continuing 
advances to Aramco in order that it 
might pay advance royalties, there- 
by helping King Ibn Saud to meet his 
budget requirements. 


By early 1941, these advances had 
reached $6,800,000 in excess of royal- 
ty obligations and the king was ask- 
ing Aramco to advance him another 
$6,000,000 for that year. 


A Critical Strategic Area 


The management of Aramco and 
its stockholder companies felt that 
the point had been reached where 
they could not continue to bear the 
growing burden of financing the Sau- 
di Arab budget to the extent request- 
ed and for an indefinite period, par- 
ticularly since the conditions that 
produced the king’s emergency were 
political and military events. 


The course of the war had brought 
to the front another interest—the 
interest of the United States—in one 
of the great strategic areas of the 
world. 

In the spring of 1941, German mili- 
tary power was in the ascendency. 
The threat to the Suez Canal was at 
its height. Pro-Hitler elements were 
active: in Iraq. The Italians had 
already bombed Dhahran and Bahrein. 


Against these unfavorable factors, 
there was the fact that King Ibn 
Saud was pro-Ally, and he command- 
ed greater prestige among Arabs, in 
fact among all Moslems, than any 
other man in the world. To maintain 
his prestige, and thus to remain a 
major factor in maintaining order in 
the Middle East, he had to be able 


to feed and keep control of his peo- 
ple. 


Proposals to Roosevelt 


In April, 1941, proposals were made 
to President Roosevelt that the Unit- 
ed States government advance to the 
king of Saudi Arabia $6,000,000 a 
year for five years and that Aramco 
would, through oil from the conces- 
sion, protect the government from 
loss. The first form of the proposal 
was that Aramco would waive its 
title under the concession to an 
amount of crude oil equivalent in 
value to the amount of the govern- 
ment’s advances. The President sug- 
gested instead that the United States 
‘overnment might be supplied with 
refined petroleum products in the Per- 
sian Gulf. 


Therefore, in line with the original 
roposal for contributing the crude 
il, it was proposed that the refined 
roducts would be provided on the 
asis of no return on the crude and 
) profit on the production, transpor- 
ition or processing of the crude into 
lose products. On this basis tho 
‘avy would have received gasoline 
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at 3-1/2 cents a gallon ($1.47 a bar- 
rel), diesel oil at 75 cents a barrel and 
fuel oil at 40 cents a barrel. These 
figures were well under the going mar- 
ket price on the United States Gulf 
Coast and contemplated no profit to 
the company. This proposal was in 
no sense a commercial offer for the 
sale of oil, but was “a means of pro- 
viding funds for the Saudi Arabian 
government.” The proposal had no 
relation to any subsequent sales ne- 
gotiations. 


An Offer Rejected 


The government refused to accept 
the proposal. The President turned 
the proposal over to Jesse Jones, who 
rejected it in August, 1941 in a let- 
ter which stated: 

“It is clearly the _ responsibility 
of the British to furnish the king 
with such aid as in their opinion 
he is entitled to and they feel would 
be helpful to their cause”. (italics 
added) 

Mr. Jones, at the instance of the 
President and the Secretary of State, 
“suggested” to the British ambassa- 
dor that Britain “consider” providing 
the king with such funds “as in its 
(Britain’s) opinion were necessary to 
meet his requirements.” 


British Influence Considered 


Britain did assume the major re- 
sponsibility for extending aid to the 
Saudi Arabian government, but it did 
so in its own interests and not in those 
of either the United States or Aram- 
co. Britain could not afford in her 
own national interests to allow the 
stability of Saudi Arabia to be jeop- 
ardized. But this sort of British aid 
was exactly what the 1941 proposal 
was designed to avoid. The inevita- 
ble enhancement of Britain’s pres- 
tige and influence with the king car- 
ried the danger that Saudi Arabia 
would be drawn into the so-called 
sterling area. 

Inherent in that was the definite 
possibility that Aramco would have 
to become a British, instead of an 
American corporation; or that this 
strategically-important oil reserve 
would fall largely under British con- 
trol. The companies’ themselves 
made additional advances to the Sau- 
di Arabian government, in excess of 
Aramco’s royalty obligation, of more 
than $2,250.000 in 1941 and more 
than $2,400,000 in 1942, to assist the 
Saudi Arabian government and to 
mitigate somewhat the effect of the 
British being its sole apparent source 
of support. 


The 1943 Proposal 


By late 1942 and early 1943 the 
adverse political and economic effects 
of allowing the British to assume the 
position of chief financial backer and 
adviser of the Saudi Arabian govern- 
ment had become increasingly mani- 
fest. The British were insisting on 
the same kind of financial arrange- 
ments in relation to Saudi Arabia 
that characterized their practices in 
British or British-controlled terri- 
tories. In the light of this situation, 
W. S. S. Rodgers, then president of 
The Texas Co. (now chairman of the 
board), on Feb. 8, 1943, sent a mem- 
orandum to Harold L. Ickes, then 
secretary of the Interior, summariz- 
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ing the growth of British influence 
and noting: 

“Direct aid from the United 
States government to the Saudi 
Arab government, instead of indi- 
rect aid through the British as at 
present, would check this tendency 
and give some assurance that the 
reserve of oil in Saudi Arabia will 
remain under the control of Amer- 
icans; and consequently remain 
available to American economy 
and to American naval and mili- 
tary forces of the future.” 

Proposing that such direct Amer- 
ican aid be made retroactive—so that 
Britain’s creditor position would be 
transferred to the United States 
Aramco expressed willingness, if the 
government adopted the proposal, to 
set aside and give the government an 
option on large quantities of oil at 
figures to be agreed upon later, well 
under world prices. 


No Answer 


The memorandum was not an- 
swered. The suggestion regarding 
prices naturally lapsed when the pro- 
posal was ignored. 

On Feb. 18, 1943, ten days after 
Mr. Rodgers’ memorandum to Secre- 
tarv Ickes, the President declared 
Saudi Arabia eligible for Lend-Lease. 

It has been suggested that there 
was a connection between the Presi- 
dent’s action and Mr. Rodgers’ mem- 
orandum to Mr. Ickes. 

The government’s decision to put 
Saudi Arabia on Lend-Lease was 
made without regard to the oil com- 
panies’ representation, the step 
had been under consideration in gov- 
ernment circles for some time before 
Feb. 8, 1943. The United States had 
its own very sound political and mili- 
tary reasons for putting Saudi Arabia 
on Lend-Lease. We had then been 
at war for more than a year. The 
strategic importance of Saudi Arabia 
and the Middle East had become con- 
siderably more apparent than when 
Aramco first tried, back in 1941, to 
make the situation clear. 


Wanted Aramco’s Stock 


What Mr. Rodgers’ approach to 
the government in February, 1943, ac- 
tually led to was the organization by 
the government of Petroleum Re- 
serves Corporation and a proposal, 
initiated by Secretary Ickes, for ac- 
quisition by the United States of 
Aramco’s stock. The first proposal 
was that 100% of Aramco’'s stock 
be acquired by the government; next, 
that 51% be acquired. Both of these 
were resisted by Aramco’s stockhold- 
ers, and a proposal for acquisition 
of 33-1/3% was discussed. The pro- 
posals had encountered political and 
industry opposition as constituting an 
entry by the government into private 
business. 

From the very beginning of World 
War II, the supplying of petroleum 
products in adequate volume was an 
urgent, never-easing problem. As 
the war’s tempo increased, the re- 
quirements mounted in proportion. 
Aramco's original refinery at Ras 
Tanura could turn out only 3,000 bar- 
rels of products daily. Many times 
that much would be needed from that 
strategic area if the war continued 
beyond 1945, and particularly if ex- 
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panded operations were required in 
the Pacific, as appeared inevitable. 

With this in mind, the government 
in the summer of 1943 expressed in- 
terest in financing a new refinery at 
Ras Tanura. 


Built Own Refinery 


By September, 1943, however, it 
had become apparent that the refin- 
ery proposal was linked with the ef- 
fort of Petroleum Reserves Corpora- 
tion to acquire a controlling interest 
in Aramco. On Oct. 15, 1943, Secre- 
tary Ickes called off the negotia- 
tions concerning government acquisi- 
tion of an interest in Aramco stock, 
and the proposal for a government- 
financed refinery was called off short- 
ly thereafter. 

Thereupon, the company, with the 
approval of the Joint Chiefs of Staff, 
began construction of a refinery at 
its own expense. Some 1,000 Amer- 
ican and 5,000 Saudi Arabs were re- 
cruited for the construction job. And, 
in spite of wartime hazards and bot- 
tlenecks, the plant was completed 
on schedule, in September, 1945, at a 
cost of $50,000,000, all of it put up 
by the company. 


Brewster Charges 


Aramco entered into a contract 
with the Provisional Government of 
the French Republic for this same 
crude oil at 95 cents per barrel and 
subsequently contracted with Societe 
Generale des Huiles de Petrole for 
crude at 90 cents per barrel which 
price remained constant thereafter 
according to records filed with the 
committee by Aramco. In addition, 
one cargo was sold in December, 1946, 
to Administracion Nacional de Com- 
bustibles Alcohol y Portland, Monte- 
video, Uruguay, at an approximate 


price of $1 per barrel, f.o.b. Ras 
Tanura. 
Aramco Answers 

There has been some suggestion 


that Aramco’s $1.05 price to the 
Navy, on its July, 1945, Lend-Lease 
crude oil contract was subject to 
criticism because two months later 
there were some sales to French com- 
mercial customers at 95c and 90c. 
But the circumstances were quite dif- 
ferent. 

When these French sales were made 
the war, with its enormous military 
demand for oil, had just ended and 
sil men everywhere expected a glut of 
oil on world markets. Oil companies 
everywhere were reaching out com- 
petitively to establish new markets. 
The prices quoted on the French sales 
were introductory prices and were 
figured mathematically to meet those 
from the nearest sources of supply 
in South America. That is what hap- 
pened in the case of these relatively 
small sales, which went to several 
different customers. 


Brewster Charges 


The committee is of the opinion 
that if the statement contained in 
the official Navy justification for the 
purchase of oil at $1.05 a barrel is 
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true, that the oil companies repre- 
sented to the Navy that they had 
doubled their royalty payment (to the 
Saudi government) from 21 to 42 
cents a barrel, then the government 
clearly was defrauded because the 
royalty payments were not doubled. 

However, if the statement is false, 
and the oil companies did not repre- 
sent to the Navy that their royalty 
payments were double, then it is ob- 
vious that the government overpaid 
at least 21 cents a barrel, aggregat- 
ing losses of millions of dollars. 


Aramco Answers 


In a “Justification” prepared by the 
Bureau of Supplies and Accounts of 
the U. S. Navy under date of July 
21, 1945, it was reported that certain 
oil company executives supported the 
proposal of a $1.05 price with the 
statement that “royalties to the King 
of Arabia are now totaling approxi- 
mately $0.42 per barrel as compared 
to the former $0.21 per barrel,” and 
that “in addition it was reported that 
considerable pressure is being placed 
on Arabian American to further in- 
crease such royalties.” 


No such statement ever was made 
by Aramco executives. 

The “Justification” was not written 
by the negotiating officer who talked 
with Aramco executives. The only 
one who mentioned the royalty ques- 
tion was Harvey G. Denham, then 
manager of sales for Aramco. Mr. 
Denham denies making the quoted 
statement. The negotiating officer 
has supported his denial. What Mr. 
Denham said to the officer was that 
there was a long-standing, unsettled 
controversy between Aramco and the 
king regarding the “gold pound” 
clause of the Concession, and that, if 
the king’s ideas should prevail, the 
dollar amount of the royalty would 
be increased and might be doubled. 
There was no representation that it 
had been doubled. 


Brewster Charges 


The oil companies have shown a 
singular lack of good faith, an avar- 
icious desire for enormous profits, 
while at the same time they con- 
stantly sought the cloak of United 
States protection and financial as- 
sistance to preserve their vast con- 
cessions. 


Aramco Answers 


In some of the discussions of sales 
to the Navy by Aramco, emphasis 
has been placed upon the idea that 
the company came out of the war 
with its concession intact and with 
an assured enterprise from which it 
could derive large profits; and that 
government funds devoted to Saudi 
Arabia had contributed to that result. 
The premise of an assured future for 
the companies may well be questioned. 
For the ending of the menace of Axis 
domination of the Middle East was 
soon followed by the menacing atti- 
tude of Russia. 


The government, according to offi- 





cial reports, contributed some 


$18,- 
000,000 worth of commodities to Sau- 
di Arabia through Lend-Lease. It did 
not commence that aid until the worst 
of Saudi Arabia’s war peril was over 
In the meantime, when the prospects 


were darkest and before the first 
government aid arrived, the com- 
panies had advanced approximately 
$10,000,000 to Saudi Arabia in cash. 
in excess of royalty obligations. Their 
total for the whole period was nearly 
$16,000,000—only slightly less than 
the total of the government’s ad- 
vances, which were made during the 
latter stages of the war. 

This was in addition to the mil- 
lions of dollars expended by both 
stockholder companies on develop- 
ment, foregoing immediate profit in 
the hope of creating a greater enter- 
prise by larger investment, which 
made the Saudi Arabian oil reserves 
a significant factor in the American 
economy and in American security. 


Any benefits derived by Aramco 
from government aid to Saudi Arabia 
were no different from those received 
by American enterprises in other 
zones deemed of strategic importance 
in the conduct of the war. 


At hearings before the Senate Spe- 
cial Committee to Investigate the Na- 
tional Defense Program, the chair- 
man’s comments at times indicated 
recognition that not all of even the 
government’s direct advances of $18,- 
000,000 should be charged against the 
companies in the balancing of the 
equities. At other times his com- 
ments implied that not only all of 
that $18,000,000 but a large propor- 
tion if not all of $51,000,000 of aid 
from Britain should be counted. 


Building Up the Figure 


Frequently he used a round figure 
of $80,000,000 into which entered the 
$69,000,000 aggregate of United 
States Lend-Lease and British aid, an 
aggregate of $27,000,000 of recover- 
able items of Lend-Lease silver bul- 
lion, Export-Import Bank credit, and 
United States Surplus’ Property 
credit, and also, $4,000,000 spent on 
the Dhahran airport. These totaled 
$100,000,000 which, he said, made his 
$80,000,000 figure ‘“‘very conserva 
tive.” 

The British advances were made for 
Britain’s own political ends. Ther 
is nothing in the record to justify 
inclusion of the $27,000,000 of recov- 
erable items, or the $4,000,000 for 
the Dhahran airport, but, even if 
these items be considered, they ar 
offset by the many additional mil- 
lions invested by the companies in 
the development of the enterprise 
during the war years. 

The government received great 
financial benefits through the prices 


which Aramco and Caltex gave it 
particularly during 1946 and 194% 
when market prices were soaring 


The Navy’s saving on those prices in 
comparison with the low of the 
world market, based on actual figures 
from 1942 through June 30, 1947, and 
on estimates for the last six months 
of 1947, was more than $26,500,000 
and the benefits to the nation’s econ 
omy from Aramco’s enterprise havi 
only just begun. 
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Editorially Speaking 








Close and Direct Contact Between Military and 


Oil Industry Needed to Assure Preparedness 


HE military stockpiling program as it relates to the 

estimated 2 million barrels a day ADDITIONAL pe- 
troleum supplies in event of war, may quite logically 
reach way into the every day life of the oil refining and 
marketing divisions of the industry, even down to the 
thousands of smaller companies. 


Col. G. H. Vogel, who discussed the military oil pro- 
gram at an oil meeting at Los Angeles the other week, 
spoke of putting foreign crude oil into old wells in old 
fields but that can be only the beginning of it. The demand 
for the PRODUCTS of petroleum will increase mightily 
the minute an armed conflict starts. There won’t be time 
to take much crude out of the ground, refine it and buiid 
more refining capacity to handle more of it. 


Thousands of planes will have to go into the air within 
hours after a conflict starts, fueled for long distance flights 
and loaded with bombs and air borne troops and accom- 
panied by fighter planes. Air craft carriers and other 
Navy ships will have to cast off at once for relatively 
long veyages. Ground troops will have to be mobilized, 
say a million or two forthwith. Their training in handling 
mobile fighting equipment will have to be polished off 
and they then placed where most needed, perhaps in 
repelling enemy troops borne by air to our own country 
or in going to distant lands for invasion. 


But whatever the exigencies of the moment may re- 
quire, they all will need the greatest amount of petroleum 
products all over the country in our industry’s history. 


The military therefore will have to have available 
at once a large oil transportation as well as storage ca- 
pacity. The military had very little tank truck capacity 
overseas and that was augmented by the oil men in 
charge by improvising tank trucks out of skid tanks and 
10 ton flats. So, unless manufacture is stepped up to an 
impossible level, the military will have to draw on the 
oil industry for big fleets of tank trucks and tank cars 
and barges. 


The military will also need large quantities of reserve 
product stocks all over the country, far in excess of any 
military tankage it may now have. 


So it is most certain that the military will have to call 
on the oil industry for the excess storage capacity it 
will also need, and capacity scattered all over the country. 


All of which most strongly suggests that one of thes 
days the military may be sitting down with the market- 
iny division of the oil industry and studying its present 
transportation equipment, as to capacity, location and 
as to quality. It is not to be expected that the military 


Wil’ ask for the extra heavy and expensive small tank 
tru-ks built for cross country work that it shipped to 
Frionce, nevertheless a study of our industry trucks might 


Sug rest some changes that would make them more de- 
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sirable for over-the-road military service in time of need. 
As our trucks are now highly efficient, well made and 
stand a heavy load of service, radical changes are hardly 
to be expected but it may be that power pumps on all 
trucks, with larger capacity tanks and larger discharge 
hose, perhaps of greater length etc., may make them 
more practical for military service. 


It is also entirely probable that further development 
of the necessarily immense stockpiling program of pe- 
troleum products will call for larger reserve storage at 
all present terminals of the industry, perhaps some new 
terminals that may not now seem necessary for com- 
mercial use, and larger storage at many of the larger 
bulk plants. 


This stoekpile for military use suggests that the in- 
dustry and military may finally decide on one grade of 
motor fuel for all civilian and all ground services, with 
aviation the only additional grade handled. This uniform- 
ity of fuel is suggested not only to avoid the difficulties 
of mixing many grades of fuel but also so as to make the 
maximum of storage always available to the military. 


Uniformity of fuel is also suggested because all motor 
fuel should be replaced at frequent intervals not only to 
avoid deterioriation but also to insure always having 
en hand all over the country the latest type and best 
quality of that fuel. For the government to put away 
X-million barrels of one grade of fuel today against the 
future, aside from possible deterioration, would freeze the 
military to that grade indefinitely when future military 
equipment might call for a better grade and the industry 
might be producing that better grade. 


The future therefore suggests a close inter-relation- 
ship in stocking fuels as well as in handling transporta- 
tion equipment, between the military and the oil industry. 
This relationship offers many problems 
cost of greater storage than any oil company would 
ordinarily need, and in insuring that the companies se- 
lected to carry that storage always have the minimum 
military amount on hand and do not sell it to civilian 
customers in case of shortage. But there is no reason 
why these problems cannot be worked out. 


including the 


However, the industry can well keep in mind that when 
the critical moment arrives for using this military supply, 
the war requirements will be so great for all things, man- 
power both male and female and materials and equipment, 
that the general public will be held down in its use of 
petroleum products unquestionably to a far lower level 
than in the VU. S. in this last war. Whatever kind of 
rationing the government undertakes will have to be far 
more severe, far more efficient and FAR MORE FAIR 
TO ALL than was the rationing by the crazy OPA in 
War II. 

This undoubted close relationship between the oil in- 
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dustry, the military and the government, is why NPN 
has long viewed with great alarm the eager willingness 
of some of the industry’s leaders to undertake to work 
through a subordinate section of the Interior Department, 
instead of working direct with the military and with the 
new War Munitions Board, with expert oil men all along 
the line whose thinking and efforts do not have to be 
filtered through incompetent bureaucratic minds. 


Oil Industry Set Up Equitable Allocations 
Long Before Candidate Wherry’s ‘Formula’ 


J. RATHBONE, president of Esso Standard, wrote 

¢ Senator Wherry two weeks ago outlining how the 

Esso company would distribute its products for the re- 

mainder of 1948. The senator graciously declared that 

Mr. Rathbone’s letter represented ‘100% compliance” 
with the “Wherry formula.” 

On June 18, 1947, two months before Senator Wherry 
held his first oil hearing in Chicago, Esso Standard pub- 
licly announced an allocation policy which is no different 
from the program set forth in Rathbone’s letter two 
weeks ago. Yet Senator Wherry last week had the gall 
to say that Esso Standard was agreeing to “100% com- 
pliance”’ with HIS formula. 

The senator is a candidate for re-election. Perhaps 
that is the explanation of his attempt to portray himself 
as having forced the great Esso Standard company to 
toe the mark, when actually the company was at the 
mark before Wherry even knew where the mark was 
or that there was a mark. 


Another place where the Wherry committee got off 
base was in saying that of the 15 major suppliers respond- 
ing to a survey, the Ohio Oil Co. was the only one flatly 
rejecting the so-called “Wherry formula.” (See NPN 
April 21, p. 11) As a matter of fact, several companies 
said they would not follow Wherry’s proposal to the 
letter. 

What the Ohio Oil Co. did, and thus apparently aroused 
Wherry’s displeasure, was to answer “no” when con- 
fronted with the question of whether it was letting the 
Nebraska senator write its company policy. Ohio Oil’s 
letter, however, then continued: 


“We are striving and shall continue to strive to take 
care of all classes of our customers on a fair and reason- 
able basis consistent with the best interest of all con- 
cerned.” 

Except that it was a bit more direct, the Ohio Oil 
statement amounted to the same thing as did several 
other replies. But even if Ohio Oil had said “no” and 
nothing more, it’s our guess that the oil industry would 
recognize that the company was not reversing a policy 
of many years standing of square dealing with customers. 


An NPN editorial on this same general subject a week 
ago opened with these words: “To hear some people in 
Washington tell it, it would seem that no one thought 
of business sticking by old customers until Senator 
Wherry came out of Nebraska and got himself named 
to a committee.” 

Two days after that was written there landed on this 
desk a booklet published by the Van Dyne Oil Co. of 
Troy, Penna., on the occasion of its 25th anniversary. 
For 20 years Van Dyne Oil, an Independent jobber, has 
been buying Tide Water products. Here is what Presi- 
dent Henry B. Van Dyne says about the. relationship: 


“During this time (20 years), formal contracts be- 
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tween the Tide Water Associated Oil Co. and ourselves 
have been only so much memoranda to be filed away 
and forgotten. Many times we have gone along for 
months or years without the scratch of a pen, with all 
business dealings based on verbal agreements over the 
telephone or luncheon table.”’ 


It probably is too much to expect that anyone in 
Washington, particularly a candidate for re-election, 
should be able to understand that a great industry oper- 
ates mostly on that basis. For all his pretensions, Sen- 
ator Wherry did not invent the idea of fair play to old 
customers, in the oil business or any other business 


Time Is Ripe for Study of Oil Marketing 
Costs to See If Profits Are Adequate 


oo PETROLEUM NEWS has said many times that 
the major oil companies need not be ashamed of 
the profits they are now showing. These large profits ar¢ 
necessary if the industry is to expand so that it can take 
care of the civilian and military demand for gasoline 
heating oil and all the other products. 


But it is fair to ask whether the marketing branch of 
the industry is making enough profit so that it, too, can 
grow, install more efficient equipment and keep up with 
the growing demand. 


Over the past few weeks, NPN has carried stories on 
the annual reports of 21 companies with integrated opera- 
tions. In 1947 the net earnings of these 21 companies 
were 58% greater than for 1946. The increases for 
these 21 integrated companies ranged from 24% to 109% 
Now let’s look at the report of a large and well-managed 
company, Standard of Kentucky, which is engaged pri- 
marily in marketing. The Kentucky company’s in- 
crease in earnings for 1947 over 1946 was only 0.2% 
though sales were up 36%. 


From what we have heard, many well-managed In- 
dependent jobbing companies are in the same position 
as Standard of Kentucky. Their sales are at a new high 
their profits on the surface are better than in previous 
years, but have not increased nearly as much as has 
the cost of business living. Marketing profits today may 
not be sufficient to permit the expansion and moderni- 
zation that is necessary in marketing. 


This indicates the need for the major companies to 
study whether their own marketing operations are mak- 
ing enough money (not just whether they are making a 
profit but whether that profit is big enough), and wheth- 
er their Independent jobbers are getting enough margin 
to finance the capital expenditures that should be mad 


Yes, the major companies need adequate earnings. 
They must finance expansion and they must replace 
equipment at much higher prices than the equipment 
which is wearing out. But their own marketing de- 
partments and their jobbers are in the same boat. The 
cost of business living has gone up for everyone. 





READERS’ comments and opinions will be much 
appreciated by Warren C. Platt, NPN’s Editor and 
Publisher, 1213 W. 3rd St., Cleveland 13, Ohio. 
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The Slower Movement of Gears 
in Eaton Planetary Design Means 
Quiet Operation, Minimum Wear 


In the Eaton exclusive planetary construction the “planet gears,” 
when transmitting power in the low speed range, turn over at 
very slow speed. They are locked out completely when the axle is 
operating in the high speed range. This means quiet operation, 
minimum wear, and longer axle life. Outstanding performance 
records are proof of Eaton quality and design. See your truck 
dealer for complete information about Eaton 2-Speed Truck Axles. 
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NEARLY A MILLION EATON 2-SPEED AXLES IN TRUCKS TODAY 


EATON MANUFACTURING COMPANY 
Arle Dinision 


CLEVELAND, OHIO 








ENERAL § _ AMERICAN 
welcomes the 
Petroleum Industry 
to the National 


Petroleum Convention 
= Tulsa, May 19-22nd 


AND REMEMBER... 
ANY LIQUID THAT CAN FLOW THROUGH 
A PIPELINE CAN BE HANDLED AT 
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The World’s Most Complete Warehouse 
System for Liquids 


GENERAL AMERICAN 
TANK STORAGE TERMINALS 


a } a Division of 
-” GENERAL AMERICAN 
TRANSPORTATION CORPORATION 
135 South LaSalle Street, Chicago 


Branch Offices: Buffalo ¢ Cleveland « Dallas « 
Los Angeles ¢ New Orleans ¢ New York ¢ Pittsburgh ¢ 
San Francisco @ Seattle ¢ Tulsa ¢ Washington 
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Jobber Uses Degree Day, Call-In 
Systems on Fuel Oil Deliveries 


Three previous articles have des- 
cribed the dispatching problems of fuel 
oil distributors. The first told about a 
system for handling domestic deliveries 
in a suburban and small town com- 
munity (NPN Jan. 14, p. 30). The second 
(in NPN Feb. 25, p. 24) describes ser- 
vice to home heating customers in a 
large city. The third article told about 
fuel oil deliveries to industrial process- 
ing customers (NPN April 14, p. 37). This 
fourth article describes methods used 
in handling kerosine sales and de- 
liveries to small home heating custo- 
mers with limited storage, all located 
within a city. 


By FRANK C. STURTEVANT 
NPN Staff Writer 


Two different methods of hand- 
ling fuel oil deliveries are employed 
by Kenan Oil Co., Durham, N. C. 
Customers with large enough stor- 
age are put on the automatic de- 
gree day delivery system, basically 
similar to those described in pre- 
vious articles. 

In addition there are in Durham, 
as in many southern cities, a large 
number of homes where one or two 
50-gal. drums constitute the only 
storage. Kenan Oil Co. serves about 
3,000 such customers, all users of 
kerosine. Their orders are telephoned 
in to a call-in order department. 

A key to the location of every fuel 
oil customer is shown on each card 
in the customer file. It is a color 
key using three colors, red, green, 
yellow and combinations of the three. 
The city is divided into six sections, 
roughly equal in number of custo- 
mers, the zone dividing lines radiat- 
ing out across the city from the 
Kenan plant as a center. 

In addition, to indicate the distance 
of any customer from the plant, 
circles have been drawn on the city 
map, as shown on the accompanying 
sketch. With the plant as a center 
the circles mark off half mile inter- 
vals across the city. 

Deliveries to small storage homes 
are made only after enough cards of 
the same color have accumulated to 
insure a full truck load in the same 
neighborhood. Normally, in cold 
weather, these cards accumulate so 
rapidly that deliveries usually can 
ye made within 24 hours after re- 
‘eipt of order. Continuous efforts are 
nade by the sales department to 
lave this type of customer increase 
lis storage, so that he can be put 
m automatic degree-day delivery. 
Juring the past season over 3,000 
ustomers were handled by the call- 
n system. 

About half of the 4-1/4 million gal- 
mage is heating oil, and half gaso- 
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line. The company is a licensed com- 
mon carrier operating three large 
transports between the deep water 
terminals in Wilmington, the pipe line 
terminals in Greensboro and the bulk 
plants in Durham and Chapel Hill. 


The transports also do considerable 
hauling for neighboring jobbers. 
Frank H. Kenan, president and gen- 
eral manager is 35 and has been with 
the company since its organization 
12 years ago as has J. H. Mallard, 
37, vice-president and sales manager. 
Henry Emerson, 34, secretary and 
plant manager, has one year of ser- 
vice, while J. M. Scales, 45, account- 
ant, has seven years of service. 
The new Kenan Oil Co. bulk plant 
is described in this issue on page 27 
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The Kenan Oil Co., Durham, N. C., divides the city into zones identified by colors. 
and measures distances with circles at half-mile intervals, for better truck dispatch 





Mr. James Jones 
34 Duke Street 
Durham, N.C. 





Date of Amt. of 
Last Del. Last Del. 
10/5 210 Gals. 
11/2 85 

1/10 101 

2/28 95 


(Credit) Fuel Oil 
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Mr. John Smith 
111 South 3rd Street 
Durham, N.C. 





Date of Amt. of 
Last Del. Last Del. 
11/6 1%) Gals. 
12/13 85 

1/24 105 


(Cash) Kerosine 
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Location of kerosine and fuel oil customers of Kenan Oil Co., Durham, N. C. is in- 
dicated by color symbols on the file ~ards 
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HERE’S A 
POWERFUL 
SALES STORY 


REMOVES HARD CARBON 
Nature gave Naturalube remarkable carbon-removing 
ability. This oil takes harmful carbon off rings, pistons, 
valves and plugs while the engine runs... cuts power-loss 
and wear. 


STRONGER PROTECTIVE FILM 
The naturally tougher protective film of Naturalube stands 
up under the heat and shock of heavy-duty operation... 
provides increased protection for motor parts. 


GREATER PENETRATION AND ADHESION 
Naturally greater penetrative qualities assure constant 
lubrication of close-fitting parts. Naturalube’s greater 
clinging power assures lubrication from the moment the 
engine starts. 


NON-CORROSIVE — SAFE 


Naturalube does not contain nor form substances injurious 
to bearings and other metal surfaces. It’s naturally safe! 


RESISTS FORMATION OF SLUDGE 


Lion especially reinforces Naturalube to make it resistant 
to formation of harmful sludge and lacquer...to keep 
motors cleaner. 


LION OIL COMPANY, Et DORADO, ARKANSAS 
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**NATURALUBE 
D by D OIL FOR DIESEL 
e Ele be AND HEAVY DUTY 
Naturalube D.H.D. is made to 
withstand the most severe 
conditions in Diesel and Heavy 
Duty operation. It keeps its 
“oiliness under extremes of 
heat, speed and load. Lion 
especially reinforces and for- 
tifies D.H.D. to give it anti- 
oxident and dispersant prop- 
erties that minimize formation 
of harmful sludge, lacquer and 
carbon deposits. 








Write today for full information 
on the Naturalube Franchise. 
Claim your share of business 
that’s ready and waiting for you. 


** Petroleum Promotes Progress”’ 
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New Bulk Plant Boasts Improved Office Facilities 
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Layout of new bulk plant of Kenan Oil Co., Durham, N. C. leaves ample room for expansion. New air-conditioned office gives 
adequate space for handling expanded fuel oil business. Pure Oil Co. gasoline is distributed through 23 lessee-operated 
service stations 





New loading rack is in center of large ground area, and is equipped to load six local delivery trucks at one time. Erection 
of tanks, and installation of pumps and lines was done by local labor, supervised by company men 


Better office facilities once a 
secondary matter with oil jobbers 
are listed as the No. 1, advantage 
of his company’s new bulk plant, by 
Frank H. Kenan, president Kenan Oil 
Co., Durham, N. C. Completed in the 
summer of 1947 the business operated 
out of its new location through one 
of the worst winters ever experienced 
n North Carolina. 

Mr. Kenan rates the advantages 
f the new plant in this order: 

1. Adequate office space. 

2. Plenty of room for trucks. 

3. Location in an expanding in- 
justrial community. 

4. 3-in. lines and large pumps for 
ast unloading of our own trans- 
orts. 

5. Room for future expansion. 

Storage capacity was increased by 
00,000 gals. added to 80,000 gals. 
t the old plant, which the company 
till leases. 

The 3-in unloading lines, and larg- 
r pumps, make it possible to unload 

transport in less than half an hour. 
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North Carolina had a hard winter. Employes of Kenan Oil Co., are, left to right, 
Mrs. Margaret Cook, Miss Theda Waller. and Miss Winefred Biddle. The latter two 
handle the call-in order desk and the degree day automatic delivery system 
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Mutual Problems of Oil Transporter, 
Marketer Discussed by Fleet Operator 


Understanding the Operations of Carrier Can 
Contribute to Reducing Distribution Costs 


Problems encountered by large 
fleet operators, generally, also are 
met almost daily by oil marketers 
operating their own trucks, though 
perhaps on a smaller scale. So, any 
discussion of these problems will 
be of mutual interest to both the 
fleet operator and the one owning 
only a few trucks. Also, since many 
marketers rely on for-hire carriers 
for transport of at least part of their 
products, the marketer who under- 
stands the problems of the carrier 
and who considers them in placing 
orders is not only helping ease the 
strain placed on truck transportation 
but he also is contributing to a re- 
duction in cost for himself and the 
carrier. Because of this interrela- 
tionship between trucks and market- 
ing. NPN presents’ herewith the 
partial text of a paper presented in 
April before Ohio Petroleum Mar- 
keters Assn. in Columbus, Ohio. 


By FRANK BAIRD-SMITH 


Assistant to the President 
Refiners Transport & Terminal Corp. 


Many people ask, what are we to 
expect in the future on tank trucks. 
There is no question that it will be 
a more sireamlined vehicle as the 
years progress and that lighter met- 
als than present steel will be used 
in the construction of the tank. Both 
the private and for-hire carriers are 
now working with the manufactur- 
ers to improve design in tank and ve 
hicle construction. Out of this effort 
will surely come a much better un: 
able to carry a greater payload with 
a lesser vehicle weight and easier to 
load and unload. 

Tractors also will have better de- 
signed motors and more comfortable 
cabs for the driver to ride in, with 
better vision, and the drivers having 
better control over the operation of 
their units. 

There are constant reports that 
trucks are largely responsible for 
damage to highways but very recent 
surveys by the American Trucking 
Assn. indicate that not alone trucks 
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cause wear on the highways. There 
are other factors that play a large 
part in deteriorating these highways: 
for example, weather conditions con- 
siderably affect highways and also 
sometimes roads are poorly built 
and improperiy drained. 

Now what are we going to do to 
reduce our ever advancing costs of 
operation ? 

This seems to be the problem con- 
fronting all of us who operate tank 
trucks and I want to give you here 
my views which may be helpful in this 
problem. Labor costs show no signs 
of decreasing, therefore, we have to 
increase efficiency to reduce cost. 


Preventive Maintenance 


First of all, we should all have a 
program of preventive maintenance. 
I mean by that, regular shopping of a 
truck at _ predetermined intervals 
based on mileage or time element, 
at which time the truck will be thor- 
oughly checked and tested, necessary 
repairs and adjustments made and 
truck lubricated. In this way ex- 
perience has shown large major over- 
hauls can frequently be avoided with 
consequent reduction in repair costs. 
Driver personnel should be trained 
to report anything unusual noted in 
the trucks they drive or anything 
they feel should be repaired, thus. as- 
sisting supervisory personnel in catch- 
ing minor defects which might be- 
come major defects. 

When new vehicles are readily 
available it does not mean that this 
is the answer to all your mechanical 
problems as it has been developed that 
the age of a vehicle does not neces- 
sarily truly indicate its condition. If 
proper preventive maintenance is 
practiced, an old vehicle can be in 
better mechanical condition than a 
new one which is not properly main- 
tained. 

Take for example, defective brakes 

you can have an accident or a fail- 
ure if you do not properly maintain 
the braking system due to bad ad- 
justment, leaky lines and _ valves, 
greasy brake linings and restricted 
hose and tubing. 

Engine defects are due to a multi- 





plicity of causes, such as those in 
carburetion, ignition and cooling, but 
they are easy to detect and correct 


Failures in wheels and parts con- 
nected therewith are very often 
caused by lug nut and stud failures 
and in the main these are not due 
to defective material but failure to 
tighten the lugs properly. 


As far as the tank itself is con- 
cerned, it should be regularly inspect- 
ed to ensure that it is not leaking 
at the tank itself or any fitting con- 
nected therewith and necessary action 
be taken at once to make repairs. 


In purchasing a vehicle, however, it 
should be ensured that the tractor 
is the right one for the job; that the 
tank is sufficiently braced and strong- 
ly enough constructed so that tank 
failures can be reduced to a mini- 
mum. Recently the API Automo- 
tive Committee drew up a set of spe- 
cifications on tanks jointly with the 
manufacturers, which have been sub- 
mitted to the Interstate Commerce 
Commission and it is highly recom- 
mended to ail of you that you consid- 
er these as a very fine guide to a 
well constructed tank. 


While everyone believes he takes 
good care of tires, it would surpris 
you how few people have any program 
of properly checking the inflation of 
their tires regularly. If this is done 
it will contribute probably to a great 
er extent than anything else towards 
eliminating unnecessary wear. on 
tires. Tires should be properly mat 
ed to ensure similar sizes are run 
on the same wheels. Lastly, tires 
should be adequate to carry the load 
which they are expected to carry, as 
many have a well designed truck 
and then try to run it on undersized 
tires. 


Driver Personnel 


The next thing we come to is th 
question of driver personnel and | 
have already told you the necessity 
of training drivers. There is on 
great factor in securing the best work 
from any man or group of men and 
that is the creation of job enthusiasm 
and the proper understanding bj 
management of human psychology 
You can't lay down a hard and fasi 
rule as to how you could do thes 
things. Fundamentally, the mai 
should be happy in his job and he can 
only be happy in his job if he is prop 
erly suited to it and trained therefor 


Operating costs can be kept dowr 
by the most intensive use possible ot 
a tank truck. In other words, b) 
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Heavy-duty ICC 
Drums and 


Bilged Barrels 


Light-gage 
Drums, 55, 30, 
and 15 gal. ca- 

pacity and 100 Ib. 


Grease Drums 


Lightweight Drums 
for Chemical 
and Powdered 


Materials 


Painted Various 
Colors or 


Decorated 


PROTECT YOUR PRODUCTS IN TRANSIT 1 STORAGE 
USE J&L STEEL BARRELS AND DRUMS 


i L 

ance of safe shipment for your products. They are built of J& 
: ; " 

Controlled Quality Steel by men of long experience to give yo 


the best service possible. 


J&L STEEL BARREL COMPANY 


SUBSIDIARY OF JONES 4 LAUGHLIN S EEL CORPORATION 
A 


PITTSBURGH 30, PA. 


PLANTS 
ANS (GRETNA), LA, 
E, N. J CLEVELAND, OHIO «+ PHILADELPHIA, PA. * NEW “ 
«de ° ° r 
— NORTH KANSAS CITY, MO. * PORT ARTHUR, TEX 
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operating greatest number of hours 
possible daily and weekly, the less 
fixed or overhead charges are related 
to each hour operated, and naturally 
a larger number of gallons are han- 
dled daily in a tank truck. ‘The ele- 
ment of time is very important so 
reduced loading and unloading time 
can reduce costs rapidly. It may 
require larger lines and bigger and 
better pumps but results will justify 
their installation. 


Stock Losses in Transit 


Prevention of stock losses in tran- 
sit, it seems to me, is a problem very 
important to all of you... I would 
like to say this ... that such losses 
can never be altogether eliminated if 
liquid gallons are considered because 
of varying temperature conditions, 
which are minimized by the use of 
truck transportation but are never- 
theless present. All we can do in 
the tank truck field is to ensure that 
trucks are properly loaded to capaci- 
ty; sealed; completely unloaded at 
destinations; and that our valves are 
tight; outlets have proper gaskets 
thereon (and incidentally, fireproof 
gaskets), and that our dome rings 
and dome covers are in good condi- 
tion and have good gaskets thereon. 


The other day I was at a loading 
dock, when the loading operation 
was completed on several trucks the 
loaders then kicked the dome covers 
back into position and these went 
down with a clang onto the dome 
rings. Now how you are going to 
keep a tight dome cover under these 
conditions, I don’t know and this fea- 
ture should be watched by all con- 
cerned to ensure that dome covers 
are not, shall we say, kicked around. 


Calibration to arrive at correct 
capacity has been a problem on tank 
trucks ... Your industry is endeavor- 
ing now to arrive at a standardized 
method of calibration and mean- 
time our own company has estab- 
lished a system of calibration by the 
use of water and specially calibrat- 
ed tanks and finally a double check 
method by weighing the units, which 
we believe is as accurate as can be 
possibly arrived at. Markers are 
sealed in position in the truck for 
the different commodities with vary- 
ing weights and our shippers are 
furnished with calibration charts 
showing what gallonage is represent- 
ed in the truck at each marker level. 


Views Transport Situation 


I know there is one question you 
are going to want answered and that 
is, what the present situation is on 
tank truck transportation and what 
can be expected. 


It is my opinion that the tank 
truck transportation in the Middle 
Western states is adequate: if prod- 
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ucts are regularly available at points 
of supply; if everyone will be reason- 
able and co-operative and place their 
orders evenly distributed through the 
month; and, provided that the tank 
trucks are allowed to deliver at least 
50% of their loads outside the nor- 
mal working hours of the consignees’ 
bulk plants. 


Qarriers state that the orders are 
being placed for an entire month’s 
shipments to move during a two- 
week period at the beginning of each 
month and when this happens every- 
one gets irritated and upset. 


Why? 


Because the transportation system 
is not set up, nor are the manpower 
and trucks available, to handle a 
month’s business in two weeks. Then 
in the last week of the month the 
transportation and drivers are avail- 
able to haul petroleum products and 
they are not required. It is just like 
asking a refinery superintendent to 
run 100,000 b/d through a plant of 
50/000 b/d capacity. The result 
would be that the refinery would 
crack under the strain, and the same 
thing is true of the transportation 
system... 


Now what will happen if we have 
an increased demand for transporta- 
tion resulting from the recently an- 
nounced emergency? This I can- 
not answer, not knowing what volume 





may move by highway and between 
what points. 


I would recommend that all of you 
consider the following preliminary 
steps be taken now which will help 
if an emergency or peak demand 
arises to move maximum possible gal- 
lonage: 


1—Improve loading and unloading 
facilities creating maximum effici- 
ency therein. Larger and better 
pumps and motors and lines will re- 
duce time consumed and _ thereby 
create more transportation and also 
reduce costs. 


2—-Ensure that yard space and 
driveways are in good condition and 
permit easy handling of unit and pro- 
tect them from unnecessary wear. 


3—Place your orders 24 to 48 hours 
in advance of date required, thus per- 
mitting most efficient use of trucks 
and manpower by advance planning 


4—-Ensure that no tank truck is 
sent after products which are not 
available; thereby saving time and 
cost. 


5—Work with your industry to en- 
sure that all available trucks arn 
permitted to carry maximum load 
possible of any product. 


6—Permit trucks to load and un- 
load six days weekly and if neces- 
sary seven days and also permit 
trucks to operate hours required 
daily to deliver your products... 





Cil and Grease Volume Cown 


The distribution of lubricating oi] and: grease in 


1947 is less than in 1946 


With an increase in. the 


distribution of gusolinc and other motor fuels there 
should have been an increase in the distribution of 


lubricants 


The way to solve that problem is to sell 


au specified number of gallons of lubricating ol and 


pounds of grease with 


euch 


100 gallons of motor 


fuel. That will not be a penalty to the patron o1 


the local co-operative 


All concerned will benefit be- 


cuuse the patron will then be assured of always 
having, high quality Farmers Union or Co-op lubri- 
cants, the local Co-op and the Exchange will have 
a larger volume and there will be savings at the 
local and regional level which is a direct benefit to 


the patron. 





Farmers Union Central Exchange of South St. Paul, Minn., is urging local co-ops 
to “sell a specified number of gallons of lubricating oil and pounds of grease with 


each 100 gallons of gasoline.” 


The reproduction above is from the 1947 annual 


report of the Farmers Union Central Exchange which was distributed at the bic 

co-op’s annual meeting in St. Paul recently. Independent lube oil manufacturers 

and marketers have been complaining that tie-in of gasoline or fuel oil sales to 
lube sales is putting them out of business. (See NPN March 10,p.25.) 
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NOW! THE MOST POWERFUL 
FORD TRUCKS EVER BUILT! 
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New Ford BIG JOBS! Box car size! WEW: ROUGE 337 TRUCK V-8 
Up to 48% higher weight ratings 
than previous biggest Ford Trucks! 


New Ford Bonus* Built BIG JOBS rated for up to 37,000 Ibs. 
Gross Train Weight and 21,500 Ibs. Gross Vehicle Weight 
give you the “freshest” thinking in big-truck engineering. 

It’s down-to-earth engineering, too, backed by over 30 
years of truck building experience. The new BIG JOBS 
are as fit-for-the-job as the world’s greatest truck know-how 
can make them. Ford truck know-how is unequalled because 
no other truck builder has built as many trucks. 

Owing no allegiance to outdated big-truck design formu- 











las, Ford Truck engineers designed an original creation 145 HO 
offering a new 145 h.p. V-8 engine . . . up to 10.00-20 2 RSEPOWER 
tires... upto 16-in. by 5-in. rear brakes . . . 5-speed trans- $5 LBS.-FrT, TORQUE 
mission ... and extra heavy duty construction throughout. Most powerful engi 

. . . . ° . ine : 

See the new Ford BIG JOBS which head a lineup of over 337 cu. in. Guinnnes 442°" in @ Ford Truck! 


139 new Bonus* Built models. Visit your Ford Dealer today! "9 aluminum alloy pistons 


- . P . al : 
*BONUS: “Something given in addition to what is usual or strictly due.""— Webste- lash valve adjustment autom e lifters to maintain zero- 





metwork, See you . NBC 


" Mewspaper for time and station, 











BUILT STRONCER TO LAST LONGER 


[FE INSURANCE EXPERTS PROVE AND CERTIFY..-FORD TRUCKS LAST UP TO 19.6% LONGER 
May 5, 1948 
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MODEL 100-8 


Lowboy model with Extenda- 
g Hose gives eleven foot reach. 

Harmonizes with any modern 
design. 
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MODEL 100-A 


Finest of the new low pumps, 
just 53° high. Engineered 
around the famous Wayne 
Horizontal Hose Reel for 
greatest sales appeal and 
convenience. 
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THE WAYNE PUMP COMPANY x R 


ALSO MANUFACTURED IN ENGLAND BY THE WAYNE TANK & PUMP CO., LTD., NEWLANDS PARK 5 
EQUIPAMENTOS WAYNE DO BRASIL, LTDA., RIO DE JANEIRO a PU 
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MODEL 577-R 


25 gallon per minute pump especially de- 
signed for rapid fueling of trucks and buses. 
Write for bulletin on any pump which inter- 
ests you. 
























RT WAYNE 4, INDIANA 


THE WAYNE PUMP CO., TORONTO 


PARK 5S. E) 26 


® PUMPS AUSTRALIA, LTD., ADELAIDE 


: 
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THAT’S IN 
DEMAND 


™For nearly a quarter of a century 


































the line of Champlin 
lubricants has been first 
choice among farmers and 
heavy machinery operators 


who know oils best. 


@Now .... this new Champlin 
Duo-Solvent refined HI-V-I 
(High Viscosity Index) oil is 
even a better oil .... a superior 


oil. 


=Champlin’s one, large modern 
refinery ..... plus a source of 
crude supply in the rich 
Mid-Continent area assures 
the jobber of uniformity and 
quality .... year in and year 


out. 


@A few splendid territories are still 


— oe of oe CO 


available for established 

jobbers and dealers. You are 
invited to write the 

CHAMPLIN REFINING COMPANY 
Enid, Oklahoma for full particulars. 
Producers . Refiners . Distributors of quality Petroleum Products since 1916 h 


FLOWS FREELY at Zero and Below 
STANDS UP at Boiling or —,  « 
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Sun Expands Marketing Activities 


In LP-Gas; Increases Production 


Special to NPN 

PHILADELPHIA Sun Oil Co. 
has expanded its Solgas division and 
now is marketing all of the produc- 
tion of LP-gas at its Marcus Hook 
and Toledo refineries. Production of 
commercial propane at both of these 
refineries also has been substantially 
increased, according to the company. 

In the past, Sun sold a large part 
of its LP-gas production to Phillips 
for marketing, but recently in ex- 
panding its own marketing division, 
opened a Middle West office in the 
Manhatten building, 518 Jefferson 
Ave., Toledo. Designated marketing 
areas for LP-gas from the two re- 
fineries are states of Michigan, Ohio, 
Pennsylvania, New York, New Jersey, 
Delaware, Maryland, Maine, New 
Hampshire, Vermont, Massachusetts, 
Rhode Island and Connecticut. 

Propane production at the Marcus 
Hook refinery was increased approxi- 
mately 50% in 1947 over 1946, and 
at the Toledo plant, commercial grade 
propane was produced for the first 
time in October, 1947. Total propane 
production increase in 1948 over 1947 
should be approximately 100%, the 
company said. 

Other expanded facilities for mark- 
eting the increased output include 
purchase of an additional 100 propane 
tank cars, the installation of approxi- 
mately 1,000,000 gal. of additional 
storage, along with the purchase of 
additional transport trucks. 

Sales of LP-gas are to industrial 
plants, public utilities for standby or 
year round propane air plants and 
to bottled gas bulk plant operators in 
tank car or transport truck lots. 
The company said it also is being sold 
directly to the consumer for house 
heating in lots of 1,000 gal. or more, 
and directly to commercial accounts 
in 150 gal. lots or more. 

“Another medium of selling LP- 
zas is in various sized cylinders at 
Marcus Hook to dealers only,” the 
‘ompany continued. “In nearly all in- 
stances, the Solgas division does the 
ngineering, installation, and servic- 
ng along with sales.”’ 

In the fall of 1947, it was stated, 
aws were passed in Pennsylvania 
making it more advantageous for the 
ale of LP-gas as a motor fuel. This 
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is being developed in both the East 
and Middle West by Sun. 

Asked about marketing of the LP- 
gas produced in the new natural 
gasoline plant in the Southwest in 
which Sun has a part interest, Sun 
said, ‘“‘We are advised that the in- 
dividual plant owners will market or 
take their share of the total produc- 


aban? ayers. 


tion directly from the plant site. In 
this case, we have no direct contact 
with the consumer. Our share of the 
gas production is sold to distributors 
who in turn move it to the ultimate 
consumer.” 


Directors to Meet July 12-13 


MINNEAPOLIS Next quarterly 
directors meeting of National Butane- 
Propane Assn. will be held at the 
Roosevelt Hotel in New Orleans on 
Monday and Tuesday, July 12-13 
according to Executive Vice Presi- 
dent E. E. Hadlick. 


Co-Operation Between Supplier of LP-Gas 
And Equipment Makers Urged at Kansas Meeting 


By EARL LAMM 
NPN Staff Writer 


WICHITA, Kan.—Annual conven- 
tion and trade show of Kansag LP- 
Gas Assn. held at the Broadview 
Hotel here April 21-22, was dedicated 
to sales and sales promotion. Co- 
operation between fuel suppliers and 
equipment manufacturers and the dis- 
tributors and dealers of both was 
urged in order that all purchasers 
of equipment using LP-Gas may be 
assured of a satisfactory supply of 
fuel next winter. 

District committee reports from 
all sections of the state emphasized 
the suggestion that equipment manu- 
facturers and their dealers should 
contact local sources of fuel supply 
before guaranteeing fuel for next 
winter where equipment is sold sepa- 
rately from LP-gas, according to R. 
H. Mahnke, executive vice president 
of the Kansas association. 

LP-gas fuel distributors are warn- 
ing equipment dealers that unless 
equipment men first check with them 
on the fuel supply situation, Mr. 
Mahnke said, the fuel distributors 
may be unable to guarantee a fuel 
supply for new equipment installa- 
tions. 

Forecasts are for an increased sup- 
ply of LP-gas by next winter, but 
primary suppliers and their distribu- 
tor outlets are not certain that there 
will be sufficient for all needs if an 
unusually large number of new cus- 
tomers is taken on. In renewing 
supply contracts, primary suppliers 
are urging distributors to work for 
a balanced summer-winter consump- 
tion load. One large supplier said 
that in sales talks, LP-gas distribu- 


tors should emphasize the benefits a 
customer receives when a _ supplier 
has a balanced supply. 

In discussing sales, Ralph Carney, 
vice president and sales manager of 
the Coleman Co., emphasized the ne- 
cessity for getting back to a 1941 
sales perspective, which temporarily 
has been lost because of a buyer's 
market during the past few years 
As a sales formula with the proper 
perspective, he suggested: 

1. Know your raw material 

2. Process of manufacturing 

3. Features of construction of mer- 
chandise. 

4. Details of appearance 
and design. 

5. Cite instances of service——what 
it will do for the buyer. 

6. Give interesting facts about it 

7. Tell who makes it. 

In acquiring the new sales per- 
spective, Mr. Carney said that all 
salesmen will have to get out and 
work instead of waiting for people 
to come in and buy. 


pattern 


Another slant on salesmanship was 
given by C. A. Speigel, special repre- 
sentative of Servel, Inc., Evansville, 
Ind., whose address was titled, “Use 
Salesmanship Instead of Shortage.” 

As inventories now are higher than 
ever during the past two or three 
years, Mr. Spiegel said equipment 
distributors have stocks of merchan- 
dise to sell. But, he added, there 
is no overstocking of merchandising 
if salesmanship is used to move it. 

Attendance at the convention to- 
taled 312. There were 25 exhibitors 
Eight new members were signed up 
during the convention. 
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Survey Shows 23 For-Hire Carriers Operate 


LP-Gas Equipment-—91 Butane, 78 Propane Units 


WASHINGTON Survey conduc- 
ted by National Tank Truck Carriers, 
Inc., shows that only 23 for-hire car- 
riers in U. S. own and operate truck 
equipment for hauling LP-gas, Aus- 
tin Sutherland, NTTC secretary, said 
April 27. 

Of the 23, Mr. Sutherland said 18 
of them reported that all equipment 
was operating at maximum capacity. 
Other five reported operating effi- 
ciency at 50 to 90%. 

Mr. Sutherland said 1,500 ques- 
tionnaires were sent to for-hire car- 
riers and 488 of them responded. The 
23 carriers reporting ownership and 
operation of LP-gas equipment listed 
91 butane units and 78 propane units. 
In addition, it was reported that four 
butane and six propane units are on 
order. 

Largest number of units—37 bu- 
tane and 54 propane—was reported 
by four carriers in California. 

Mr. Sutherland said it was “not 
possible to say’ that LP-gas equip- 
ment reported by the 23 carriers is 
all of for-hire equipment in the na- 


tion, ‘but I am prone to believe that 
it is most of it.” 

Results of survey have been for- 
warded to the National Petroleum 
Council. 


Units Owned and Operated 


—Butane—— ——Propane— 
60 Lbs. 120 Lbs. 
Op. Press. Op. Press. 
No. Av. Size No. Av. Size 

Calif 1 6,000 2 7,000 
Calif. . ; 34 4,100 18 3,500 
Calif. . 3 3,000 ae “ns 
Calif 34 7,250 
Conn. . 3 3,000 oa 
Illinois 5 3,600 
Kansas 5 3,600 
Kansas ; 2 1,210 
Kansas ‘ 2 4,000 
Minnesota 5,000 
Mississippi ace 1,000 
Missouri ; 5 4,400 
New York 13 4,590 
NW. C. i 5,000 
N. C. 2 5,250 
Ohio : 2 4,000 
Penna 4 3 4,000 
Oregon 5 6,800 
ee 8 7 1,900 
Texas 1 1,100 1 1,200 
W. Va i 4,500 
Wisconsin 2 5,250 
Wisconsin 3 4,000 
Wyoming 7 4,000 
TOTAL 91 7s 


Steel Industry's Supply Problem Compared 
To That of Petroleum in Meeting Rising Demand 


CHICAGO— Liquefied petroleum gas 
and the oil and gas industry at large 
have many problems in common with 
the steel industry in the effort to ful- 
fill demands for products, according 
to H. J. Wallace, general sales man- 
ager for National Tube Co. 

Mr. Wallace told more than 500 
LP-gas men attending the north cen- 
tral district meeting of Liquefied Pe- 
troleum Gas Assn. on April 1-2, that 
National Tube is_ booked _ solidly 
through 1952 with firm orders for 
line pipe for construction of oil and 
gas trunk pipe lines. 

Speaking of the high demands for 
steel and efforts of the industry to 
catch up, he warned that the Amer- 
ican steel industry will have no other 
choice than to further postpone meet- 
ing its domestic requirements if 
forced by the Marshall Plan to meet 
an increasing percentage of world de- 
mand. 

“One of the aims of the Marshall 
Plan,” he said, “is to contribute to 
the rebuilding of the economies of 
our devastated allies on a sound, eco- 
nomic basis. ... If we intend to ac- 
complish this without continuing sub- 
sidies from this country’s resources, 
the American steel industry must 
continue to make a very large con- 
tribution. It will be even larger “if 
German and Japanese production is 
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not permitted on a higher level. To 
the extent that the American steel 
industry is forced to meet an increas- 
ing percentage of world demand, we 
postpone further fully meeting our 
domestic requirements.” 


No dates were given for bookings 
on cylinders, tanks, pressure vessels, 
tubing and products other than pipe 
for trunk lines, but Mr. Wallace cited 
difficulties the steel industry is hav- 
ing with allocations, which originally 
were set up on an historical basis, 
similar to gasoline and fuel oil allo- 
cations in the oil industry. Alterna- 
tive now proposed in steel is to dis- 
card the historical basis and substi- 
tute the essentiality of need, but... . 


“Let there be no mistake on one 
point,” the speaker emphasized. “If 
the essentiality of the need of the 
individual customer, as determined by 
an individual or agency, is to be the 
guide in determining who gets all 
steel, then the historical basis must 
be abandoned.” 

For if a new “essential’’ need is 
to be filled, he explained, and there 
is not enough steel for all require- 
ments, a need now being filled must 
necessarily not be met. 

Standard pipe, miscellaneous line 
pipe, oil country casing and tubing, 
boiler tubes and mechanical tubing 
are bought regularly in fairly uniform 





quantities by the same customers, he 
said, and when it became evident that 
National Tube could not supply all 
the needs of all customers, the his- 
torical basis of controlled distribu- 
tion was adopted. But pipe for oil 
and gas trunk lines is bought in large 
tonnages intermittently by different 
companies, and it was found impos- 
sible to allocate it on an historical 
basis. Circumstances dictated that it 
be sold on a first-come, first-served 
basis, the speaker said. 


“To the extent of the amount of 
steel which we are willing to devote 
to this product (oil and gas trunk 
pipe lines),’” he continued, “we are 
booked solidly through 1952 with firm 
orders for identified projects.” 


New orders, substantiated by ex- 
planations of need, are received daily, 
but National Tube finds itself un- 
able to judge the relative essentiality, 
Mr. Wallace said, and there is diffi- 
culty in deciding what shipments al- 
ready booked must be suspended. 


Meeting requirements of the ex- 
panding liquefied petroleum gas in- 
dustry was cited as another difficulty, 
as production of sheets for cylinders, 
plates for tanks and pipe for produc- 
tion cannot expand so rapidly. “If 
your interests are to be served,” the 
speaker asserted, “it must be at the 
expense of other interests, presum- 
ably in your own industry. 

“Under any form of distribution,”’ 
he declared, “there is not enough ma- 
terial immediately available to supply 
everyone who wants it. The difficult 
decision is to determine who now re- 
ceiving material shall be denied it 
rather than who now needing ma- 
terial shall get it.” 

Voluntary co-operation in the dis- 
tribution of scarce steel is to continue 
under the Taft-Wolcott Anti-Inflation 
Law as soon as that program is com- 
pleted, it was stated, and immediate 
consideration is being given to certain 
steel needs for national defense and 
for the Marshall Plan. 

“At present,” the speaker said, ‘“‘no 
consideration is being given to allot- 
ments of individual items of steel to 
individual customers in the general 
business field.” 


He thought the voluntary program 
would aid in keeping steel produc- 
tion at record levels and support ac- 
credited programs, and that a reason- 
ably satisfactory solution to the 
shortage problem will result. 

Citing the tremendous effort the 
steel industry is making to cope with 
the situation, he said that in 1947, 
the industry turned out 85 million 
tons of ingots and castings and 63 
million tons of rolled products—the 
greatest production of any previous 
year except wartime 1944. New plants 
and equipment now in course of con- 
struction will step up the capacity of 
the steel industry to 96,400,000 tons 
by 1950, he added. 
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“Safety-Fill” Nozzles are taking to The Post! Here are some | 
of the ads you will see. (Shown reduced.) | 


Note that the ads dramatize the point that makes “‘Safety-Fills” 


the most popular nozzles made: the main valve shuts off 





automatically, filling tanks without the waste, 


hazard and damage of overflow. “CAFETY-FILL’ NOZZLES 


More than ever, motorists are spilled-gas con- 
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Here's a new Reattachable Gasoline 
Hose Coupling with all the advan- 
tages of Akron's construction and de- 
sign plus LIGHT WEIGHT. Made of 
an aluminum alloy which has been 
thoroughly tested in actual service. 
These new light weight couplings are 
easier to handle — are equal to or 
surpass others in long life and service. 
Send today for illustrated, descrip- 
tive folder on Akron Reattachable 
Gasoline Hose Couplings. 


AKRON BRASS 
MFG. COMPANY, INC. 


WOOSTER, OHIO 
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Jersey Standard Spends 58% More 
Than Earnings to ‘Meet the Demand 


NEW YORK--Standard Oil (New 
Jersey), despite new high net earn- 
ings in 1947 of $268,627,000 (see 
NPN April 28, p. 18), was forced to 
withdraw from its working capital 
$49,000,000 to carry out an exten- 
sive “meet-the-demand” program. 


With capital outlay totaling $426,- 
000,000 (better than 58% in excess 
of earnings), annual report of com- 
pany shows that capital expenditures 
by Jersey and its affiliates were pro- 
vided in this manner: 43% from the 
year’s net earnings; 33% from de- 
preciation allowances; 12% from sale 
of certain assets, borrowings and 
miscellaiieous sources; 12% ($49,- 
000,000) drawn from savings, result- 
ing in a reduction in working capital 
by that amount. 

Regarding its net earnings, report 
states: 

“It should be noted that 1947 earn- 
ings were considerably less in terms 
of purchasing power for materials 
needed in the company’s. business 
than when measured in dollars. The 
company’s net earnings, in fact, had 
a purchasing power equal to $144,- 
400,000 on the basis of the average 
purchasing power of the dollar for 
the years 1937-41. On this basis, 
earnings have gone up 25% above 
the average for 1937-41, while the 
quantity of products sold has gone 
up 79%...” 

Highlights of the Jersey report can 
be summarized as follows: 


Production—Jersey affiliates pro- 
cuced 30 million more barrels of 
crude than in 1946 and ran 39 mil- 
lion more barrels of oil through their 
refineries. Gross crude output in 1947 
averaged 1,175,000 b/d, a gain of 
8% over 1946. Domestic production 
averaged 465,000 and foreign produc- 
tion 710,000 b/d. Net crude output 
oil owned after deducting royalty oil 
and other oil payments—averaged 
992,000 b/d, also a gain of 8%. 


Expenditures for exploration by 
affiliates in Western Hemisphere 
were about 16°% higher in 1947 than 
the year before, and about five times 
as great as the annual expenditure 
for exploration prior to the war. 
Cost of drilling is at present about 
double prewar, owing to _ higher 
wages, increased costs for materials 
and an increase of 17% in the aver- 
age depth of wells. 


Outstanding result of exploration 
by Jersey affiliates last year was the 
discovery by Imperial Oil Ltd. of the 
Leduc field in western Canada. Ex- 
ploratory effort in this field cost 
$24,000,000. 


Refining—Runs of crude by affil- 
iates last year were 1,306,000 b/d, 
up 9% over 1946. Demestic refiner- 


ies contributed 703,000 b/d to this 
total, and foreign refineries 603,000 
bbls. Affiliates’ share of total refin- 
ery runs in U. S. amounted to 14% 
and their world-wide share amounted 
to about 16%. Aruba refinery in the 
Netherlands West Indies, with aver- 
age runs of 360,000 b/d, had a higher 
output than any other Jersey re- 
finery. 


Output of kerosine and heating oil 
by East Coast Jersey refineries was 
almost 40% higher than during the 
previous winter. 


Carter Oil Co. continued work on 
its new refinery at Billings, Mont., 
in spite of higher-than-estimated 
construction costs. Prewar, a refin- 
ery of the same general type would 
cost about $12,700,000 while at pres- 
ent levels, Billings refinery will cost 
at least $21,000,000. 


Construction of Creole Petroleum 
Corp.’s 60,000 b/d refinery at Amuay, 
Venezuela, is continuing and should 
be completed late next year. 


Tanker Fleet—Jersey and affiliates 
purchased 23 ocean tankers from 
U. S. Maritime Commission in 1947, 
bringing total fleet up to 125 tank- 
ers. In addition, affiliates bought 
five small foreign-flag special-service 
tankers. In terms of carrying capac- 
ity, fleet was 14% greater at start 
of 1948 than at the outbreak of war 
in Europe in 1939. 


Pipe Lines—Affiliated pipe line 
companies in U. S. operated at or 
near peak capacities during the en- 
tire year and total _ deliveries 
amounted to about 83 billion barrel- 
miles as compared with 72 billion the 
year before. At the end of last year 
affiliated companies in U. S. were 
operating about 11,200 miles of truck 
lines. 


Marketing—Sales of refined prod- 
ucts by consolidated companies in 
1947 surpassed all previous records 
and reached a total of 480,000,000 
bbls., an increase of 15% over 1946 
Chief factor in marketing was cited 
as “very high demand.” Regarding 
supply of products in spot shortagé 
areas, Jersey annual report says: 


“Jersey affiliates in areas directly) 


affected by the winter conditions 
turned in an exceptional record of 
service. The Esso Standard Oil 


Co. ... may be cited as an example 
It met the essential needs of all 
home-owners who are its regular cus 
tomers. It made available to jobbers 
dealers and distributors, who are its 
regular customers, considerably mor 
heating oil than they had bough’ 
from the company the year before 
It supplied more than 12 million gals 
of kerosine and heating oil to emer 
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AMOCO KEEPS COSTS LOW...WITH AUTOCAR 


You don’t have to explain to American Oil Company, 


Baltimore, that a big load on every trip cuts down the AUTOCAR TRUCKS 


per-gallon cost of distribution. This big Autocar, coupled They cost less, because 
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gency pools set up by states and 
cities in its marketing territory. 

“The efforts of employes in mak- 
ing heating oil deliveries under ex- 
tremely adverse weather conditions 
merit much praise. There were many 
instances of tank truck drivers stay- 
ing with their vehicles around the 
clock, getting food and sleep as best 
they could. Loading and unloading 
crews put in six-day and seven-day 
weeks. Office employes, too, worked 
long hours of overtime to help keep 
the oil moving.”’ 

Research Development and _ re- 
search expenditures, mainly by 
Standard Oil Development Co., were 
$18,200,000 last year, about 18% 
above 1946. 

* * * 

Net income of Skelly Oil Co. for 
1947 totaled $21,090,936 as against 
$10,108,765 the year before, an _ in- 
crease of 107.6%, according to the 
company’s annual report. At _ the 
same time, Skelly’s capital expendi- 
tures showed a 45.1% increase from 
1946 to 1947, totaling $24,328,685 last 
year as compared with $16,763,606 the 
previous year. 

Capital expenditures of the com- 
pany exceeded net earnings this year 
by 15.3% while last year outlay ex- 
ceeded earnings by 65.8%. Com- 
pany’s gross operating income rose 
from $78,498,153 in 1946 to $121,- 
323,798 last year, a gain of 54.5% 
Annual report says both gross oper- 
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ating income and net income set new 
records last year. 

Skelly’s gasoline sales in 1947 
amounted to 341,549,200 gals. while 
in 1946 it was 329,975,247; sales of 
lubricating oils and greases, 6,635,015 
gals. as against 6,737,319 gals.; kero- 
sine, furnace oils, fuel oils, tractor 
fuels, Diesel fuel, LPG, etc., 364,308,- 
010 gals. as against 291,391,342 gals. 

Sales of tires, batteries, accessories, 
antifreeze and miscellaneous’ mer- 
chandise through company stations 
and to jobbers and dealers were $4,- 
925,372 last year, compared with 
$4,106,724 the year before. 


* * * 


Following is a summary of net 
earnings for the first three months 
of 1948, compared with the first 
three months of 1947 of 13 oil com- 
panies which have made first quar- 
ter reports to date: 


1948 1947 
Company Ist qtr. Ist qtr. 

Atlantic Refining $8,180,000 $2,756,000 
Lion Oil 2,988,848 1,391,216 
Deep Rock 546,409 197,936 
Warren Petroleum 2,517,000 1,401,000 
Union Oil 7,795,006 5,550,631 
Phillips 18,154,148 6,210,355 
The Yexas Co 27,974,839 18,582,445 
Standard of Calif 57,106,904 18,493,967 
Socony-Vacuum 3,000,000 1,000,000 
Tide Water 11,163,000 5,180,000 
Continental 13,849,543 6,559,706 
Skelly 8,960,029 2,923,654 
Shell Union 28,980,000 10,877,000 

$201,515, 720 $97.423.910 





Deaths 


Herbert V. Mering, owner of Mer- 
ing & Son, Great Bend, Kans., one of 
the oldest Independent oil jobbing 
firms in the state, died suddenly of a 
heart attack April 15. Mr. Mering 
was a brother of Ray D. Mering, gen- 
eral sales manager, White Eagle Di- 
vision of Socony-Vacuum at Kansas 
City. 

Born at Baltimore, Md., March 8, 
1898, Herbert V. Mering moved to 
Great Bend in the early 1900s, and in 
1905 his father and elder brother, 
Ray, founded the oil jobbing business 
that became known as Mering & Son. 
Later Herbert took his place in the 
family business and subsequently be- 
came head of the firm. His father 
died in 1922. The company distrib- 
utes Socony-Vacuum products. 

A leader in the community at 
time of his death, Herbert V. Mering 
was a director of Kansas Oil Men’s 
Assn. and of Kansas Assn. of Inde- 
pendent Tire Dealers. 

Surviving are: his wife, Mrs. Betsy 
Russell Mering; a sister, Miss Novma 
J. Mering, Great Bend, and a brother, 
Ray D. Mering. 
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Fuel Oil 





Price Is Key to Fuel Oil Supply, 
Butler Tells N. J. Association 


Must Pay Own Way at Refinery, Distributors Told; 
Cites Advantages of Larger Takings in Summer 


By NPN Staff Writer 


ASBURY PARK, N. J.—A higher 
price to the refiner is the only sure 
way to get more fuel oil, Wiley But- 
ler, president, Coastal Oil Co., New- 
ark, told the Fuel Oil Distributors 
Assn. of New Jersey at the annual 
convention here April 29 and 30. Fuel 
oil must first compete with gasoline 
as a source of refinery profit, he 
said, before it can compete with coal 
and gas for the consumer’s heating 
dollar. 

Fuel oil distributors must take at 
least 25% of refinery fuel oil produc- 
tion during summer months, Mr. But- 
ler said. They will thus relieve refin- 
ers of a burden they have borne too 
long, he said, and lessen the strain on 
transportation during the period of 
peak demand. He pointed out that 
fuel oil, if stored by a refiner, could 
always be used as a cracking stock 
for gasoline, apparently suggesting 
that a refiner with a large stock of 
distillate on hand during the peak 
period of gasoline demand, would be 
strongly tempted to convert it to 
gasoline, thus reducing the over-all 
fuel oil supply. 

In order for distributors to finance 
larger storage, along with additions 
to transportation equipment and 
larger working capital requirements, 
there should be an increase in the 
distributor’s margin, said Mr. Butler. 
No integrated company, he said, 
could sell oil at a profit on the pres- 
ent margin. 





Matheson Cites Public Demand 


Another warning that fuel oil must 
be competitive with gasoline in price 
was voiced by W. A. Matheson, vice 
president Eureka Williams Corp., in 
connection with his argument that 
the public demand for oil heat should 
not be resisted. He urged an ex- 
change of information between burn- 
er manufacturers and the oil indus- 
try at both industry-wide and local 
levels which would cover both new 
burner sales and amount of fuel oil 
supplies available. 

Esso Standard Oil Co. is following 
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a policy of taking on no new fuel 
oil accounts, said G. D. Donald, New 
Jersey division manager for Esso. 
The company is also doing every- 
thing in its power to discourage the 
conversion from other fuels to oil, 
and will sell no new oil burners, ex- 
cept as replacements, he said. Esso 
is discontinuing the sale of 275-gal. 
storage tanks, in favor of larger 
tanks, and is working for changes 
in municipal regulations which limit 
size of consumer storage tanks, Mr. 
Donald added. 
Give Customers the Facts 

The petroleum industry has no de- 
sire to discriminate against the seg- 
ment of the public that wishes to 
heat with oil, said R. W. Reinhart, 
market research manager, Socony- 
Vacuum Oil Co., Inc. 

“We all believe that the public it- 
self should decide what petroleum 
products it wishes to purchase,” he 
said, but added that the public would 
have to be more fully informed in 
order to make intelligent decisions. 
He said it was up to distributors to 
advise customers on “product avail- 
ability, price in relation to other 
fuels, methods of saving oil, advan- 
tages of larger storage and syste- 
matic service.” 

Mr. Reinhart reported on a So- 
cony survey in nine eastern states 
showing that 75% of all oil users buy 
through distributors. He _ predicted 
that by 1959 39% of existing single 
homes in the nine state area would 
be heated with oil. 

J. L. Minner, manager fuel oil de- 
partment, Shell Oil Co., Inc., said 
that about $2,000,000,000 would be 
spent annually for the next few years 
to increase petroleum production, and 
that industry profits were not high 
enough to support both the huge cap- 
ital expenditures involved and supply 
new needs for working capital. 

Some conclusions from a_ public 
opinion survey were given by Rob- 
ert Gray, Fueloil & Oil Heat, indi- 
cating that 48% of the public would, 
if necessary, favor priority for fuel 
oil for homes, as compared with 1% 
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who would favor motor fuel. Other 
responses showed that 59% of those 
who gave up a planned changeover 
to oil heat were deterred by uncer- 
tain supply, 30% by operating ex- 
pense, 6% by burner cost, and 9% 
by other reasons. 


Middle East Oil Needed 


Rationing in this country would 
immediately result, said R. M. Bart- 
lett, vice president Gulf Oil Corp., 
if we had to carry out our commit- 
ments under the European recovery 
plan without supplies from the Mid- 
dle East. Continued exports of steel 
for oil production abroad are a nec- 
essity, he said, pointing out that 
each ton of steel is worth 5-10 times 
the amount of oil abroad as it is 
worth here. 

Herbert E. Williams, Minneapolis- 
Honeywell Regulator Co. presented 
a paper on ways to reduce oil con- 
sumption by use of better oil burner 
controls, and described some of the 
latest developments in that field. 


Number of Oil Installations 
Alarms Wisconsin Fuel Chief 
Special to N7?N 

MILWAUKEE-State Fuel Admin- 
istrator Anthony E. Madler endorsed 
campaigns to save fuel and replace 
inefficient oil burners at a meeting 
of the Wisconsin Oil Heat Assn. here 
April 29, but at same time urged 
home owners to “think twice” before 
installing new oil burning equipment. 

Expressing concern over large num- 
ber of new oil-burning furnaces and 
space heaters now being instalied, Mr. 
Madler asked where the oil is com- 
ing from to take care of the addi- 
tional demand. 

“Tf there wasn’t enough oil for 
all users last year,” he said, ‘“‘where 
is the oil coming from to take care 
of them and the new users too? 


Reconditioned T2 Tanker Put 
Into Service by Coastal Oil 
Special to NPN 
NEWARK, N. J. — The Rosina 
Marron, reconditioned T2 tanker vet- 
eran of the Pacific campaign during 
World War II, after christening cere- 
monies here last month, is now op- 
erating from Port Newark for Coast- 
al Oil Co. Louis E. Marron, company 
founder and chairman of the board, 
said that he intends the vessel to be 
the forerunner of a fleet of tankers 
using Port Newark as a home port. 
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IN PRICE! 


and have all these new and finer features 


Here are the newest trucks—the latest and the 
greatest features—the biggest values—with the 
lowest prices in the volume field! Model for model, 
and with comparable equipment and specifica- 
tions, Chevrolet Trucks list for less than competitive 
makes—some models as much as $150! Here is 
Advance-Design that provides the cab that 
““breathes,’’* Flexi-Mounted Cab, Uniweld all-steel 
cab construction, fully adjustable seat, all-round 
visibility with rear-corner windows, * extra-durable 
frames, specially designed brakes, and many 
other features that put Chevrolet trucks far ahead 
of the field. See them at your Chevrolet dealer's. 


CHEVROLET MOTOR DIVISION, GENERAL MOTORS CORPORATION 
DETROIT 2, MICHIGAN 


*Fresh air heating and ventilating system and rear corner windows optional at extra cost. 
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NEW CHEVROLET 4-SPEED SYNCHRO- 
MESH TRUCK TRANSMISSION 











This Chevrolet-developed Synchro-Mesh 
transmission in heavy-duty models pro- 
vides new ease and efficiency. 


NEW CHEVROLET ADVANCE-DESIGN 
GEARSHIFT CONTROL 





Steering-column gear shift (on models having 
3-speed transmission) gives new freedom to 


the driver, leaves cab floor unobstructed. 


NEW FOOT-OPERATED 
PARKING BRAKE 
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Chevrolet's foot-operated parking brake 
(on models with 3-speed transmission) pro- 
vides new clear floor area. 


NEW IMPROVED CHEVROLET 
VALVE-IN-HEAD ENGINE 





The world’s most economical engine for its 
size. Has greater durability and operating 
efficiency. 


NEW MULTIPLE-FEATURE 
DEVELOPMENTS 





New splined rear-axle shaft attachment to 
wheel hubs in heavy-duty models. ... Heavier 
springs . . . New propeller shaft bearing- 
support and seal design. 

















TO THE WEATHERMAN, THIS SIGN STANDS FOR AN ICE STORM. 





TO EVERYONE, THIS SIGN STANDS FOR TWO GUARANTEES! 


¢ This emblem on any product stands for two guaran- 
tees of excellence. One visible, one invisible. 


The visible guarantee is evidenced by the plant and 
properties that make Gulf one of the country’s largest 
producers and refiners of crude oil. 


The invisible guarantee is the determination of Gulf 
to make the best petroleum products that skill, science, 
loyal employees and alert management can _ jointly 


achieve. 
. o 
Gulf Oil Corporation 
fj 7 
Gulf Refining Company 
General Offices, Pittsburgh, Pa. 
DIVISION SALES OFFICES REFINERIES 
Boston @¢ New York e¢ Philadelphia ¢ Pittsburgh New York ¢ Philadelphia ¢ Pittsburgh ¢ Toledo 
Atlanta ¢ New Orleans ¢ Houston e¢ Lovisville © Toledo Cincinnati » Port Arthur ° Fort Worth ° Sweetwate 
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J. P. Mosher, Jr., Market Editor, NPN and Pilatt’s OILGRAM Price Service, 50 West 50th St., New York (20), COLumbus 1695 
Other OLLAGRAM News Bureaus: Cleveland (13), 1213 West 3rd St., CHerry 7672 e Chicago (5), 59 East Van Buren St., HARrison 
9901 e Tulsa (3), 904 World Building, 3-7132 e Washington (4),1046 National Press Building, NAtional 3477 


Gasoline Inquiry Increases in All Areas; 
Fuel Oil Offerings Still Not Plentiful 


End of April saw widening. gap between supply, 
and demand for gasoline, according to trade sources 
in the Midwest and other inland areas. Majority of 
gasoline buyers at Gulf ports reported scarce cargo 
offerings were “priced too high” to resell competi- 
tively. Along Eastern Seaboard, suppliers for most 
part said that while heating oil demands were de- 
clining, stocks still were inadequate to encourage 
extensive summer fill-ups. 

There were occasional reports of price increases 
by refiners, including those in Group 3 for regular- 
grade and premium gasoline; there were several 
reductions in price reported for scale wax and LP- 
gas. But, for the most part, prices were reported un- 
changed. 

In all areas, offerings continued scarce, according 
to reports of traders. Gulf Coast market featured 
two cargo sales involving “5-jump” regular-grade 
gasoline and No. 2 fuel at “low published price, date 
of commencement of loading.” On other hand, as 
contrasted with low published price of 9c for that 
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ATLANTIC COAST 
Open Market Trading Continues Light 


Offerings of gasoline continued almost non-existent the 
past week according to trade reports, with suppliers 
husbanding regular grade to meet estimated record con- 
sumption this summer. On other hand, although fuel oil 
consumption was declining all along the Seaboard, sup- 
pliers generally reported supply/demand ratio on heating 
ils was still close. Occasional fuel oil sales were re- 
ported to open market buyers, but most sellers said they 
were not offering distillates or residuals. 


With exception of one New York Harbor supplier 
who reported reducing his butane prices lc per gal. to 
8c, large Seaboard suppliers quoted substantially same 
prices during the week and entire month of April. 

Fact that gasoline supplies were tight was emphasized 
when supplier at southern points reported he had been 
approached by three majors seeking gasoline loans to see 
them through May 1. Another supplier marketing at 
middle Atlantic points said he had received and turned 
down bids for regular-grade gasoline which were from 
2.15 to 2.625c higher than his New York and Baltimore 
quotations to regular customers. 

Suppliers at New York Harbor said they were getting 
bids ranging from 10 to 10.25c for No. 2 fuel; majority 
reported quoting 9.3c barges. Despite the difference be- 
tween harbor quotations and the bids of buyers, there 
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grade of gasoline, some buyers reported only cargoes 
of regular grade offered to them were priced at 13.25 
to 13.5c. 

Two large East Coast marketers reported they were 
anxious to obtain No. 2 fuel in cargo lots, but had 
been unable to find any offered. At New York Harbor, 
Midwest and Canadian buyers were reported bidding 
prices ranging from 10 to 10.5c for barges of No. 2 
fuel, but harbor traders said those bids had not pro- 
voked substantial offerings. 

Residual fuel prices were firmer at coastal than at 
inland points, it was reported. Suppliers at Gulf ports 
reported bunkering demands were still heavy. Asking 
prices for bunker “C” fuel cargoes generally were 
$3.00 per bbl., buyers said. 

Tendency of refiners and marketers to hold gaso- 
line and fuel stocks closely was marked, traders said. 
In most instances, suppliers were reported guarding 
supplies to meet advancing estimates of future de- 
mands; in other instances, to obtain “best prices” 
for gasoline and fuels on open market. 
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were only occasional barge sales reported. Two barge 
lots of kerosine were reported sold open spot at New 
York at llc; the transactions were not confirmed. 

At end of week, there were reports of mounting pres- 
sure from consumers and resellers for industry-wide 0.7c 
discount on heating oils. Some major sellers not presently 
allowing 0.7c discount were said to be concerned over 
loss of “good will,” particularly in small towns and rural 
areas. Only large companies currently allowing dis- 
counts are Shell Oil Co. and Esso Standard, according to 
reports. 


GULF COAST 


Two Cargoes Sold to Domestic Buyer 


Sale of two cargoes at “low published prices’ featured 
trading at the Gulf the past week when most open mark- 
et buyers and sellers were bidding and asking prices 
considerably higher for the relatively few offerings avail- 
able. 

Large supplier disclosed that he had sold cargo of 
“5-jump” regular-grade gasoline and cargo of No. 2 fuel 
to Independent East Coast marketer for prompt lifting 
with price in each instance to be “low published price, 
date of commencement of loading.” Low price currently 
quoted for that grade of gasoline is 9c; No. 2 fuel, 8c. 

On other hand, some buyers reported the only regular- 
grade cargoes offered to them were at prices ranging 
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Cities Service modernized marketing program 
SERVICE boosts service station business 


The modernized marketing program is the most attractive, cleanest and best 
moving into high gear. New equip- equipped in town or on the highway. 
ment... new standardization of color Progressive planning such as this is 
design on all stations...new package one of the reasons why the big green 
design for all products...newer,more and white sign is fast becoming one of 
modern car conditioning facilities. The the best-known...best respected trade- 


aim: to make Cities Service Stations marks in the business. 


CITIES SERVICE OIL COMPANY 


NEW YORK «+ CHICAGO 
In the South: ARKANSAS FUEL OIL COMPANY 
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Summary of Daily Gasoline Prices (Apr. 27 through May 3) 


u. ge (ASTM octane) 
18.78.6 octane (Premium): 
Oklahoma (Group 3) ..... 
Mid-Western (Group 3 Law 5 
& 


% Tex. (For shpt. to T 
. Tex. (For shpt. to Tex. 
Tex. (Truck Tnsp.) .. 
Cent. W. Tex. (Truck Tnsp. 


73-76 octane (Regular) : 
Oklahoma 


NM. 
N.M. dest’ns) 
oe 


seeeeee 


E. Tex. (Truck Tnsp.) . 
Cent. W. Tex. (Truck Tnsp.) 
60 octane & below: 

Oklahoma (Group 3) .......... 
gg agar 5 (Group 3 basis) | 

N. Tex. (For shpt. to Tex. & N.M. “dest'ns 
W. Tex. (For ant. to Tex. & N.M. Satu 
BE, FE. CHPNSE SEO) occcccecccccccece 
Cent. W. Tex. (Truck Tnsp.) eeceeceses 


Motor Gasoline, 78-78.5 oct. paereneeee (b) 
SY 2 EE 4.0.00 46006060004006000080 
New York harbor, barges” 


Monday 
May 3 

(2)11.25-13.25(1) 
(2)11.25-12(1) 
(1)11.7-13.3(1) 
(3)11.5-11.75(1) 
(1)11.5-12(1) 

11.5(3) 


(4)10.5-12.5(1) 
(4)10.5-10.75(1) 
(1)10.7-12(1) 
(3)10.5-10.75(1) 
(1)10.5-11(1) 
10.5(3) 


10.125(1) 
(1) 10-10. 25(1) 
10(1) 


(1)9.75-10.125(3) 
(1)9.75-10.375(1) 
(2)10-10.3(1) 
(2)9.75-10(1) 
(2)9.75-10.25(1) 
(2)9.75-10(1) 


(1)11.5-13.4(1) 
(1)11.4-12.1(2) 


Friday 

April 30 
(2)11.25-13.25(1) 
(2)11.25-12(1) 
(1)11.7-13.3(1) 
(3)11.5-11.75(1) 
(2)11.5-12(1) 

11.5(3) 


(4)10.5-12.5(1) 
(4)10.5-10.75(2) 
(1)10.7-12(1) 
(3)10.5-10.75(1) 
(2)10.5-11(1} 
10.5(3) 


10.125(1) 
(1)10-10.25(1) 
10(1) 


(1)9.75-10.125(3) 
(1)9.75-10.375(1) 
(2)10-10.3(1) 
(2)9 .75-10(1) 
(2)9.75-10.25(1) 
(2)9.75-10(1) 


(1)11.5-13.4(1) 
(1)11.4-12.1(2) 
(1)12.15-13.15(1) 
(1)12.05-12.8(1) 


Thursday 
April 29 

(2)11.25-13.25(1) 
(2)11.25-12(1) 
(1)11.7-13.3(1) 
(3)11.5-11.75(1) 
(2)11.5-12(1) 
11.5(3) 


(4)10.5-12.5(1) 
(4)10.5-10.75(2) 
(1)10.7-12(1) 
(3)10.5-10.75(1) 
(2)10.5-11(1) 
0.5(3) 


10.125(1) 
(1) 16-10. 25(1) 
10(1) 


(1)9.75-10.125(3) 
(1)9.75-10.375(1) 
(2)10-10.3(1) 
(2)9. 75-1011) 
(2)9.75-10.25(1) 
(2)9.75-10(1) 


(1)11.5-13.4(1) 
(1)11.4-12.1(2) 
(1)12.15-13.15(1) 
(1)12.05-12.8(1) 
(1)11-12.3(1) 


Wednesday 
April 28 
(2)11.25-13.25(1) 

(2)11.25-12(1) 
(1)11.7-13.3(1) 
(3)11.5-11.75¢1) 
(2)11.5-12(1) 
11.5(3) 


(5)10.5-12.25(1) 
(4)10.5-10.75(2) 
(1)10.7-12(1) 
(3)10.5-10.75(1) 
(2)10.5-11(1) 
10.5(3) 


10.125(1) 
(1)10-10.25(1) 
10/1) 


(1)9.75-10.125(3) 
(1)9.75-10.375(1) 
(2)10-10.3(1) 
(2)9 .75-10(1) 
(2)9.75-10.25(1) 
(2)9.75-10(1) 


(1)11.5-13.4(1) 
(1)11.4-12.1(2) 
(1)12.15-13.15(1) 
(1)12.05-12.8(1) 


Tuesday 
April 27 

(2)11.25-13.25(1) 
(2)11.25-12(1) 
(1)11.7-13.3(1) 
(3)11.5-11.75(1) 
(2)11.5~12(1) 
11.5(3) 


(5)10.5-12.25(1) 
(4)10.5-10.75(2) 
(1)10.7-12(1) 
(3)10.5-10.75(1) 
(2)10.5-11(1) 
10.5(3) 


10.125(1) 
(1)10-10.25(1) 
10(1) 


(1)9.75-10.125(3) 
(1)9.75-10.375(1) 
(2)10-10.3(1) 
(299. 75-1001) 
(2)9.75-10.25(1) 
(2)9.75-10(1) 


(1)11.5-13.4(1) 
(1)11.4-12.1(2) 
(1)12.15-13.15(1) 
(1)12.05-12.8(1) 








EL dae o6 66-65 666060 0060600004660 (1)12.15—-13.15(1) 

Philadelphia, ME ohéabevenesocesceanse (1)12.05-12.8(1) 
Kebnh Ne We be eh6d 400086 60000668 (1)11-12.3(1) 

Baltimore, Live diaesemeneneenesee 10.9(1) 


Motor Gasoline 78-78.5 oct. (Premium) (c) 
££ fo ) 7 eeeseaeeerr 
New York harbor, barges 


eee ee eee eee eens 


PT dst ot ndl-dn 66606 ndeue sdk 000 capiz. 15-12. 4(1) 
i MD cidcceageceeaeeees cee 12 
PT Sit sehteebeetsndeeeeeetvewa ces (1)11. ‘Welz. 2(1) 
SS EE winuen0-6006604064 00-0000 11.65(1) 

Motor Gasoline 74-76 oct. (Regular) (b) 
Se , 656605600400 460066600 (1)10.5-12(1) qa 
New York harbor, barges .............. (1)10.4-11.9(1) (1 
DEE, 9.00.00 0000 coscccccce eeeees  (1)10.9-11.9(4) qa 
Philadel ada nAdhiine nwa was (1)10.8-11.8(1) qa 
DEED ocesesccsccssocesce obese cneces (1)10-11.8(1) qa 
Baltimore, barges .......sseeeeceeeeeses (1)9.9-10.4(1) a 

Motor ine: 

Western Penna., Bradford-Warren: - 
74-76 Oct. (Regular) 0 ee (1)11.5-11.75(1) (1) 11. 

Districts: 

74-76 Oct. y --4&., Psd ebewadeennseensnn (2)11.75-12.5(1) 


oeates quoting the lows & highs of the ranges. 
b) Researc 


(1)11-12.3(1) 
10.9(1) 10.9(1) 10.9(1) 


(2)12-15-12.4() 

» ) 

(1)11.75-12.2(1) 
11.65(1) 


10.5-12(1) 
10.4-11.9(1) 
10.9-11.9(4) 
)10.8-11.8(1) 
)10-11.8(1) 
9 .9-10.4(1) 


(2)11.5-12(4) 
Note: Gasoline prices are reported in each day’s Platt’s OILGRAM Daily Price Service. 


(1)11-12.3(1) (1)11-12.3(1) 


10.9(1) 


(iz. .15-12.4(1) (1)12.15-12.4(1) (1)12. 15—12.4(1) 
2.05(1) 12.05(1) 12.05(1) 

soak eeay’ 2(1) (1)11.75-12.2(1) (1)11.75-12.2(1) 
11.65(1 11.65(1) 11.65(1) 


(1)10.5-12(1) 10,.5-12(1) 


(1) (1)10.5-12(1) 
(1)10.4—11.9(1) (1)10.4-11.9(1) 

(1) 

a 


(1)10.4-11.9(1) 


(1)10.9-11.9(4) 10.9-11.9(4) (1)10.9-11.9(4) 
(1)10.8-11.8(1) )10.8-11.8(1) (1)10.8-11.8(1) 
(1)10-11.8(1) (1)10-11.8(1) (1)10-11.8(1) 
(1)9.9-10.4(1) (1)9.9-10.4(1) (1)9.9-10.4(1) 
5-11.75(1) (1)11.5-11.75(1) (1)11.5—11.75(1) 11.5(2) 


(2)11.5-12(4) (2)11.5-12(4) (2)11.5-12(4) 


Figures shown in parentheses indicate sumber of com- 


h octane rating is minimum of 5 points above Motor Method rating. 
te) Research octane rating is minimum of 10 points above Motor Method rating. 





from 13.25 to 13.5c. In addition, two large East Coast 
marketers reported that during the past week they had 
been unable to find No. 2 fuel offered at any flat price. 
Another said he had bid 9.5c for 30,000 bbls. No. 2 with 
no takers. 

Trade sources said buyers and sellers continued to 
play waiting game with buyers hoping that suppliers’ 
storage limitations would result in increased open mark- 
et offerings at lower prices. Potential sellers, on other 
hand, were said to be waiting for issuance of second 
quarter export permits in hope of obtaining best prices 
for their products. 

Other cargoes reported sold during the week, but not 
confirmed, were: bunker “C”’ fuel at $3.00 per bbl. (based 
on crude) for August delivery; and 0-10 pour No. 5 fuel 
at $3.10 per bbl. for spot loading. Demand for bunker 
“C” fuel for local bunkering was strong, Gulf sellers said. 
Among foreign inquiries (for bunker “C” fuel) was in- 
cluded one from Italy for approximately 350,000 bbls. 

Suppliers’ cargo postings for most part were reported 
unchanged. However, Independent supplier reported he 
had advanced his quotations for “no-jump” regular- 
graie gasoline 0.25 to 10.5c; he also withdrew tempor- 
arily his posting for heavy Diesel bunkers ($3.15 per 
bbl... At end of week, suppliers reported quotations for 
Below 28 gravity heavy Diesel ranging upward from 
$3.40 per bbl. 
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MIDCONTINENT 


Gasoline Demand Exhausts Allocations 


Gasoline consumption and inquiries for material from 
other refiners as well as jobbers were increasing daily, 
according to reports in the Midcontinent the last week in 
April. A number of refiners said most of their customers 
had taken all of their April gasoline allocations a week 
before the month’s end. 

Two Oklahoma refiners reported advances of 0.125 to 
0.375c in their quotations for premium and regular-grade 
gasolines. One refiner in Oklahoma and one 
cut their prices for No. 6 fuel 5 to 10c. Elsewhere in the 
Midcontinent, prices were reported unchanged. 

Spot sales of five cars regular at 12.375c and later 
sale of one car at 12.5c were reported by Oklahoma re- 
finer. As week ended, gasoline postings reported by Okla- 
homa refiners ranged from 11.25 to 13.25c for premium, 
and 10.5 to 12.5c for regular. 

Although most refiners said call for light and heavy 
fuels was continuing downward, sale of 12 cars No. 2 
at his posted price of 9c to a Midwest broker was re- 
ported by West Texas refiner who said he was still re- 
ceiving “a lot of calls” for both Nos. 1 and 2 fuels. 

In East Texas local demand for heavy fuel was reported 
increasing for use on roads, but elsewhere in Midcon- 
tinent demand generally was reported slow. 
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CORROSion EXACTS ITS DUE ! 


q 8, 


Corrosion 6 rust... decay—call it what you will!—is one 
of industry’s most insidious enemies. The war against it must be 
unceasing; neglect for even short periods leaves expensive, hard 
to replace equipment badly damaged, sometimes litthe more than 
junk. 

Years of testing in oil fields and refineries have developed a 
complete line of protective coatings which can be your sure ally in 
the fight against corrosion. Called RUST-BAN, these products pro- 
tect everything from fine machined parts to buried pipe. Discuss 
your particular corrosion problems with the technical service en- 
gineers of the Rust-Ban distributors listed below. 


RUST-BAN 











Rust-Ban 327: For buried pipe 
lines; metal structures in -salt wa- 


ter; cooling tower pans, etc. 


Rust-Ban 330: A protective coating 
for machinery in storage. 





Rust-Ban 333: For strip steel, pre-_ 
cision parts, small castings, metal 








dies. REG. VU. S. PAT. OFF 
Rust-Ban 203: For coating under- RUST-BAN is sold by: Colonial Beacon Oil 
ground gas and gasoline tanks, . Co., Boston, Mass.; Penola Inc., Chicago, Ill.; 
and many others, Standard Oil Co. of Pennsylvania, Philadelphia, 
oe Pa.; Standard Oil Co. of New Jersey, New York, 
There is a Rust-Ban to solve every | N. Y.; Humble Oil & Refining Company, Hous- 
“corrosion problem. mar ton, Texas; The Carter Oil Company, Tulsa, Okla.; 


Standard Oil Company (Ky.), Louisville, Ky.; 
Standard Oil Company (Ohio), Cleveland, Ohio; 
and Imperial Oil Ltd., Toronto, Canada. 
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)} WESTERN PENNA. 


‘Gas’ Price Boost, Fuel Cut, Reported 


Refiners in Western Penna. gave varied reports on 
prices and supplies of products during last week in 
April, with Bradford-Warren district refiner advancing 
his gasoline price and lower field refiner reducing his 
prices for light fuels. 

Several refiners said they were receiving considerable 
inquiry for bright and cylinder stocks for summer blend- 
ing and for export, but no sales were reported. 

One refiner disclosed that he had sold ‘a quantity” of 
scale wax for foreign shipment at 8.25c, but other re- 
finers, while reporting domestic wax demand strong, said 
they were receiving few scale orders for export. 

Advance of 0.25 to 11.75c in his price for regular-grade 
gasoline was reported by Bradford-Warren district re- 
finer. At end of week, Western Penna. refiners’ quotations 
for gasoline continued to range upward from 11.5c, with 
one Bradford-Warren district refiner and 
field quoting that price. 


one in lower 

In general, refiners reported gasoline in short supply, 
and majority said inquiry was on the increase. Lower 
field refiners for most .part said light fuel prices were 
firm and supplies still short. However, one reported re- 
ducing quotations 0.5 to 12c for Nos. 1 and 2 fuels. Two 
other refiners said kerosine demand was now 
urgent.” 


“less 


Open market lube sales were slow, according to reports, 
but most refiners said they were still not offering. How- 
ever, several said they had quoted on foreign inquiries, 
one of which was reported to call for 100,000 gals. bright 
stock; another 100,000 gals. cylinder stock. One refiner 
said he was sold up three months in advance on cylinder 
stock. 

Refiners reported prices were 


firm for petrolatums. 


CENTRAL MICHIGAN 
Gasoline Demand at All-Time April High 


Demand for gasoline continued on upgrade as April 
ended. After a slow start at the beginning of the month, 
gasoline demand rose sharply as weather permitted farm- 
ers to enter fields with tractors. Month-end reports from 
some jobbers and distributors indicated demand was up 
as much as 15% over April last vear 

While reports in general revealed a demand in excess 
of supplies at primary and secondary storage levels, 
nevertheless, two jobbers, one a major company outlet, 
the other an Independent, said April gasoline gallonage 
had been “less than anticipated.’’ Because work conditions 
n the town of 170,000 were slack in automobile plants, 
the Independent jobber said he had taken only 90% of the 
allotment of his regular supplier; the major company 
jobber was trying to resell regular-grade gasoline pur- 
chased in Texas early in April. 

In contrast to experience of these jobbers, were reports 
from others that they had run out of gasoline twice dur- 
ng the last weekend in April. 

“High prices” for spot gasoline ruled out buying to 
increase inventories at refinery and jobber levels, accord- 
ing to most reports, but one refiner and a jobber said they 
had bought gasoline in the open market to aid at the re- 
tai! level. One such purchase was by a jobber who said 
he had supplied a customer with 35,000 gals. of regular- 
grade gasoline at “almost” his cost of 16.5c, FOB Detroit. 
A “small” amount of regular also was bought by a re- 
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OIL MARKETS 


finer for direct delivery to a retail operator. Refiner 
said he paid 15.5c, FOB Central Michigan, and material 
went direct to customer's tanks. 

Residual fuels remained tight and many buyers were 
reported unwilling to pay “going prices.”’ Tank car 
marketer said his customers refused to pay 10c gal. for 
No. 6. A refiner “emptied his tanks” with a sale of 25,000 
gals. of No. 5 at 10.75c. Quotations for Nos. 5 and 6 fuels 
reported by refiners ranged from 9.8 to 11.5c, 
to 10.5c, for the two grades respectively. 





and 9 


MIDWESTERN (Chicago-E. St. Louis Area) 


Demand for Gasoline Soars in Midwest 


Demand for gasoline rose sharply in the Midwest the 
last week in April with buyers combing the lower 
Mississippi River area, the Gulf Coast and the Southwest 
for supplies of regular grade. Generally speaking, they 
came away empty handed, according to reports of traders. 

Large scale inquiries were in the market from buyers 
seeking to supplement the allotments from their regular 
suppliers. One, from a Chicago distributor, called for 
31,000 bbls. and late in the week the distributor reported 
he had been able to fill his requirement “only partially.” 
Another Chicago distributor reported buying. five cars 
of regular-grade gasoline at 13c, North Texas, and added 
that he was looking for an additional 100,000 gals. for 
May delivery and 600,000 to 700,000 gals. for delivery 
over the summer. 

A St. distributor parcelled out a 400,000-gal 
barge lot of gasoline to his outlets in one and a half days, 
according to reports, and was “scouring the river” 
for more material. A tank car marketer reported he had 
been unable to find any part of two million gals. of gaso- 
line that he was after. Several marketers said they were 
doing no gasoline trading due to lack of offerings from 
refiners, although one reported selling regular grade at 
13 to 13.5c, FOB North Texas. 

First report of a reduced gasoline allocation came 
from an Independent jobber in Wisconsin who said that 
despite a sharp increase in consumption the allotment 
from his regular supplier had been cut 33% his last 
year’s allocation. Jobber added that he had received no 
“outside” offerings for two weeks. 


Louis 


Increase of 0.125 to 0.375c in his gasoline quotations 
was reported by one Midwest refiner, to 10.625c for regu- 
lar, 11.625c for premium, but aside from this the Group 
3 postings of refiners were reported unchanged. Regular- 
grade quotations ranged from 10.6 to 10.75c, 
from 11.25 to 12c. 


Trading in light fuels was reported “negligible.’ 


premium 


Some sellers anticipated revival of heavy fuel buying 
around May 1 after steel mills have resumed operations 
following the coal strike. Sale of an unnamed quantity of 
No. 6 fuel (1.5% sulfur) at $2.40 per bbl., Group 3, was 
reported by a tank car marketer, but other reports in- 
dicated that material with maximum of 1% sulfur was 
“holding at” $2.60. Quotations reported by Midwest re- 


finers for No. 6 oil ranged from $2.50 to $2.75, Group 3. 





Crude Oil Prices 


Pan American—Effective May 1, initial post- 
ing of Schedule J for West Cosden-Mackhank 
Field, Schedule K for Merigale-Paul Field. 

See April 28 NPN, p. 48-49, for complete crude 
price schedules including above schedule refer- 
ences. 
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OiL PRICE SECTION 


At Refineries and 
Terminals and by 
Tank Wagon 


Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose repre- 
sentatives in all NPN-OILGRAM offices de- 
vote their time exclusively to reporting oil in- 
dustry prices everywhere. 

rices shown in tables are sales prices or 
quotations or general offers or posted prices by 
refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales 
and snipments; for the business day or period 
stated; except Tank Wagon prices, prices are 
for bulk lots such as tank car, truck trans- 
port, barge; prices applying to barges or car- 
goes or truck transport lots only, so desig- 
nated; FOB refineries or terminals; in cents 
per gal., except per bbl. where $ sign is 
shown; wax and petrolatums in cents per 
pound; ex all fees and taxes; for crude oil 
and its products lawfully produced and trans- 
rted; reported as received by OILGRAM and 
ational Petroleum News but not guaranteed; 
for subscribers’ private use only and not for 
resale or distribution or publication. Octane 
ratings are ASTM unless otherwise noted. Par- 
enthetical figures before and after prices indi- 
cate number of companies quoting the lows 
and highs of the ranges. For further details 
of price eonditions apply to any NPN—OIL- 
GRAM office or see back of any OILGRAM 
Price Service invoice. 

For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and ulsa, address Platt’s 
Price Service, Inc., 1218 West 3rd St., Cleve- 
land (13), Ohio. Annual subscription rate in 
U. 8.: $125 per year, payable in advance. 


Refinery & Terminal Prices 


Gasoline 
Prices in Effect 





May 3 April 26 

OKLAHOMA (Group 3) 
78-78.5 Oct. — 

(Prem.) ..(1)11.25-13.25(1) (2)11.25-13.25(1) 
73-75 Oct. Reg. (4)10.5-12.5(1) (5)10.5 12.25(1) 
63-66 Oct. .. eeee coos 
60 Oct. & 

below ...(1)9.75-10.125(3) (1)9.75-10.125(3) 
MID-WESTERN (Group 3 basis) 
78-78.5 Oct. 

(Prem.) ..(1)11.25-12(1) (2)11.25—-12(1) 


73-75 Oct. Reg. (3)10.5-10.75(2) (4)10.5-10.75(2) 
63-66 Oct. .. 10.125(1) 10.125(1) 
60 Oct.& 

below ....(1)9.75-10.375(1) (1)9.75-10.375(1) 
CHICAGO—(FOB Chicago district refineries & 
p.l. terminals) 
78-78.5 Oct. 

(Prem.) .. cece 
74-76 Oct. .. e 


N. TEX. (For shpt, to Tex & N.M. dest’ns.) 
78-78.5 Oct. 

(Prem.) ..(1)11.7-13.3(1) (1)11.7-13.3(1) 
73-75 Oct. (Reg.)(1)10.7-12(1) (1)10.7-12(1) 
63-66 Oct. .. anee err 
60 Oct.& below(2)10—-10.3(1) (2)10-10.3(1) 
W. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
78-78.5 Oct. 

(Prem.) ..(3)11.5-11.75(1) (3)11.5-11.75(1) 
73-75 Oct. Reg. (3)10.5-10.75(1) (3)10.5-10.75(1) 
63-66 Oct. ..(1)10—-10.25(1) (1)10—10.25(1) 
60 Oct.& below(2)9.75-10(1) (2)9.75-10(1) 
E., TEX. (Truck tnspt.) 


78-78.5 Oct. .(1)11.5-12(1) (2)11.5-12(1) 
73-75 Oct. ..(1)10.5-11(1) (2)10.5-11(1) 
60 Oct. & below(2)9.75-10.25(1) (2)9.75—10.25(1) 


CENT, W. TEX, (Truck Tnspt.) 


78-78.5 Oct. 

(Prem.) .. 11.5(3) 11.5(3) 
73-75 Oct. (Reg.) 10.5(3) 10.5(3) 
63-66 Oct. .. 10(1) 10(1) 


60 Oct.& below(2)9.75-10(1) (2)9.75-10(1) 
KANSAS (For Kansas destinations only) 
78-78.5 Oct. 

(Prem.) ..(1)11.75-12.5(2) (1)11.75-12.5(2) 
73-75 Oct. Reg. (1)10.75-11.5(2) (1)10.75—11.5(2) 
63-66 Oct. .. Rane ara 
60 Oct.& below(1)10—-10.75(1) (1)10—-10.75(1) 
ARK. (For shipment to Ark. & La.) 


78-78.5 Oct. 
(Prem. ) 11.75(1) 11.75(1) 
73-75 Oct.Reg. 10.75(1) 10.75(1) 


60 Oct.& below, 

unleaded .. 10(1) 10(1) 
WESTERN PENNA, 
Bradford-Warren: 
74-76 Oct. Reg. (1)11.5-11.75(1) 11.5(2) 
Other districts: 
74-76 Oct. Reg. (2)11.75-12.5(1) (2)11.5-12(4) 
CENTRAL MICHIGAN (FOB Central Michi- 
gan refineries.) 
U.S. Motor: 

78-78.5 Oct. 

(Prem. ) . (1)13.55-15(1) 
73-75 Oct. Reg. (1)12.8-14.5(1) 
Str. run gaso- 

line, excl. 
Detroit 
shpt. . .(1)11.625-12.75(1) (1)11.625-12.75(1) 


(1)13.55-15(1) 
(1)12.8-14.5(1) 








SPECIAL NOTICE 
Owing to present short supply of many products, some sellers are withholding 
public quotationg or the posting of firm prices on some products but are giving 
OILGRAM the prices they otherwise would quote to trade in general and which 
today they eonfine mostly to their regular customers only. 


Prices in Effect May 3 April 26 
OHIO (S. O. Ohio quotations for statewide de- 
livery and subject to exceptions for local price 
disturbances. ) oe 
73-75 Oct.. 14.75 14.75 
CALIFORNIA 
Los Angeles dist.: 
80-82 Oct. 
(Prem. ) . (1)13.9-14.65(1) (1)13.9-14.65(1) 
74-76 Oct. 
(Reg.) ..(1)11.4-13.6(1) (1)11.4-13.6(1) 
San Fran. dist.: 


t. sais 
(Prem.) (1)14.4-15.15(1) (1)14.4-15.15(1) 


(Reg.) .(1)11.9-13.65(1) (1)11.9-13.65(1) 
San Joaquin Valley: 
80-82 Oct z= 
(Prem.). 15.15(1) 15.15(1) 
74-76 Oct. = 
(Reg.) - 13.65(1) 13.65(1) 


Kerosine, Gas & Fuel Oils 


OKLAHOMA (Group 3) 


41-43 w.w. Or 
Ser (1)9.5-9.625(3) (1)9.5-9.625(3) 
42-44 w.w., .(2)9.5-10(1) 2)9.5-10(1) 


Range oil ...(1)9.375-9.75(1) (1)9.375-9.75(1) 
58 & above 4 x 

D.1. diesel(1)9.25-10.125(1) (1)9.25-10.125(1) 
No. 1 p.w...(1)9.125-9.625(1) (1)9.125-9.625(1) 
No, 1 straw. 9.375(2) 9.375(2) 


No. 2 straw. (2)9-10(1) (2)9-10(1) 
NO. SB cesses 9.125(2) 9.125(2) 
No. 6 ......(1)$2.50-2.80(1) (1)$2.50-2.80(1) 
14-16 grav. 
fuel .cccce $2.62(1) $2.62(1) 


MIDWESTERN (Group 3 basis) " bas 
41-43 W.W. . (1)9.375-9.625(3) (1)9.375-9.625(3) 
42-44 w.w...(2)9.5-9.875(1) (2)9.5-9.875(1) 
Range oil ...(1)9.375-9.5(2) (1)9.375-9.5(2) 
58 & abv. i A 
D.I. diesel. (1)9.5—10.125(1) (1)9.5-10.125(1) 
No. 1 p.w..(2)9.125-9.375(2) (2)9.125-9.375(2) 


No. 2 straw. (2)9-9.25(1) (2)9-9.25(1) 
No. 3 ......(1)8.75-9.125(1) (1)8.75-9.125(1) 
NO. 6 ceccce (1)$2.50-2.75(2) (1)$2.50-2.75(2) 


CHICAGO—(FOB Chicage district refineries & 
p.l. terminals; all fuel oil prices in cnt. per 


gal.) > 
os & above 

D.I. diesel. 11.05(1) 11.05(1) 
No, 5 fuel... or sees 
No. 6 fuel... 7.4(1) 7.4(1) 


N. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
41-43 WW.» (1)9.6-9.625(1 (1)9.6-9.625(1) 
42-44 w.w. .(1)10-10.75(1) (1)10-10.75(1) 
58 D.I. .....(1)9.4—-10(1) (1)9.4-10(1) 
No, 2 straw. rr males 

No, 6 fuel. ..(1)$2.50-2.62(1) (1)$2.50—2.62(1) 
W. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
41-43 w.w. . 9.5(1) 9.5(1) 


42-44 wW.w. . 10.5(1) 10.5(1) 
No. 1 straw. 9.25(1) 9.25(1) 
No. 2 straw. (2)9-9.25(2) (2)9-9.25(2) 
No. 3 cccececs 8.75(1) 8.75(1) 
No. 6 fuel... $2.90(2) $2.90(2) 
E. TEX. (Truck trnspt.) 


41-43 w.w. .(2)9.25-9.5(2) 
42-44 w.w. .(2)9.5-9.75(1) 
58 & abv. 


(2)9.25-9.5(2) 
(2)9.5-9.75¢1) 


D.I. diesel. (1)9-10(1) (1)9-9.75(1) 
U.G.1. gas oil 8.25(1) 8.25(1) 
No. 2 fuel... 9.25(1) 9.25(1) 
No. 6 fuel. ..(2)$2.50-2.85(1) (1)$2.50-2.85(1) 
CENT. W. TEX. (Truck trnspt.) 
41-43 w.w. ..(1)9.375-9.5(1) (1)9.375-9.5(1) 
52 & bel. D.I. 

Diesel ....(1)9-9.125(1) (1)9-9.126(1) 
58 & abv. D.1. 

Diesel .... 9(1) 9(1) 
U.G.I, gas oil 8.5(1) 8.5(1) 
No. 1 fuel... 9.25(1) 9.25(1) 
No, 2 fuel... 9(2) 9(2) 
No. 3 fuel... 8.75(1) 8.75(1) 

6 fuel. ..(1)$2.50-2.67(1) (1)$2.50—2.67(1) 


No. 

KANSAS (For Kansas destinations only) 
42-44 w.w...(1)9.8-10.5(1) (1)9.8-10.5(1) 
58 & abv. D.I. 

Diesel ....(1)9.75-10.25(1) (1)9.75-10.25(1) 
No. 1 fuel...(2)9.5—-10.25(1) (2)9.5-10.25(1) 
No, 2 fuel. ..(2)9.25-10(2) (2)9.25-10(2) 
No. 6 fuel. ..(2)$2.75—-2.96(1) (1)$2.75-2.96(1) 


..RK. (For shipment to Ark, and La.) 
42-44 W.w... 9.625(1) 9.625(1) 
Tractor fuel. 10(1) 10(1) 
Diesel fuel 52 
& below . 9.25(1) 9.25(1) 
Diesel fuel 58 
above e 9.5(1) 9.5(1) 
No, 2 fuel.. 9.125(1) 9.125(1) 
No. 3 fuel 8.875(1) 8.875(1) 


WESTERN PENNA. 
Bradford-Warren: 


45 w.w. ....(1)11.25-12(1) = (1)11.25-12(1) 


No, 1 fuel... 11.95(1) 11.95(1) 
No, 2 fuel...(1)11-11.95(1) (1)11-11.95(1) 
No. 3 fuel... 11(1) 11(1) 
36-40 gravity 11.95(1) 11.95(1) 


Other districts: 

45 w.w, ....(2)11.25-13(1) 
47 w.w. ....(1)12.5-13(2) 
No. 1 fuel...(1)11.25-13(1) 
No. 2 fuel...(2)11-13(1) 
No. 3 fuel...(1)11-12.5(1) (1)11-12.5(1) 
36-40 gravity(2)11-13(1) (2)11-13(1) 
CENTRAL MICHIGAN (FOB Centra: Michi- 
gan refineries.) 

Range oil ...(1)11.625-13(2) (1)11.625~-13(2) 


(2)11.25~-13(1) 
(1)12.5-13(2) 
(1)11.25-13(1) 
(2)11-13(1) 





Prices in Effect May 3 April 26 


w. 

kero, ....(1)11.875-13. .875-13.5 2 
P.W. (1)11.875-13.5(2) (1)11.875-13 ) 

distillate 
No. 2 light 

Straw ...(1)11.125-12.5(1) (1)11.125-12.5 1) 
No. 3 straw. (1)10.875-12(3) (1)10.875-12) 
U.G.I. gas oil(1)10.5-11(1) (1)10.5-11(1 
No. 5 fuel. ..(1)9.8-11.5(1) (1)9.8-11.5(1 
No. 6 fuel. ..(1)9-10.5(1) (1)9-10.5(1) 


OHIO (S. 0. Ohio quotations for statew de 
delivery) 


-(2)12.25-14(1) = (2) 12. 25-14 


Kerosine .... 12.9 12.9 
CALIFORNIA 
San Joaquin Valley: 

_— — ° 12.4(1) 12.4(1) 
vy fuel... $2.20(1) 2.3 
Light fuel ' Kyle iad 
(PS 300).. 2.40(1) 2.40(1) 

Diesel fuel 
(PS 200).. 9.3(1) ' 
Stove dist. — 
(PS 100).. 10.8(1) 10.8(1) 


Los Angeles: 
40-43 w.w. .(1)11.15-12.9(3) (1)11.15—12.9 
er fuel 

(PS 400). .(1)$2.10-2.15(4) (1)$2.10-2.15.4) 
Light fuel - — 


(PS 300).. $2.35(5) $2.35(5) 
Diesel Fuel 

(PS 200). .(1)7.85-9.1(1) (1)7.85-9.1(1 
Stove dist 

(PS 100)..(1)8.85-10.6(1) (1)8.85-10.6(1) 
San Francisco: 
40-43 w.w. .(1)12.4-13.4(1) (1)12.4-13.4( 
Heavy fuel 

(PS 400).. $2.20(2) $2.20(2) 
Light fuel 

(PS 300).. $2.40(2) $2.40(2) 
Diesel fuel 

(PS 200). .(1)9.3-9.6(1) (1)9.3-9.6(1) 
Stove dist 

(PS 100)..(1)10.8-11.1(1) (1)10.8-11.1(1) 


Lubricating Oils 
WESTERN PENNA, 
Prices are for sales made, or offers reliably 
reported, to jobbers & compounders only. 


VISCOUS NEUTRALS—No. 3 col. Vis. at 70° 
200 Vis. (180 at 100°) 420-425 A. 
47(1) 


7 Oi seceee 47(1) 
SP DG. acocse 46(1) 46(1) 
a ies cncees 45(1) 4541) 
25 p.t. ......(1)40-43(2) (1)40-43(2) 
hs wae nee 45(1) 45(1) 
ae DA, ceveces 44(1) 44(1) 
BD BiG. cocces 43(1) 43(1) 
25 p.t. ......(1)39-41(1) (1)39-41(1) 
CYLINDER STOCKS: 


Brt. stk., 145-155 vis. at 210°, 540-550 f., No 
8 col. 


BO D.b. ccccee 49(1) 49(1) 
15 P.t. weccce 48(1) 48(1) 
2 Pt. ccoce (1)44-49(1) (1)44-49(1) 
600 S.R 


filter’bl. ..(3)36-37(1) 


(3)36—-37(1) 
650 S.R. ....(3)37-38(1) 


(8)37-38(1) 


GOU fl. ....-. 39(3) 39(3) 
630 fi. ...... 41(2) 41(2) 
MID-CONTINENT 


Neutral Oils (Vis. at 100° F. 0 to 10 P.P.) 
Pale Oils 
Vis. Color 


60-85—No, 2.(1)12.5-13(1) (1)12.5-13(1) 
86-110—No. 2(1)13-13.25(2) (1)13-13.2542) 
150—No, 3..(2)20-20.5(1) (2)20—20.5(1) 
180—No, 3..(1)20.5-21(3) (1)20.5-21¢3) 
200—No - -(3)21-21.5(1) (3)21-21.5(1) 


(2)22-22.5(2) 


280—No. + » (2)23-23.5(2) (2)23-—23.5(2) 
300—No. 3.. 24(3) 24(8) 

Red Oils: 

200—No. 5.. 21(2) 21(2) 


300—No. 5.. 24(1) 24(1) 
Bright Stock—Vis. at 216° (FOB Tulsa basis) 
200 Vis. D.. 37(1) 37(1) 
150-160 Vis. D: 


0 to 10 p.p 33(4) 33(4) 
10-25 p.p. .. 32.5(1) 32.5(1) 
25-40 p.p. .. Tr “eee 
150-160 Vis. E 32(1) 32(1) 
120 Vis. D: 
0 to 10 p.p.. 32(4) 32(4) 
600 S.R. 

(Olive Green) 23(2) 23(2) 
Black Oil 18.5(1) 18.5(1) 


SOUTH TEXAS (Neutral Oils) 
Pale Oils (Vis. at 100° F. FOB refineries, for 
domestic shpt.) 


100 1%-2%..(1)9.5-12(1) (1)9.5-12(1) 
200 No, 2-3. .(2)12-14.5(1) (2)12-14.5(01 
300 No. 2-3. .(2)13—15.25(1) (2)13-15.25(1 
500 No. 

21-31 . (2)14-16.5(1) (2)14—-16.5(1 


* | (1) 15-17.25(2) 


‘ (1)15—-17.25¢ 
1200 No. 3-4.(2)16-17.75(1) 


(2)16-17.75(1 


2000 No. 4..(1)17-21(1) (1)17-21(1) 

Red Oils 

100 No. 5-6. .(1)9.5-12(1) (1)9.5—12(1) 
200 No. 5-6. .(2)12-14.5(1) (2)12-14.5(1 
300 No. 5-6. .(2)13—15.25(1) (2)13—-15.25( 
500 No. 5-6. .(2)14—-16.5(1) (2)14-16.5(1 
750 No. 5-6. .(1)15-17.25(2) (1)15-17,25¢- 


1200 No. 5-6.(2)16-17.75(1) (2) 16-17.75( 
2000 No. 5-6.(2)17-—21(1) (2)17-21(1 
(Continued on next page) 
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Refinery & Terminal Prices (Cont.) 
Prices in Effect May 3 April 26 
CHICAGO (From Mid-Continent p.l. crude) 
Neutral oils vis. at 100° F. 0 to 10 p.p 


Pale Oils: 

Vis. Color 

60-85—No. 2. 13.75(1) 13.75(1) 
86-100—No. 2 14.25(1) 14.25(1) 
150—No. 3.. 21.5(1) 21.5(1) 
180—No. 3.. 22(1) 22(1) 
200—No, 3.. 22(1) 22(1) 
250—No. 2.. 23(1) 23(1) 
Red Oils: 

180—No. 5.. 22(1) 22(1) 
200—No, 5.. 22(1) 22(1) 
250—No, 5.. aon} 23(1) 
280—No. 5.. 24(1) 24(1) 
300—No. 5 24.5(1) 24.5(1) 


Note: Viscous oils, 15 to 30 p.p. are quoted 
0.5¢ lower; 60-85 and 86-110 No. 2 non-viscous 
oils, 15 to 30 p.p. 0.25c lower. 

Unfiltered Steam Kefined (Viscosity at 210°) 
140 22.5(1) 


eeevcnes 22.5(1) 
See eecceses 23.5(1) 23.541) 
- errr 24.5(1) 24.5(1) 
Bright Stocks, 160 vis. at 210° No. 8 color 
0 to 10 p.p. 34(1) 34(1) 
15 to 25 p.p. 33.5(1) 33.5(1) 
30 to 40 p.p. 33(1) 33(1) 
E filtered 


Cyl. Stock. 24.5(1) 24.5(1) 
Note: To obtain prices delivered in Chicago 
add 0.5c per gal. 


Natural Gasoline 
(Group 3 & Breckenridge prices are _ to 
blenders on freight Basis shown below. Ship- 
ments may originate in any Mid-Continent 
manufacturing district.) 
FOB GROUP 3 


Grade 26-70 . 8.5( Sales) s.5( Quote) 
FOB BRECKENRIDGE 
Grade 26-70 ..... 8(Quote) 8( Quote) 


LPG Prices 


(Of refiners, FOB refineries, in cents per gal., 
tank cars or transport trucks) 


Com- In- Com- Indus- 

mercial dustrial mercial trial 
District Propane Propane Butane Butane 
N.Y. Harbor.. 9(2) 9(1) S(1) 8(1) 
Philadelphia. . 9(2) . 
Baltimore .... BURP cece cece 
Hastings, W.Va.8.25(1) .... 7.5(1) 
New Orleans.. 6.5(1)a.... cece 
Houston ..... eses eoee TTT coos 
BOER ccvcee 9(1) acco «ED cease 


(a) Tank cars only. 


Naphthas and Solvents 

(FOB Group 3) 
Stoddard 
solvent (4)10.875-11.625(1)* (4)10.875-11.625(1)* 
Cleaners 

npth. (3)11.375-12.125(1)*(3)11.375-12.125(1)* 
V.M.&P 

Npth. (5)11.375-12.125(1)* (5)11.375-12.125(1)* 


Mineral 
Spirits(5)10.375-11.125(1) *(5)10.375-11.125(1)* 
Rubber 

solv. (1)10.875-11.375(4) (1)10.875-11.375(4) 
Lacquer 

dil (3)11.625-12.625(1)* (3)11.625-12.625(1)* 


Benzol dil. (2)12.125-12.55419(2)12.125-12. Ahi) 
This price correct on and since April 15. 

WESTERN PENNA. 

Bradford-Warren: 

Stoddard solv. 

Other Districts: 

Untreated Npth. 12.5(1) 12.5(1) 

Stoddard Solv.(4)13-14(1) (4)13-14(1) 

OHIO (S. O. quotations for statewide de 

livery); V.M.&P. naphtha D.C. naphtha, Var- 

nolene & 


Sohio solvent 16.0 16.0 
Rubber solvent 15.5 15.5 
E. TEXAS (Truck Trnspt.) 
Stoddard 
Solv. ....(€1)10.75-11.25(1) (1)10.75-11.25(1) 
KANSAS (For Kan. Dest’n, only) 
Stoddard 
Solv. ..(1)11.125-11.25(1) (1)11.125-11.25(1) 
Wax 


WESTERN PENNA. (Bbis, C.L.) 
White Crude Scale: 
122-124 A.m.p.(1)7.25-9.75(1) (1)7.25-9.75(1) 
124-126 A,m.p.(1)7.25-9.75(1) (1)7.25-9.75(1) 
MID-CONTINENT (C.L. FOB Refinery) 
Semi-refined : 
132-134 AMP, 

|. la er ons 
CHICAGS (FOB Chicago district refinery of 
one refiner, in bags, carloads. Carloads, slabs 
loose, 0.75¢ less. Melting points are EMP 
(ASTM) methods; add 3° to convert into 
AMP.) 
Fully refined: 


122-124(bags only)8.05 8.05 
> 8.35 8.35 
127-129 ..... 8.6 8.6 
130-132 8.9 8.9 
ST eee 9.15 9.15 
135-137 ..... 9.8 9.8 
Petrolatums 


WESTERN PENNA. (Bblis., carloads; tank 
cars, 0.5c less.) 


Snow White. (2)7.25-8(1) (2)7.25-8(1) 
Lily White. .(2)6.25-7.25(2) (2)6.25-7.25(2) 
Cream White(2)6—6.75(2) (2)6-6.75(2) 
Light Amber(2)4.5—5.5(1) (2)4.5-5.5(1) 
BE «asine (2)4.25-5.25(1) (2)4.25-5.25(1) 
Red ........(1)4.5-5.125(1) (1)4.5-5.125(1) 
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PLACES AT ONCE! 


CONTROL TRUCK LOADING AT FOUR STATIONS WITH 
ONE ATTENDANT, THIS SAFE, FAST, TIME-SAVING WAY 


When truck loading meters are equipped 
with SMITH AUTOMATIC SET STOP and 
VALVE the delivery is automatically 
controlled. Simply set the compartment 
capacity on the predetermining counter 
and move the control handle. The pump 
is started and valve opened. When deliv- 
ery reaches completion the flow is slowed 
down, topping the compartment — valve 
closes on exact gallon and stops pump. 
Duplicate tickets are printed showing the 
exact amount delivered with product 
identified—your copy providing you with 
an infallible accounting system. May we 
tell you more about it? 





SMITH METER COMPANY 


SUBSIDIARY OF A. O. SMITH CORPORATION 


FACTORY —5743 SMITHWAY, LOS ANGELES 22, CALIF. 
Sales Offices: NEW YORK, CHICAGO, HOUSTON, LOS ANGELES 
In Canada: TORONTO, VANCOUVER. International Division 
MILWAUKEE 1, WISC. Loco! Agents in All Principal Citie 








SPECIAL NUTICE 


Refinery & 


iding public quulations 
Owing lo present sturt supply of many products, some sellers are withhu 
ur the posting of firm prices on some products but are giving OILLGRAM the prices they otherwise 





Oil Price Section 

















Terminal would quote to trade in general and which today they confine mostly to their regular customers only 
. 
Prices Atlantic & Gulf Coasts : 
Soran NPN Gasoline Index 
Prices are of refiners, FOB their refineries & tanker terminals, and of tanker termuin al op , 
FOB their terminals. Ships’ bunkers prices are exclusive of lighterage. Prices in effect May 3. Dealer Tank 
78-78.5 Oct. 78-78.5 Oct. 78-78.5 Oct. 74-76 Uct. 74-76 Uct. T.W. : Car 
Prem. Prem. Prem. Keg. Reg. . Cents Per Gal. 
District Gasoline** Gasolinet Gasoiinett Gasoline** Gasolinet -~ 3. 14.59 11.21 
N. ¥. Harbor . an (1) 11.5-13.4(1) hate (1)10.5-12(1) ~ song ago 14.53 11 20 
do barges cae (1)11.4-12.1(2) sme ae (1)10,4-11.9(1) ear ago 12.4% 8.67 
MIDORY 6000000 os (1)13-13.85(1) 13.5(1) mene (5)12-12.3(1) Dealer index is an average of ‘‘un- 
Baltimore (1)11-12.3(1) (1)11.75-12.2(1) ini (1)10-11.8(1) divided’’ dealer prices, ex-tax, in 50 
do barges a aid 10.9(1) (1)11.65 ia (1)9,9-10.4(2) cities, 
Baton Rouge 10.8(1) ae john 9.8( Tank oar index is weighted average 
do barges 10.8(1) ta er eh 9.8(1) of following wholesale markets for 
PN. condees Aves (1)11.5-13.9(1) 13.5(1) ones (1)10. ‘5-12.4(1) regular-grade gasoline, FOB refineries 
Charleston ... ebee (1)11.1-11.6(1) 11.65(1) (2)10.1-10.6(2) or terminals: Okla., Mid-Western, W. 
Corpus Christi , (1)12-13(1) , 11(2) Penna., Calif., N. Y. Harbor, Philadel- 
do barges .. ae , ‘ jel phia, Jacksonville, Boston and Gulf 
Houston .. (1) 12.5-13(1) (1)12.5-13.15(1) (1)11-12.25(1)® (1) 14-11.15(1) Coast. 
do barges ecee ecce see 
Jacksonville (3) 12.3-13.75(1) 2.3(1) ee (6)11.3-12.25(1) 
sional aaeees ime (3) 12.3-12.75(1) 12.3(1) cone eee? _ 75Q) 
rere ene 12.3(2) 12.3(1) eee -3(3) - _ 
New Haven .. pa 13.7(2) 13.7(1) eR 12.2(3) Mid-Continent Lubes 
New Orleans .(1)11-11.25¢1) 12(1) Distt (1) 10-10.5(1) 11(1) 
do barges ..(1)11-11.25(1) 12(1) oes (1)10-10.5(1) 11(1) (At Gulf; in packages, FAS, New Orleans; ip 
sortetk ceowes plots (1)11.3-11. 95 (1) 11.8(1) ageeap: a bulk. FOB terminals) 
ensacola .... 12.4(1 este ° ) rice “fee ae § 
Philadelphia (1)12,15-13.15(1) (1) 13.15- 12.4(1) (1) 10.9-11.9(4) en a a ee 
do barges (1)12.05-12.8(1) 12.05(1 (1)10.8-11.8(1) D = Stock , Steel Drums Bulk 
Port Everglades (3)12.3-12.75(1) 12.3(1) (4)11.3-11.75(1) 130 vee Vis. at 210 a k 
Portland (1)13.25-13.5(1) 13.5(1) 12(4) 90 vis., 0-10 p.p. ...(1)50-53(1) (1)42-44(1) 
Providence =P (1)13.25-13.55(1) 13.5(4) (4)12-12.1(1) 
Savannah én (2)12.3-12.75(1) 12.3(1) (5)11.3-11.75(1) . 
BL: eek caaa : (3)12,3-12.75(1) 12.3(1) (5)11.3-11.75(1) Wax 
warngten, 
N bina (2)11.35-11.95(1) 11.85(1) o (1)10.35-10.95(1) (Melting points are AMP, 3° higher than 
‘This price correct for April 26 also; shown incorrectly in April 28 NPN a — are FOB refinery; carloads 
iain cities No. 5 Fue! No. 5 Fuel n = +eahanyrty fully refined slabs loose 
No. 1 Fuel No. 2 Fuel Gas Oil (0-10 p.t.) (15-60 p.t.) B. natin Effect May 3 
*N.Y. Harbor(6)10.3-12(1) (13)9.4-10.141 1)9.5-9.8(1 (3)$3.38-4.25(1) $3.20(1) . New Orleans N.Y. N.} 
do'barges (S)102-110(1) DS SA0dy ee (3}8.35~4.25¢1) 3.17(1) Conte Gente Eupest Demestie x "tT 
*Albany (1)10.4-10.75(1) (1)9.4-9.85(1) 10.2(1) 4.12(1) vee 2 2 ~~ all Perr 8.7541) 
*Baltimore .(9)10.3-10.5(2) 9.4(12) 9.5(1) oeen (1)3.20-3.42(1) 122-4 White. tees 7.25(2) ° 
do barges 10.2(3) 9.3(4) 3.1701) a apa 
*Baton Rouge 9.7(1) 8.7(1) wees hite . .8.80(1) (2)7.25-9.75(1) (1)8.125-9(1)° 
do barges 9.7(1) 8.7(1) ae tos oe Fully Refined: 
*Boston (1)10.4-10.6(13) (1)9.5-9.6(12) 10(1) (1)3.65-3.655(1) 3.589(1) 123-5 .. (1)7.05-7.5(1) eT 
*Charleston . 10.2(4) (1)9.4-9.5(3) vine rats eee 125-7 .. 9.3(1) (1)7.15-7.5(1) 9.25(2) 
Corpus Christi es 128-30 9.55(1) (1)7.25-7.8(1) 9.5(2) 
do barges a se 130-2 .. 9.8(1) (1)7.55-8.05(1)  9.75(1) 
Houston .(1)9.5-10.25 (2) (3)9-10.75(1) 133-5 .. 10.05(1) (1)7.55-8.2(1) 10(2) 
do barges . adi ae . 135-7 .. 10.55(1) (1)8.3-8.45(1) 10.541) 
Jacksonville .(7)10.7-11.375(1) (5)10.3-10.8(1) * This price correct for April 26; shown ir 
ares (6)10.7-10.85(1) 10.3(4) correctly in April 28 NPN, 
BEOBTS ccccse 10.7(4) 10(1) 
*New Haven. .(1)10.4-10.5(7) (1)9.5-9.605) 
*New Orleans(1)9.7-10.1(2) (1)8.85-9(4) tree 
do barges .(1)9.7-10.1(1) 9(2) NEA RES Naphtha 
*Norfolk .(5)10.3-10.6(1)  (4)9.3-9.8(1) 9.4(1) (1)3,.14-3.17(1) Prices in Effect May 3 
Pensacola ....(1)10.5-10.8(1) ‘ae ae aie 
*Philadelphia .(8)10.3-10.5(1)  (8)9.4-9.6(1) 9.8(1) (2)3.29-3.52(2) V.M.&P. Minera! 
“ acn eo osm Naphtha Spirits 
do barges . 10.2(5) 9.3(5) are New York 
Pt. Everglades(6)10.7-10.85(1) 10.3(4) ect  arhe s 
*Portland . (2)10.4-10.7(6) (2)9.5-9.7(5) 10.141) ote Philadelp a. Bia re bet 
*Providence .(2)10.4-10.6(7) —_ (2)9.4-9.6(6) 10(1) (1)3.475-3.559(1) Ape noe ang ace) ey 4 
Savannah . es -(6)10.7-10.85(1) 10.3(4) Seca allele Sea ya 
am fod * . t > = . . Jo 
*Witaingtsn . (7) 10.7-10.85(1) 10.3(7) Seanthenes " 14°573) 
N ....(6)10.2-10.6(1) (6)9.5-9.8¢1) 


° y RE suppliers at points marked with asterisk offer 0.7c 


from 
their posted prices for kerosine and No. 2 fuel. 
No. 6 Fuel Bunker C Fuel, Diesel oil, Diesel Oil 
No. 6 Fuel Barges Ships’ Bunkers Ships’ Bunkers Shore Planis 


N. Y. Harbor. (3098. 03- nee (3) $3. eo arene ae 3.05(1) 

Albany .....-.- 3.249( 3.249 ( 249(1) eens 
Baltimore - (3)3.03-3. 17(2) (3)3. 00-3. 17(2) (23: '00-3.04(1) 4.04(2) 
Baton Rouge 2.54(1) 2.51(1) 2.5141) 3.65(1) 
Boston - (1)3.055-3.315(1) (1)3.025-3.315(1) (1)3.025-3.095(1) ety 
Charleston .. 2.96(2) 2.93(2) 2.93(2) 3,95(1) 
Corpus Christi. 2.56(1) 2.53(1) (1)2.53-2.55(1) (1)2, 90.3.15(1) 
Houston ...€1)2.54-2.58(2) (2)2.51-2.53(1) (2)2.51-2.53(1) 

Jacksonville ..(3)2.99-3.03(1) (3)2.96-3.38(1) (3)2.96-3.38(1) 4.32(1) 
Miami ...cees coe ** 
Mobile 


@ nani 
3.03856 


3.035(2) 2) 
(3)2.51-2.55(1) 


(3)2.51-2.55(1) 


3.035(2) 
. (3) 2.54-2.58(1) 


New Haven 
New Orleans 


Norfolk . (2)3.00-3.04(1) (2)2.97-3.07(1) (2)2.97-3.01(1) 4.06(1) 
Pensacola .... eeee a 25s sees rr 
Philadelphia  .(2)3.03-3.17(2) (2)3.00-3.17(2) (2)3.00-3.17(1) (1)3.78-4.10(2) 
Port Everglades 2.94(1) 2.91(1) 2.91(1) 4.32(1) 


Portland 


(1)3.095-3.115(1) (1)3.085-3.095(1) (1)3.085-3.095(1) 
Providence 


(1)3.045-3.085(1) (1)3.055-3.065(1) (1)2.995-3.065(1) 


Savannah |€1)2.99-3 03(1) (1) 2.96-3.00(1) (1) 2.96-3.00(1) 4.32(1) 
Tampa (2)2.89-2.93(1) (2)2.86-3.28(1) (2)2.86-3.28(1) 4$.32(2) 
Wilmington, 

mM. G. ovsqes 


aces 3.96(1) 
**Motor Method & Research octane “ratings are approximately same. 
is minimum of 5 points above Motor Method rating. 
points above Motor Method rating. 

This price correct on and since Dec. 22 


(Additional Gulf Coast prices on p. 53) 


‘‘summer fill-up discount’’ 


(1)3.40-3.89(1) 


(1)$3.91-4.10(1) (1)9.7-9.8(3) 


(1)9.7-10.2(2) 
(1)9.6-9.8(2) 
9.1(1) 
(1)9.8-10(3) 
4199 4-9.5¢1) 


(2)9-10.75(1) 
10.3(5) 


(2)9.9-10(2) 
(1)9.1-9.4(2) 
(2)9.6-9.7(1) 


(2)9.7-9.8(5) 
(1)9.8-10.1(1) °° 
10(2) 
10.3(3) 
10.3(5) 


t Research octane rating 
tt Research octane rating is minimum of 10 





Lake Port Terminal Prices 
Prices in Effect May 3 





Buffalo Cleveland Detroit 
78-78.5 Oct. Ethyl ..... > re eee sees 
74-76 Oct. ...cceeceeees (2)12.8-13.1(1) evcces 
Kerosine .....6++ee+++0(2)11.9-12.8(1) esecece eee 
Diesel Fuel ..........+- 11(1) 12(1) sees 
No. 1 Fuel ........ ° 12.75(1) 11.8(1) 
Ne. 2 Fuel ...... eee 9-12.25(1) oes 11.35(1) 
BGO. BS PUG cocccccccece eeee 12(1) 11.1(1) 
BOO. B PUG cccccccccccee  cesee 10.15(1) 10.45(1) 
No. 6 Fuel ............(1)8. 7-10.7(1) 9.75(1) 9.6(1) 


52 


Toledo 


(1)11/3-12(2) 
(D1L.7-12.75(2) 


qa 
aio, renee 


$: 2503) 





Export Prices 


Prices in Effect May 3 


Mexiean Gulf Porte 
U. 8. Dollars per Bbi. 


Bunker C Diesel 
(Ships’ (Ships’ 
Bunkers) Bunkers) 
Tampico bated $2.65 $3.75 
Veracruz ... = sv ements 2.65 eee 
Minatitlan .......... 2.65 3.75 
Pacific Coast 
eee $3.16 $3.95 
Manzanillo ........... 3.16 3.66 
Salina Cruz ee 3.16 3.50 


Pacific Coast 


Prices in Effect May 3 
(In Ship’s Bunke,5, Diesel Fuel Bunker C Fue 


or Deep Tank Lots) (P.S. 200) (P.S. 400) 
San Pedro, 

Calif. .... $3.18(4) $2.1 
San Francisco 3.39(4) (3)2. se. 9011) 
Portland, Ore. 3.60(4) 2.40(4) 
Seattle, Wash. 3.60(4) 2.40(4) 





Tanker Rates 


Following are USMC rates, c per bbl., 
Gulf-N. Atlantic not east of N.Y., for 
vessels 14,000 dwt or over; USMC rates 
for vessels 9,000/13,999 dwt are 15% 
higher. 


Heavy crude & fuel, 10-19.9 grav. 43.8 
Light crude, 30 grav. or lighter.. 39 
GRBOTIRD ccc cece cecccccocccecscss 32.9 
TED «ccc cccecesccsscosececcs: OO 
De We aE Sb odccedseceasousocs ce Oe 
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Refinery & Terminal Prices (Cont.) 


Gulf Coast—Cargoes, Domestic & Export, All Ports 


Cargo prices are FOB ship at Gulf, 


ther refiners 
Aviation Gasoline 


Grade 115/145 (AN-F-48) 
Grade 100/130 (AN-F-4s) 
Grade 91/98 (AN-F-4s) 
Grade 80 (AN-F-48) 


Motor Gasoline, Leaded 
*78-78.5 Oct. (Premium) 
78-78.5 Oct. (Premium) 
'78-78.5 Oct. (Premium) 
*74-76 Oct. (Regular) 
74-76 Oct. (Regular) 
70-72 Oct. 


* Motor Method & Research octane ratings are approximately same. 


minimum 
export agents, or tanker terminal operators 
price indicates the number of companies quoting that price 


of 20.000 bbls., and are by refiners only to 
The figure in parentheses after each 
Prices in Effect May 3. 


1841) 

16.25(2) 
14.75(1) 
14.25(1) 


15.25(f) 


11(1)-11.25(1)-11.75¢1) 

11.75(1)-—12(1) 

12(1) 
9(1)—-10.5¢2)—11(1)-1211) 
9(1)—11¢1)—11.2511)-—1201) 


S&S 5—(1)-10.5¢1)—10.75¢1)-12(1)-1311) 


+ Research octane rating is minimum of 5 points above Motor Method rating 
Research octane rating is minimum of 10 points above Motor Method rating 


These prices correct for April 26 also; 


Kerosine & Light Fuels 
41-43 kerosine . 
No. 2 Fuel 


Diesel & Gas Oils 
43-47 Diesel index 
48-52 Diesel index 
53-57 Diesel index 


Heavy Fuels—Cargoes 
No. 5 Fuel, 0-10 p.t 
Bunker C Fuel 


Heavy Fuels—Ships’ Bunkers (ex lighterage) 
3elow 28 grav. heavy Diesel 
28 grav. & above Diesel 
Bunker C Fuel 


shown incorrectly in April 28 NPN 


9(3)-10.1(1)-10.2541) 


8(3)-8.5¢1)—-9(1)-—9.2501) 


S.25(1)—-9.25¢1)-—1001) 
S.25¢(1)-9.541)-1001) 


S.375(2)-9.7501) 


1241) 


$5 .45¢1) 
$2.46(2)-$2.50(2)-—-$3.00(1)—-$3.20¢(1)-$3.5001) 


$3 .40(2)-—-$3.6001) 
$3 .55(1)—3 .65(3)-3.70(1)-—3.89(01) 
$2.51(5)-—$2.53(2)-—$2.55(3)-$3 


Aviation Gasoline & Jet Propulsion Fuel 


Prices in Effect May 3 


(Prices are for tank cars 
F-48, unless 





barge or truck transport lots 
otherwise noted, jet fuel meets AN-F-32.) 
Aviation Gasoline 


aviation gasolines meet Specification AN 








District Grade 115/145 Grade 100/130 Grade 91/98 Grade 80 det Fuel (dP-t-2) 

New York, N. Y 19.8561) €1)17.7-18.1(2) (€2)16.6-16.7¢1) ©€1)15.7-15.8501) 

Boston, Mass 18.2(2) 16.7(2) 15.9501) 

Portland, Me : 17.841) 

Phila., Pa 18.141) 16.6(1) 

Baltimore, Md 18.142) (2)16.6-16.7(1) (1)15.7-15.8501) 

Norfolk, Va 18.1(2) 16.6(2) 15.85¢1) 

Charleston, S. C 18(2) 16.5¢2) 15.7541) 

New Orleans, La 18.7511) 17(2) 15.5(2) 14.7541) 10.4501) 

(Baton Rouge) 

Houston, Tex 18.7512) 17(3) 15.5¢3) 14.75(2) 10.541) 

WASHINGTON COLUMN generally that the Cement decision 
will allow use of the basing point 
system “within” a company having 


FTC Eyes Group 3 Pricing 
Following Cement Decision 


(Continued from page 11) 
actually expended by defendants for 
transportation from actual points of 
origin to purchasers’ destinations.”’ 

* * * 

FTC, for its part, believes now 
that neither freight absorption by 
by shippers using a basing point 
formula nor their adding the theore- 
tical cost of a fictitious shipment— 
“phantom freight’’—is exempt “the 
one any more than the other if com- 
petition is injured or destroyed.” 

“Both now stand clearly’ con- 
demned,” declares FTC, “as imple- 
ments of an unlawful combination to 
fix prices.” 

In the commission’s view, several 
basing point system decisions by the 
Supreme Court—in the cement case, 
the “Glucose cases” in 1945 and the 
Staley and Corn Products cases— 
“dovetail perfectly.” 


The assumption has been made 


May 5, 1948 


scattered plants. 

“Alone, it  will—yes,” concedes 
FTC’s Wooden; “but with the Corn 
Products decision—no.” 

The cement decision is seen as out- 
lawing the multiple basing point sys- 
tem. The Staley and Corn Products 
decisions are regarded as outlawing 
base pricing in which a single bas- 
ing point is used. 


Gasoline Consumption 


FEBRUARY 

Arizona—-5.2° increase 13,562,521 gal. in 
1948 compared with 12,861,591 in 1947 

California—4.9°> increase 241,386,330 gal 
in 1948 compared with 230,046,877 in 1947. 

Colorado—4.0% increase—22,085,380 gal. in 
1948 compared with 21,226,827 in 1947 

District of Columbia—6.1 increase—11, - 
382,167 gal. in 1948 compared with 10,729,669 
in 1947. 

Missouri—7.1° increase——59,085,328 gal. in 
1948 compared with 55,172,763 in 1947 

Utah—3.8% increase—10,278,801 gal. in 1948 
compared with 9,897,418 in 1947 


MARCH 
Connecticut increase—32,141,198 gal 
in 1948 compared with 30,799,486 in 1947, 
Kentucky 3.8% increase—-$1,557,758 col 
lected in 1948 compared with $1,501,259 in 
1947 ‘ 





{ 








Operating Conditions 
CALL FOR 


Bio-HD 


OILS 


A natural for you if you want a Heavy 
Duty Oil of outstanding performance 
in severe service—Bio-HD! Specially 
refined and compounded to meet the 
most exacting demands for lubrication 
under the toughest heavy duty oper- 
ating conditions, in high speed Diesel 
and gasoline engines. 





® Sludge Resistant ® Non-Corrosive 


© Low Pour Point © Low in Carbon 


© High Detergency © Extra Film Strength 


Expensive? We'll wager it costs 
less than you think for an oil 
having such superior character- 
istics. Write, wire or ‘phone 
today! 






oe 


“BUY-OH”! 


BAYOU STATE 


Ot Se a. em a amen, 


Producers » Refiners « Marketers 
Phone 2-0739 


Shreveport 93, La. 


53 








WANTED 


REFINERY SUPERINTENDENT 
Excellent Opportunity 








“once in a lifetime” 
opportunity for young, experi- 
enced refinery superintendent 
who can go places with this fast 
moving, progressive organiza- 


Here is a 


tion. If you have the experience, 
background and ability to step 
into this opening, write us in 
complete detail. Tell us all 
about 
Salary is open. 


yourself. State age. 
Write 








Fred O. Case, Refinery Manager, 


Great Lakes Refining Company 
Division of Petco Corporation 
P. 0. Box 145—Blue Island, Ill. 











WANTED 


CRUDE OIL PROCUREMENT 
EXECUTIVE 


TO HEAD PURCHASING DEPT. 
OF LARGE INDEPENDENT, 
INTEGRATED OIL COMPANY 


Salary is in the “upper in- 
come brackets” and the 
executive we seek must be 
of this calibre. Major oil 
company experience is help- 
ful but not essential. Please 
write giving complete de- 
tails regarding experience 
and background, 


PETCO CORPORATION 
8530 W. National Avenue 
Milwaukee 14, Wisconsin 











Commercial or consumer 
tank car, tank wagon, dealer 
and service station prices for 
Wagon gasoline do not include taxes; 

they do, however, include in- 
ia spection fees as shown below. 
Prices Gasoline taxes, shown in sepa- 
rate column, include 1.5¢ fed- 
eral, and state taxes; also city and county 
taxes as indicated in footnotes. Kerosine tank 
wagon prices also do not include taxes; kero- 
sine taxes where levied are indicated in foot- 
notes. Dealer discounts are shown in foot- 
notes. These prices in effect May 3, 1948, as 
posted by principal marketing companies at 
their headquarters offices, but subject to later 
correction. 

Inspection fees per gaJ., 
gasoline and kerosine prices 
specified, are as follows: 

Ala. 1/40c on gasoline; Ark. 1/20c; Fla. 
1/8c; Ill., 3/100c; Ind. 2/25c; Kans. 1/50c; 
La. 1/32c; Minn. 5/200c; Neb. 2/100c; Nev. 
1/20c; N. C. 1/4c; N. D. 1/20c; Okla. 2/25c; 
8. C. 1/8c; 8S. D. 1/40c; Tenn. 2/5c; and Wisc. 
3/100c 

Kerosine inspection fees only: Ala. 1/2c 
Iowa 1/50c; Mich. 1/5ce 


Tank 


included in both 
unless otherwise 


Atlantic White Flash 
(Regular Grade) 


ATLANTIC 


Commer- Gaso- Kero- 
REFINING cial Dealer line sine 
T.W. T.W. Taxes T.W. 
Philadelphia, Pa. .. 12.9 12.9 5.5 13.5 
PUCRROEE .ccccccce £608 13.8 5.5 14.4 
Allentown ......... 13.5 13.5 5.5 14.1 
Sea OF 13.8 5.5 14.4 
Scranton ..... os Bae 13.8 5.5 14.4 
Altoona .. oe co Eee 13.8 5.5 14.4 
Emporium ...... . 13.8 13.8 5.5 14.4 
Indiana .. ee 13.8 13.8 5.5 14.4 
Uniontown . re 13.8 5.5 14.4 
Harrisburg . - 13.5 13.5 5.5 14.1 
Williamsport ....... 13.8 13.8 5.5 14.4 
Dover, Del. .. ‘ase oe 13.5 5.5 14.1 
Wilmington ....... 12.9 12.9 5.5 13.5 
Boston, Mass. ..... 13.2 13.2 4.5 ecee 
Springfield ......... 13.5 13.5 4.5 oes 
WOTeemter ..cccccces 13.4 13.4 4.5 ecce 
Fall River Tre fF 13.2 4.5 eeee 
Hartford, Conn, ... 13.8 13.8 5.5 ewe 
New Haven cone Boe 13.5 5.5 eee 
Providence, R. I. .. 13.2 13.2 5.5 se 
Atlantic City, N. J. 12.4 4.5 13.1 
Camden 12.4 4.5 13.1 
Trenton : 12.4 4.5 13.1 
Baltimore, Md 12.4 6.5 13.1 
Hagerstown 13.2 6.5 13.9 
Richmond, Va. .... 12.5 7.5 13.7 
Wilmington, N. C. 12.7 7.5 13.5 
Brunswick, Ga “_ , 14.4 7.5 14.2 
Jacksonville, Fla. ° 13.9 8.5 13.7 
"Mineral Spirits V.M.&P 
T.W. T.W. 
Philadelphia, Pa. ... 15.0 16.5 
Lancaster, Pa. ...... 16.0 17.5 
Pittsburgh, Pa. ..... 17.5 18.5 
Fuel Oils—T.W. 
1 2 5 6 
Phila., Pa. ...- 13.5 12.0 8.89 8.12 
Pittsburgh eee8 12.9 ses6 eee6 
Allentown - 14.1 12.6 
Wil ang Del. 13.5 12.0 
Dover . sane 12.6 
Springfield, Mass, 13.0 
Worcester ..... 12.5 
Hartford, Conn. 12.4 


Taxes: 

Brunswick, Ga., kKerosine price does not in- 
clude lc state tax. 
Notes: 

Kerosine—Thru Penna. & Del., add 2c per 
gal. for t.w. deliveries of less than 25 gals. 
at one time. 

Mineral Spirits prices also apply to Stoddard 
Solvent; V.M.&P. prices also apply to Light 
Cleaners Naphtha. 


KENTUCKY : : J Diesei 


Crown Gaso- Kero- Fuel 


STANDARD Net line sine Net 


Dealer Taxes T.W. T.W. 





Covington, Ky. ... 15.5 8.5 15.5 15.1 
BMEINGOOM ccc ccacs WW.T 8.5 15.5 15.1 
Louisville ........ 15.0 8.5 14.8 14.4 
TOROGE ccsccccse BO.8 8.5 14.6 14.2 
Jackson, Miss. ... 14.3 7.5 14.1 13.7 
WHOS caccccce 28.9 7.5 13.7 13.3 
Birmingham, Ala. . 14.4 8.5 14.7 13.8 
Dt? stccaeeas so mane 9.5 14.2 13.3 
Montgomery seenes 14.5 9.5 14.8 13.9 
Atlanta, Ga, ..... 14.6 7.5 14.4 14.0 
Augusta 15.1 7.5 14.9 °14.5 
DE stnesetcenw Oe 7.5 14.4 14.0 
Savannah ....csce 13.9 7.5 13.7 13.3 
Jacksonville, Fla. . 13.9 8.5 13.7 13.3 
BEE 400 d00006000 Bee 8.5 13.7 13.3 
Pensacola ........ 14.0 9.5 13.8 13.4 
SOME ceccccseses 13.9 8.5 13.7 13.3 
Taxes: 


Gasoline tax column includes these city & 
county taxes: Mobile, 2c city; Birmingham, 1c 
county; Montgomery, lc city & 1c county; Pen- 
sacola, lc city. Other taxes not included in 
prices: Georgia, kerosine, 1c; Montgomery, 
kerosine & diesel, 1c; Mississippi, kerosine & 
diesel, 0.5c. 

Notes: 

Consumer t.w. prices are same as net dealer 
prices. 

Effective April 26 


CHEVRON 


CALIFORNIA (Regular) Av. Gaso- Kero- 
STANDARD Re- 80 line sine 


T.T. tail T.T. Taxes T.T. 


San Fran., Cal.. 13.9 17.9 17.4 6.0 15.4 
Los Angeles .... 13.4 17.4 16.9 6.0 14.9 
DEGe scacesccoce 14.9 18.9 18.4 6.0 16.4 
Phoenix, Ariz... 16.5 20.5 20.0 6.5 18.0 
Reno, Nev. .... 16.1 20.1 19.6 7.0 17.6 
Portland, Ore. .. 14.5 18.5 18.0 6.5 17.5 
Seattle, Wash. .. 14.5 18.5 18.0 6.5 17.5 
Spokane ......-. 17.1 31.1 20.6 6.8 21.1 
Tacoma ........ 14.5 18.5 18.0 6.5 17.5 
Boise, Idaho .... 17.8 .... 21.3 7.5 21. 
Salt Lake, U. ... 16.4 av 19.4 5.5 16.:! 
Honolulu, T, H.. 14.9 19.4 18.4 7.5 16.4 
Fairbanks, 

Alaska ....... 26.2 30.2 29.7 5 33.7 
Juneau o« 15.9 19.9 19.4 3.5 18.9 
Taxes: 


Boise 7.5c tax applies to motor fuel only 
avgas taxes are 1.5c federal, 2.5c state. Ren 
7c tax includes 1.5c county tax. Honolulu 7.5« 
tax applies to motor fuel only; avgas taxes 
are 1.5c federal, 5c territorial; Hawaiian gross 
income tax also is excluded as follows: from 
retail price 0.6c per gal., & from TT prices 
1% to resellers, 2.5% to consumers. 

Notes: 

Resale & Commercial Gasoline: T.C. prices 
for Chevron (regular) are 0.25c per gal. below 
posted net tank truck prices; Pearl Oil (kero 
sine) T.C. prices, 3c per gal. below posted net 
tank truck prices. 

Prices for Chevron Supreme (Ethyl) are 1.5c 
above Chevron (regular), except at Honolulu 
where spread is 2c. Retail prices for Chevron 
Supreme are 4.5c above Chevron Supreme tank 
truck prices except at Honolulu where spread 
is 5.ic. Prices for Chevron Aviation 91 are 2 
abeve Chevron Aviation 80; for Chevron Avia- 
tion 100, 5c above Chevron Aviation 80; for 
Chevron Aviation 115, 8c above Chevron Avia- 
tion 80. 


Blue Crown (3rd Grade) 

Ked Crown (Reg. Grade) 
= Red Blue 

r’n. Cr’n, Cr’n, Gaso- Kero- 
‘ ons. Dir. Dir. line sine 
T.W. T.W. T.W. Taxes T.W. 


INDIANA 
STANDARD 


Chicago, II. .. 17.6 15.6 15.1 4.5 15.8 
ROME sc cccccecs 17.3 15.8 15.3 4.5 15.5 
Fer. 17.6 16.1 15.6 4.5 15.8 
Peoria sosccce BAe B.S BS 6.8 B.S 
Evansville, Ind.. 17.6 16.1 15.6 5.5 15.8 
Indianapolis .... 17.8 16.3 -- 5.5 16.0 
South Bend ccs Sea ee 5.5 16.4 
Detroit, Mich. .. 16.8 15.3 4.5 14.8 
Grand Rapids .. 16.9 15.4 4.5 14.9 
Saginaw... coe Dee Bee o1css Soe B80 
Green Bay, Wisc. 18.0 16.5 16.0 5.5 16.2 
Milwaukee ..... 17.9 16.4 15.9 5.5 16.1 
Le Cromee .....0 19.9 046.3 .c-- S&S 1.9 
Duluth, Minn 183.6 26.5 ..0c. 3D 1.3 
Mpls.-St. Paul 17.7 16.2 15.7 5.5 15.9 
Mankato ....... 17.7 16.2 15.7 5.5 15.9 
Des Moines, la.. 17.1 15.6 15.1 5.5 15.3 
Mason City .... 17.5 16.0 15.5 5.5 15.7 
St. Louis, Mo... 17.1 15.6 15.1 4.5 15.3 
Kansas City ... 16.4 14.9 14.4 5.0 14.6 
St. Joseph ...... 36.4 34.9 ..c2 68 14.6 
Fargo, N. D. ... 18.7 17.2 16.7 5.5 16.9 
Huron, 8S. D. ... 18.1 16.6 16.1 5.5 16.3 
Wichita, Kans. .. 14.9 14.1 13.6 5.5 13. 
Omaha, Neb. ... 17.1 15.6 .... 6.5 15 
Stanavo Aviation Number 80 
Cons. T. w. Taxes 

Eetsoks., BEM. <ccwccs 22.3 4.5 
Fargo, N. D. . ws 21.7 5.5 
> A: eee 21.1 5.5 
Indianapolis, Ind. .... 20.8 5.5 
Kansas City, Mo. . 19.4 ».0 


Oleum V.M.&P. Stani- 
Spirits Naphtha = sol Taxes 
(Prices are base prices before discounts 


Chicago ... ; 19.4 20.4 19.9 4 
Detroit ‘ 21.1 22.1 21.6 4 
is Stas OM cn. . oe 19.2 18.7 1 
St. Louis 18.9 19.9 19.4 1 
Milwaukee .. 19.7 20 : 20.2 5.5 
Minneap'’ls . 19.5 20.5 20.0 1 
Fuel Oils T, w. 
Chicago 
Standard Stanolex 
Heater Oil Furnace Oil 
1-99 gals. Ee ae 15.3 14.6 
100-149 gals. ee . 14.3 13.6 
150 gals. & over.... 13.8 Ss 
150-399 gals. ....... obese 13.6 
400 gals. & over .... ae 13.1 
Stanolex Stanolex 
Fuel A Fuel ¢ 
1-749 gals. .. reins 10.35 9.6 
750 gals. & over . 9.6 8.85 
Stanolex Furnace Oil 
100 gals. 
1-99 gals & over 
Indianapolis ...... 14.7 13.7 
| Aree 14.2 13.2 
Milwaukee ....... 14.8 13.8 
Minneapolis ......... 14.6 13.6 
i Dn 6as06e00006 14.0 13.0 
Kansas City ........ 13.4 12.4 


Taxes: 

Gasoline tax column includes these city 
taxes: Kansas City, 1.5c; St. Joseph, & St 
Louis, 1c. Naphtha tax column includes 1.5¢c 
federal & state taxes, Iowa kerosine prices do 
not include 4c state tax. State sales, occupa- 
tion, consumer & use taxes to be added where 
applicable, 
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Tunk Wagon Prices—Continued 


Mobilgas (Regular Grade) 




















Mobilgas Aircraft Com. Undiv. Mobilfuel MOBILHEAT 
Gasoline Grade 80 Grade 91 Grade 100 Cons. Dir. Mebil Kerosine Diesel (No, 2 Fuel) 
Taxes T.C. T.W. T.C. FT.W. TC. TW. F.C. T.W. T.W. TC. Yard T.W. T.C. T.W. T.C. Yard 1T.W. 
| New York ony: ; 
| 2h otaneerewses Mk weve -agee 2eeg BE % ° ae BS Be . mS $.7 12.3 
eee ere ome , ; 2.8 13.3 . pe 14.2 2.7 12.3 
OO RR earrree re eS ates oaee 19.5 . . 2.8 13.3 . a3.2 14.2 2.7 9.5 9.9 12.3 
CUSED cccccseccecee Ob a case eves 19.5 os oat 2.8 13.3 eece 14.2 2.7 - - 12.3 
Richmond ......... 5.5. claaa ee 18.9. 2 ees 12.5 13.0 10.4 10.7 ‘i Ga 12.5 9.4 9.8 12.1 
{ Bane, Tis Be 60+ csv 5.5 “ 19.1 ete 20.1 22.35 12.0 12.6 13.1 10.7 10.9 13.7 10.2 12.6 9.8 10.0 12.2 
} Bir MRERSOM ccccccces 5.5 on a at 13.7 14.1 14.6 2.7 12.9 15.7 14.3 11.7 11.9 13.9 
BurralO ..seeeeseerees 5.5 e. 20.0 21.0 23.25 12.8 13.3 13.8 11.9 2.3 15.1 11.3 14.1 10.9 11.3 13.7 
JamestOWn .....+++++ 3.D - 20.1 ohn aera nies er 13.3 13.5 14.0 11.9 es 14.9 14.9 12.1 TTT 14.5 
R. VOTMOM 2 ccccccees 5.5 ; oe owes eee-0 over iene See 13.0 13.5 oan 11 14.3 2.8 - 10.0 12.4 
re 5.5 : rr bea Ter Sowa eek oated 13.7 14.2 a3.F 11.9 14.5 ap 10.7 10.7 12.9 
MechesteP cccccccsess &.S + 19.9 er 20.9 eee cous 13.3 13.8 14.3 12.1 12 15.3 ““ 13.6 10.9 10.9 13.2 
SOPRONED cecccceccnce OD ‘ 19.6 TT 20.6 cose sews 13.0 13.4 13.9 12.1 12.5 15.3 11.0 13.4 10.6 10.8 13.0 
Bridgeport, Conn. 5.5 ‘ y * 12.8 13.3 10.5 10.7 oa see 9.5 9.7 12.0 
Danbury we .5 : 13.5 14.0 11.9 oe ose sa 11.0 13.0 
Hartford .. .5 x 12.4 2.7 wa Me 10.5 12.8 10.1 10.1 12.4 
New Haven . ae 18.8 ‘ 12.2 13.4 10.5 10.7 10.0 12.3 9.6 9.8 12.1 
Benger, BEG. cccseccre FH 19.9 see's rT 12.5 14.0 11.4 7 10.8 12.8 10.4 12.4 
PPtIOS. nccceses 7.5 ke 19.0 oem 20.0 eee ous 12.0 13.2 10.7 0 10.1 12.5 9.7 12.1 
Boston, Mass. . 4.5 15.95 17.2 16.7 18.2 18.2 20.45 12.0 13.1 10.6 oe 1 10.0 12.7 9.6 ‘an 12.3 
Concord, N. H., + a hee a cece e ° Seee “enw bs 14.3 eee 12.5 15.7 13.6 11.2 i3.2 
Lancaster ccc cece sae ao os 15.5 . 13.0 16.0 14.5 12.0 14.1 
Manchester ....... 5.5 . - naee oes ee oa . 14.0 ae 12.0 15.1 me 13.3 ; 10.9 12.9 
Providence, R. I. .... 5.5 18.2 » eee 19.2 twee ins 2.0 13.1 10.6 11.2 13.9 10.0 12.4 9.6 10.0 12.0 
Burlington, Vt. ...... 6.0 ‘ 19.5 13.0 14.1 11.6 11.8 11.1 13.3 10.7 10.9 12.9 
DE wewoncesesccss GO 14.5 12.2 13.7 11.2 13.3 
Tank Wagon Prices: Buffalo N. Y. City Rochester Syracuse Boston Hartford Providence 
SE MEE, wietvenseae nase se dn bss Edw oS 15.0 17.5 18.5 16.0 17.5 16.5 
V.M.&P. Naphtha .... TTT TCT eT 18. 16.5 19.0 23.0 17.5 19.0 18.5 
Taxes: N.Y.C. prices do not. include 2% city sales “tax applicable to price of gasoline (ex tax). 
Discounts: Diesel—0.5c per gal. for single delivery of 800 gals. or more. 
Notes: Syracuse V.M.&P. price is in steel barrels. Jamestown t.c. pricesare delivered prices; all other t.c. prices are FOB bulk terminals 
. Esse (Regular Grade) ‘ (N. B. Prices are Continental's 
50 ph i tee, OHIO ot 5 ea CONT’L ‘‘normal’’ prices. Current sell- 
STANDARD Tank Dealer line sine STANDARD nes Re- Gaso- Kero- OIL ing prices may be lower than 
Wagon T.W. Taxes T.W. umers sell- line sine normal’’ because of local com- 
Atlantic City, N. J. 12.3 12.8 4.5 13.1 'T. Ww. sers 8.8. —— T.W. petition. ) 
wees $2000 2.3 12.8 4.5 13.1 Ohio, Statewide. 18.5 15.00 19.0 ‘ 14.5 Conoco Demand 
Baltimore, Md. .... 12.2 12.7 6.5 13.1 Akron ......... 18.5 15.00 19.0 5.5 14.5 N-tane (3rd Gaso- Kero- 
Cumberland ....... 13.4 13.9 6.5 14.4 Canton ........ 18.5 15.00 19.0 5.5 14.5 (regular) Grade) line sine 
Washington, D. C... 12.6 13.1 5.5 13.5 Cincinnati . 18.5 15.00 19.0 5.5 14.5 Tank Wagon Taxes T.W. 
Danville, Va. ...... 13.2 13.7 7.5 14.4 Cleveland ..... 18.5 15.00 19.0 5.5 14.5 Denver, Col. ... 14.8 13.8 7.5 15.9 
ee 12.8 13.3 7.5 14.0 Columbus ..... 18.5 15.00 19.0 5.5 14.5 Grand Junc. 16.9 15.9 7.5 17.2 
EE. seccecessse 12.1 12.6 7.5 13.4 Dayton ........ 18.5 15.00 19.0 5.5 14.5 Pueblo eee 14.7 7.5 15.5 
Richmond ......... 12.5 13.0 7.5 13.7 Lima .......... 18.5 15.00 19.0 5.5 14.5 Casper, Wyo. 15.7 14.7 5.5 14.9 
DD éconséeesece Boe 14.5 7.5 15.2 Mar. sfield ssoece SE 6S HS 6S MS Cheyenne ....... 15.8 14.8 6.5 16.4 
Charleston, W. Va.. 13.9 14.4 6.5 15.2 Marion ........ 18.5 15.00 19.0 5.5 14.5 Billings, Mont. 17.0 16.0 6.5 16.2 
DUNE nna cw eaes 13.8 14.3 6.5 5.2 Portsmouth .... 18.5 15.00 19.0 5.5 14.5 eee nese Be 17.0 6.5 17.9 
Parkersburg ....... 13.8 14.3 6.5 13.7 Toledo ........ 18.5 15.00 19.0 5.5 14.5 Great Falls cooe 17.0 16.0 6.5 17.9 
Wheeling .. one Eaten 14.0 6.5 15.9 Youngstown ... 18.5 15.00 19.0 5.5 14.5 Helena ... 17.5 16.5 6.5 17.9 
Charlotte, N. © sce 8.8 13.7 7.5 14.1 Zanesville ... 18.5 15.00 19.0 5.5 14.5 Salt Lake, 35 oe 5.4 5.5 16.5 
EOE «ccccececoce See 13.9 7.5 14.3 Aviation Gasoline—Statewide Twin Falls, Ida. 19.1 18.1 7.5 19.2 
Mn 260 eceenes 14.1 14.1 7.5 14.5 Consumer Gasoline Albuquer., N.M.. 15.5 14.5 7.0 14.9 
OO ees ae © oe oe T.W. Taxes toswell ‘ 14.8 13.8 7.0 14.2 
CY scrcccccce Bie 13.4 7.5 13.8 Sohio Aviation Gasoline Santa Fe ....... 15.8 14.8 7.5 15.2 
Charleston, S. C. .. 12.6 13.1 7.5 ee 62 Octane (Clear) ... 20.0 5.5 Muskogee, Okla 14.0 13.0 7.0 12.9 
Columbia .......... 14.0 14.5 7.5 = Esso (Clear) Avia. Grade "80. 22.0 5.5 Oklahoma City..°14.0 13.0 7.0 12.9 
Spartanburg ....... 13.2 13.7 7.5 vei Esso Aviation Grade 91 ..... 23.0 5.5 Tulsa 14.0 13.0 7.0 12.9 
New Orleans, La... 12.4 12.9 8.5 12.9 Esso Aviation Grade 100 .. 26.0 5.5 Taxes: 
Baton Rouge ...... 12.1 12.6 8.5 12.5 Naphtha—tT. Ww. Gasoline tax column includes these city 
Alexandria 13.3 13.8 8.5 13.8 Statewide taxes: Albuquerque & Roswell, 0.5c: Santa Fe, 
Lake Charles 13.3 13.7 8.5 13.3 BRR. TPN 0 0.0bn obs 0snscesecrscee 20.0 lc; Cheyenne, Ic. 
Shreveport 13.4 13.9 8.5 33.7 TR —E=E re eee 20.5 Notes: 
New Iberia . 12.5 13.0 8.5 12.9 Wels BORED 0 ce cccncecccessc 20.5 T.W. prices are to consumers & dealers 
Knoxville, Tenn 13.5 14.0 8.5 13.9 WED tn 6ace bugrnness00s chews 20.5 Effective May 3 
mphis iicenas wae. cee 13.7 8.5 13.7 De DE sec cteseensseees 20.5 
Chattanooga ....... 13.3 13.8 8.5 13.7 Fuel Oils—T.W. No. Ll "No. 2 No. 3 
Nashville ..c-sceces 13.8 14.3 8.5 14.3 Ohio, Statewide ... 14.5 14.5 13.5 ‘ 
PGE. ccstvrcecess SE Bee 2a 6S Taxes: HUMBLE Thriftane 
Little Rock, Ark 13.6 13.6 8.0 14.1 Effective Jan. 1, 1948, hangar operators can Humble (3rd Grade) 
purchase aviation gasoline less 4c per gal. OlL (Regular) Gaso- 
State Road Tax by supporting purchase with Tank RKe- Tank Re- line 
Mineral Spirits V.M.&P. State Tax Exemption Form A-10 to supplier. ’ Wagon tail Wagon tail Taxes 
TW. TW. ieneueies gg Tex.. 13.0 17.5 12.5 15.5 5 
Newark, N. J. ...... 15.0 16.5 Esso aviation—on contract to hangar opera- ll pen : 17-5 +4 15.5 5.5 
Baltimore, Md. ..... 17.5 oe tors and resellers, 2c off consumer t.w. og ant aan a >. 17.5 12 ‘ 15.5 2.2 
Washington, D. C. 17.5 eee Fuel oils—Statewide prices are for t.w. & san Antonio 3.0 17.5 12.5 15.5 5.5 
: € drum deliveries of 50 gals. or more; prices for Kerosine 
Feel Oil—T.W. No. 1 No, 2 deliveries of less than 50 gals. are 0.5c higher. Tank Wagon Retail 
lantic City, N. J... 13.1 11.8 Naphthas—to contract consumers off t.w Dallas, Tex, ....... 11.85 15.75 
New: ee ee 13.1 11.8 prices—Statewide: 300 to 999 gals., 0.5¢; 1000 SS eee 11.85 15.75 
Baltimore, Md. ..... 13.1 11.9 to 2499 gals., 0.75c; 2500 to 4999 gals., 1c; Houston os 11.85 15.75 
Washington, D. C. .. 13.5 12.3 5000 or more gals., 1.5c, Lucas County: Less San Antonio 11.85 15.75 
Norfolk, Va. .....-. 13.4 11.4 than 50 gals., tank wagon price, 50 to 249 Notes: 
Petersburg 14.0 12.1 gals., 0.5c; 250 to 499 gals., 1c; 500 gals. or T.W. prices are to all classes of dealers and 
Richmond ers te 13.7 11.8 over 1.5c. consumers, 
Char tte, N. C. 14.1 12.4 Notes: 
Rale ’ + 3 - - Zenown ae third-grade) gasoline prices are 
maleign .. eveves 4.4 o same as X-70 unless otherwise noted. 8.8. P : 
farleston, 8. C. 11.8 prices are at company-operated stations. State- IMPERIAL PE nme one 
——— ME a cccccccees 12 9 wide prices are subject to exceptions other OIL Kero 
partanburg ........ dis 12.3 than those shown. Gasoline Gasoline sine 
Taxes: Louisiana kerosine prices do not in- TEXAS Fire-Chief Gasoline T.W. Taxes T.W. 
de state tax os (Regular Grade) Kerosine Hamilton, Ont. .... 21.0 11.0 23.0 
Di co Dealer Gasoline Dealer Toronto ..... ECF 11.0 23.0 
~ paper : o . z T.W. Taxes T.W. Brandon, Man, .... 26.0 9.0 28.0 
_Kerosine, Nos. 1 & 2 Fuels—0.7c in all Dallas, Tex. 13.0 5.5 11.85 Winnipeg ..cccccces 4.8 9.0 26.5 
state: xcept Ark. Fort Worth . e 13.0 5.5 11.85 Regina, Sask otece Ee 10.0 28 .0 
N = . tem = ~ Wichita Falls.... 13.0 5.5 11.85 Saskatoon ......... 28.8 10.0 30.8 
= — rfp = sino ‘oe ha Amarillo ....... 13.0 5 5 11.85 Edmonton, Alta. «. 23 6 9.0 25 6 
™ . cade ial TT. a0etse8sse Bee 5.5 11.85 ae FO 9.0 24.2 
5e over posted t.w. prices; steel barrel El P 15.0 a 12.85 Vs: awe: 2 oC ( 5 
lelive: es, 2c over posted t.w. prices. Baltimore ui Faso 4 2° he ancouver, B. C. .. 18.0 10.0 4.0 
& Washington prices are for t.w. deliveries San Angelo .... 13.0 = 2 11.85 Montreal, Que. .... 21.0 11.0 «3.9 
- Fs ccceveses 5. 8! Ss Bcd coven BOee 13.0 22.0 
f 2: gals., no discounts. Waco . 13.0 $4 13.85 St. John, N.B. 5 - on 
" P< errr 13.0 5.5 11.85 Halifax, N. 8. .... 18.0 13.0 22.0 
Notes Houston 13.0 5.5 11.85 Taxes: 
Effe ve Dec, 22, minimum retail resale San Antonio 13.0 5.5 11.85 Gasoline taxes are provincial taxes. 
Price f 16.3c for Esso Gasoline posted Port Arthur we 13.0 5.5 11.85 Notes: 
thre ut New Jersey Notes: Prices are per imperial gal. which ts 1.2 
Ef ve Dec. 27. 1947. according to com Dealer t.w. prices apply also to all classes U.S. gals T.W. prices are to divided & un 
in} rection. of consumers with minimum delivery of 50 gals divided dealers 
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Statistics 











CRUDE PRODUCTION AND RUNS TO STILLS 7 
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Runs to Stills 


(Compiled by National Petroleum Assn., from 
reports of all companies refining Pennsylvanw 
crude. Figures in bbls.) 


Week Ended 
April 24, 1948 


Week Ended 
April 17, 1948 


Week Ended 
April 26, 1947 
05,589 


55,155 59,457 





Crude Oil Stocks 


(Bureau of Mines figures in 
thousands of barrels) 


Change 
from 
Apr. 17 Apr. 24 Apr. 
Pennsylvania Grade .. 2,483 2,526 + 4 
Other Appalachian... 965 970 
Lima-Michigan ..... S70 902 +. 32 
Illinois-Indiana 9,261 9,274 1 
Arkansas 3,080 2.916 164 
Kansas 7,994 8,175 +15] 
Louisiana: 12,846 12,681 16 
North ... 3,463 3,361 102 
Gulf 9,383 9,320 \ 
Mississippi : 2,993 3,026 
New Mexico ... 6,278 5,987 291 
Oklahoma 23,114 23,448 ) 
Texas: seas 114,565 114,486 
East Texas . 17,624 17,124 
West Texas .. $2,374 42,409 
Gulf Texas ...... 29,019 29,204 
Other Texas .. : 25,548 25,749 2 
Panhandle . : 3,339 3,485 iM 
North . . 7,312 7,538 ee 
South 5,914 5,311 ot 
Other 8,983 9,415 . 
Rocky Mountain .. 9,105 9,077 - 
California 23,461 23,317 14 
Foreign 5,060 4,867 1 
Total gasoline bear- 
ing in U. S. . 222,075 221,652 i. 
Heavy in California 6,653 6,836 
Total located in Bu- 
reau of Mines’ East 
Coast District. 15,540 15,682 
NATIONAL PETROLEUM 2 EWS 
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7 
r REFINERY OPERATIONS 
(American Petroleum Institute figures in 
|) thousands of barrels of 42 gallon each. e Gasoline 
Figures include reported totals plus esti- Production at Gas Ol & 
; mate of unreported amounts and are there- Crude Runs to Stills Refineries Inc. Kerosine Dist. Fuel Oi 
fore on @ Bureau of Mines basis.) Daily Average % Operated Natural Blended Production Production 
| Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts April 24.) April 17 April 24 April 17 April 24 April 17 April 24 April 17 April 24 April 1? 
i bak be KANN. od bus <M OWS one seeees S60 S3S 103.6 101.0 2.127 2.045 359 215 1.011 1.160 
a ee ee 100 95 81.3 77.2 291 27 BY 54 69 67 
Appalachian (Dist. 2) ....ccecescccsceces 64 61 94,1 89.7 229 206 28 16 47 65 
1 Se, a ceetd os 560.0% Ken oe eee kee em 910 912 92.9 93.1 2.974 9 920 448 139 S84 998 
es Ss BO eviessec-cvanes rere. 421 446 SAS 94.1 1,379 1,466 247 217 474 194 
it te 6 opeags bo¢ ct eneeaeceeee ences 265 253 89.2 85.2 1,009 a02 “1 101 191 162 
_ o£. Ee rrrrr re cree retry te 1,385 1,369 102.7 101.5 4.106 4,165 761 727 2,174 2,143 
Louisiana Gulf Coast............ suse eye 440 417 120.5 114.2 1,245 1,265 331 395 677 532 
if NO. EM. & ATHONGRS 2 2. 00 cc ss cccccccvcess 81 83 66.9 68.6 219 218 6S 70 102 116 
p= Ry CRED bbs ccna ae ce ewes ve nea 12 11 80.0 73.3 43 41 4 H i2 1? 
| ( Rocky Mt. (Dist. 4) ...cccccsccsececosens 141 139 80.6 79.4 453 438 31 38 154 179 
bs a errrr rere pais 6d huawei mee S3S S97 80.5 86.2 2.440 2.561 30 114 1,036 1,164 
} Total U. 8.—B. of M. Basis.........ccccoe 5,517 5,521 94.5 94.6 16,515 16,588 2,452 2.390 6,831 7,091 
f U. S.—B. of M. Basis, April 26, 1947.... 4,709 14,326 2,157 5,394 
e Residual Total Total Stocks Total Stocks Stocks of Per Cent Daily 
I Fuel Oil Stocks Gas Oil and Residual Finished and Un- Refining Ca- 
; Production Kerosine Distillates Fuel Oil finished Gasoline pacity Reported 
i Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
- Districts April 24 Aprill? April 24 April 17 April 24 April 17 April 24 April 17 April 24 April 17 April 24 
} DC itp va wens desed vcdaes vows 1,603 1,512 4,911 4,626 9,251 8,631 7,439 7.664 25,135 24.301 90.5 
# Appalachian (Dist. 1) ... Coens eri a ike 8S S4 216 185 319 329 307 297 2,193 2,188 90.6 
: RS GEIOEE, BY co iccvivccnscciccans 102 118 111 117 174 100 so 1,054 1,044 100.0 
~ Ss aera ere 1,116 1,078 1,963 1,994 4,018 3,072 21.898 21,425 1.5 
: Pn Ss Bb eas veseccecdsevecesess 516 500 72: 619 1.695 1.439 4.969 10.228 82.6 
if SOME “TORE ccc cccerccccccccssceccscece 431 483 439 319 933 3.936 4,051 71.7 
ge Texas Gulf Coast ...... iedeengbaneaes 1,841 1, 1,227 1,208 5,021 5.393 17,836 18,692 92.4 
B Louisiana Gulf Coast .........6-seeeeeeee 557 1,030 1,167 2.106 1.464 5.786 5 548 07.7 
ee eS FS Pere 136 553 352 146 144 3 1,855 1,981 79.0 
5 Rocky Mt. (Dist. 3) ....... Jink ba kw atann 27 25 25 20 17 20 30 06 a] 21.9 
Rocky Mt. (Dist. 4) ....ccccccscoscrecees 264 119 126 666 679 732 721 3,180 3.154 79.0 
——- SEL. cba cece neesceerctencehese ie 2,196 2. 1,120 1,157 10,347 10,550 28,520 28,182 18,190 18,135 87.5 
Total U. S.—B. of M. Basis.............. 8,877 8,75 12,481 12.015 34,237 33.985 49,572 19,110 *111,128 110,838 00.0 
U. S.—B. of M. Basis, April 26, 1947.... 8,131 9,807 30,636 12,280 102,026 
~ Unfinished gasoline stocks included are: *S8,846,000 bbls.; *8.892.000 bbls 
rude 
GAS OIL AND DISTILLATE STOCKS 
«» from . . MILLIC } 
yivania U. S. Crude Oil Producticn aS Sy ARES 
(American Petroleum Institute figures) 
« Ended 
26, 1947 WEEK ENDED 
~~ April 24 April 17 
197 Barrels Barrels 
(Daily Average) 
an *New York-Penna. ... 47,580 417,700 
oad aioe we a6.06 9 S00 800 
*West Virgina re 9,850 5,450 
~: =e wer 150 150 
*Ohio—Southeast 7,900 6,600 
Ohio—Other aewwx 2,550 1,700 
ee ee 20,600 17,800 
0 Ee ees 171,800 172,000 
SP dst awenawaneee 24,900 24,050 
DE ose ween ee wees 46,150 43,950 
Change IN 56 yk ane eau 450 150 
from a EES Eee Se ** 300.700 297,850 
Apr. ii Oklahoma ...............** 409,400 404,300 
. Texas: 
2 District inmate 25,800 25,800 
18 District 2 172.350 172,350 
164 District 3 193,300 493,300 
+15] District 4 .. . 253.400 253.400 
16 et er 46,150 46,150 
102 eee 316,500 316,500 
— Other District 6 . , 121,400 121,400 
: a eee 44,550 44,550 GASOLINE STOCKS 
ent J GS ee 44,400 44,400 
a District 8 ............ 679,300 679,300 (MILLIONS OF BARRELS) 
ep District 9 ....... 137,600 137,600 
‘ PE Oe 6 ceee ew seeks 84,250 84,250 
“ Total Texas . 2,419,000 2,419,000 
1s North Louisiana . 110,500 109,400 
201 South Louisiana ... 354,400 354,400 
14 Total Louisiana : $64,900 463,800 
a Arkansas... 82.550 82,250 
9 Mississippi ee ; 126.750 121,200 
\labama ae ‘ 1,050 1,100 
aa New Mexico—Southeast. 127,600 127,600 
= New Mexico—Other . 400 150 
I Wyoming ..... 141,750 140,800 
Montana ..... 23,300 23,400 
Colorado... ; 15.500 46,450 
1 California oe 939,500 941,800 
1* 
Total U. S ‘ 5.415.400 5,390,650 
Penna Grade crude included 65,750 59,900 i a ; sig 
: " . ; 3 10 1724 | 8 158 22295 !i2 8 26 
Okla . Kansas, Neb figures are for week APRIL MAY JUNE 
) EWS ‘nded 7 a.m. April 22, 1948 
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Pennsylvania Oil Other Than Lubes at Refineries 


(Compiled by National Petroleum 


finers. 


Assn, from 
Figures in bbls.) 
February, 1948 January, 1948 


reports of oil region re- 


1 Naphthas & Gasoline 

(1) Straight run, unblended and/or un- 

leaded, for sale as motor fuel . 1,962 1,781 

(2) Naphtha and gasoline, for sale for 
blending or further refining, or held 
at refinery for further distillation, 
reforming, blending or leading 
Below 65 Octane, not included in 
(1) or (2) above : 


167,955 180,891 


2,076 2,365 


(4) 65 Octane and above ‘ 275,361 225,498 
2 Salable Naphthas other than Motor Fuel 

material (does not include tefinery 

Process Naphthas) 13,096 13,825 
3 Kerosene ; 50,338 47,392 
4 36/40 Gas Oil (include Furnace Oil) 63,235 69,997 
5 Fuel Oil (not reported above) . 18,966 15,848 
6 Oils held as Cracking Plant Charging 

Stocks 141,353 167,327 
7 Non Viscous Neutral 20,150 21,167 
S Wax Distillate 94,480 111,875 
9 Crude Petrolatum : 43,951 53,249 
10 Wax (los.) 5,379,493 3,277,862 





Net Stocks of Pennsylvania Crude Oil 


(Compiled by National Petroleum Assn. 
Feb. 29, 


Figures in bbls.) 


Jan, 31, Feb. 28, 





1948 1948 1947 
At Refineries 216,442 252,541 344,661 
Pipeline and Tank Farms 1,832,674 1,552,415 1,372,063 
Total 1,832,674 1,804,956 1,716,724 
Pacific Coast Demand 
(Bureau of Mines figures, total deliveries of b/d) 
Gas OU & Heavy All 





Gasoline Diesel Oil Fuel Oi Products 
1947 1948 1947 1948 1947 1948 1947 1948 
January 313 323 177 162 420 368 1,035 990 
February 320 313 142 204 425 394 1,012 1,053 
March 304 117 390 932 
April 336 125 OSS 
May 32 S5 912 
June 385 a0 978 
July 335 SS 935 
August 370 100 Q&5 
September 370 113 1,030 
October D6 13% 1,010 
November 317 13S ISO O78 
December 349 173 $41 1,091 
Jan.-Feb 316 318 161 182 423 381 1,024 1.0 





Production of Natural Gasoline 


(Bureau of Mines figures in gals., 000 omitted) 








January, 1948 December, 1947 

Fast Coast 
W New York 1 r 4 
W Pennsylvania 2x2 1.340 
West Virginia 13.908 16.092 
o>) 4 4 
Illinois 12,543 
Kentucky 7,991 
Michigan 216 10 
Kansas 9.577 G 227 
Oklahoma 38,397 $0,8SS 
rexas 239.846 237,004 

Gulf 66,240 

East Texas 27.2849 

Panhandle 60,284 

Other S60 

\TKanNSAS 8.435 
] Siar 4 os. 760 

Gulf 2S 606 °7 

ind 
I PI 9'9 
Mex 7 { 
‘ an , . ‘ 
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i 
Dealer & Service Station Prices for Regular-Grade f 
Gasoline in 50 Representative Cities’ 
April 1, 1948 
(Cents per gal.) 
Dealers’ Service Gasoline Tax Service 
Net Price Station (Inc. 142 Cent Station 
City State (Ex. Tax) (Ex. Tax) Federal Tax) (Inc. Tax) } 
Average United States 14.52 4.97 6.28 25.77 
Portland, Me 13.20 4.80 7.50 25.50 
Manchester, N. H 14.00 4.80 5.50 24.30 
3urlington, Vt 14.10 4.40 6.00 24.50 
Boston, Mass 13.10 5.00 4.50 22.60 
Providence, R. I 13.10 1.60 5.50 23.20 
Hartford, Conn 13.70 4.60 23.80 
Buffalo, N. Y. 13.80 5.50 24.80 
New York, N. Y 13.30 6.20 25.00 
Newark, N. J. . 12.30 5.00 21.80 
Philadelphia, Pa 12.90 4.50 22.90 
Dover, Del 13.50 5.00 24.00 
3altimore, Md 12.20 4.80 23.50 
Washington, D. C 12.60 5.40 5.5 23.50 
Charleston, W. Va 13.90 6.00 6.50 26.40 
Norfolk, Va 12.10 6.10 7.50 25.70 
Charlotte, N. C 13.70 5.40 7.50 26.60 
Charleston, S. C 12.60 5.90 7.50 26.00 i 
Atlanta, Ga 14.60 5.90 7.50 28.00 ' 
Jacksonville, Fla 13.90 4.60 §.50 27.00 
3irmingham, Ala 14.40 5.60 8.50 *28 5 
Vicksburg, Miss 13.90 5.70 7.50 27.1 
Memphis, Tenn 13.20 5.30 8.50 27.00 } 
Lexington, Ky. . 15.70 1.00 6.50 26.20 
Youngstown, Ohio 15.00 4.00 5.50 24.5 
South Bend, Ind 16.70 5.30 5.50 27.50 ; 
Chicago, Il 15.60 4.88 1.50 24.98 4 
Detroit, Mich 15.30 5.03 4.50 24.83 | 
Milwaukee, Wisc 16.40 ». 50 5.50 27.40 } 
Twin Cities, Minn 16.20 5.60 5.50 2 
Fargo, N. D 17.20 1.70 5.50 2 § 
Huron, S. Dak 16.60 4.20 5.50 26.30 
Omaha, Neb 15.60 1.00 6.50 26.10 
Des Moines, Ia 5.60 1.50 5.50 25.60 
St. Louis, Mo 5.60 5.20 1.50 25.30 
Wichita, Kans 1.10 1.40 5.50 24.01 
Tulsa, Okla 3 70 1.90 7.00 25.60 j 
Little Rock, Ark 5.60 5.40 8.00 27. 
New Orleans, La 2.40 5.90 8.50 26.80 ' 
Houston, Tex 3.00 5.00 5.50 23.7 
Albuquerque, N. Mex 50 5.50 7.00 28.04 
Denver, Colo 1.80 1.70 7.50 27. 
Casper Wyo 5.70 6.80 950 oS 
Butte, Mont r 50 1.00 6.50 6 Om 
s0ise, Ida 7.80 1.70 7.50 30.0 
Salt Lake City, Utah 16.40 5.10 5.50 27.00 
Reno Nev 16.10 100 7.00 27.10 
Phoenix, Ariz 16.50 1.00 6.50 7 ¢ 
San Francisco, Calif 13.90 1.00 6.00 9 ( 
Portland, Ore 14.50 1.00 6.50 on 
Spokane, Wash 17.10 1.00 6.50 27.6 
Includes City Tax of per gallor 
Tneludes City Tax of de per gallor 
Includes County Tax of 1.5¢ per gal 
While the Kentucky tax law increasing the state tax « ‘ 
from 0.5¢ to 0.7¢ per gallon was effective April 1, the tax r 
pleced into effect by dealers until April 5 


\PI figure 


as reported by 


The Texas Cc 





Pennsylvania Lubricating Oils 


(Compiled by 


1. Raw Long 
z Hoo steam 
Other 
Finished 


refined 


dewaxed 


Bright stock 
6. Viscous neutral 
7. Viscous neutral (180 


National 
refining Pennsylvania Grade crude oil. 


residuum 
stock 


steam refined stock 


(below 


residuum 


180 vis.) 
at 100) 





Midcontinent Lubricating Oils, February, 1948 


reports of companies 


Petroleum Assn, from 
Figures 

Pro- In- 

duction ventory 
Feb. Feh. 
1948 1948 
8,068 4,632 
225.972 224,165 





(Western Petroleum Refiners Assn. figures in bbls. 
Bright Viscous Paraffin 
Stocks Neutrals Oils 
Produc 2 197,572 12 ‘ 
Ss! ! t 
Dome 72 154,908 11 
Export 1.461 15,67 17s 
Tot 1,0 170.66 11° 7 


NATION Al 


Refi Blended 

Oils 

l 161 &3 .¢ 
PETROLEUM NEWS 


in bbls.) 


Pro- In- 
duction ventory 
Jen. dan. 
1948 1948 
S SS6 91% 
255.175 190.37 
92.6% 
38,368 
A017 
128.1! 


of 42 gals.) 











de 


ere 








GASOLINE CONSUMPTION BY STATES, JANUARY 1948** 


API figures 


Tax Rate+ — 
January December, 1947 
Cents Gallons 


\labama . - 6 39,177,000 
Arizona ; ; 5 18,058,000 
Arkansas ae 61 27,734,000 
California ait 4} 322,688,000 
Colorado. .... : 6 27,757,000 


Connecticut 35,095,000 


4 
Delaware ma ‘ 4 6,363,000 
Dist. of Columbia . 4 14,079,000 
7 


Florida 62,724,000 


Georgia ...... 6 52,477,000 
Hanno .... — 6 12,576,000 
Illinois .. aaa 3 150,183,000 
Indiana 4 80,998,000 
lowa “ : 4 60,526,000 
Kansas 4 49,561,000 
Kentucky ) 40,015,000 
Louisiana ‘ ‘ 7 40,569,000 
Maine e* — 6 15,643,000 
Maryland ‘ na 5 36,585,000 
Massachusetts .- 3 68,463,000 
Michigan bid : 3 136,103,000 
Minnesota . , 1 54,946,000 
Mississippi eae 6 29,748,000 
Missouri “ , 2 78,591,000 
Montana eo 5 12,090,000 
Nebraska 5 28,538,000 
Nevada ii ‘ i 4,852,000 
New Hampshire .. 4 8,985,000 
New Jersey : 3 86,574,000 
New Mexico - ) 15,595,000 
New York .. ree 4 165,847,000 
North Carolina .. 6 58,885,000 
North Dakota 4 12,176,000 
a rare se 4 154,383,000 
Oklahoma .. ese 5% 49,009,000 
Oregon .. ee , 5 35,783,000 
Pennsylvania . 4 156,555,000 
Rhode Island ..... 4 12,687,000 
South Carolina 6 30,961,000 
South Dakota 4 15,651,000 
Tennessee 7 47,608,000 
Texas 4 216.516,.000 
Utah 4 12,943,000 
Vermont 4! 6,656,000 


Virginia 


150,000 


Washington 


5 48,414,000 

West Virginia 5 26,515,000 
Wisconsin 1 62.898, 000 
Wyoming 1 7.879.000 
Total 2.792,804,000 
Daily Average 90,090,000 


Change from previous year 

Total Change 

Percentage change in Daily 
Average 


These are State tax rates per gallon In 
In general, these figures include all gasoline 
tate, regardless of whether it was for a taxable 


January, 1948 


“| Change 
Month of January, 1947 
January, 1947 


vs. 
January, 1948 












Gallons Gallons 
35,739,000 32,527,000 + 9.87 
16,648,000 15,025,000 4.10.80 
23,129,000 21,838,000 + 5.91 
273,064,000 290,147,000 an 0.48 
23,525,000 23,540,000 + 9.99 
30,793,000 29,984,000 + 2.69 
5,598,000 5,269,000 i 6.24 
12,996,000 11,992,000 + 8.37 
64,228,000 58,647,000 + 9.51 
49,370,000 47,573,000 4j/ 3.77 
9,909,000 8,867,000 411.75 
133,033,000 117,986,000 +-12.75 
71,336,000 66,120,000 1. 7.88 
54,215,000 47,452,000 +14.25 
43,141,000 38,722,000 411.41 
35,470,000 31,701,000 111.88 
40,416,000 29,073,000 1.39.01 
13,357,000 12,752,000 1 4.74 
31,239,000 29,407,000 i. 6.22 
59,157,000 58,043,000 + 1.91 
127,703,000 116,809,000 + 9.32 
50,380,000 46,501,000 i 8.34 
25,373,000 24,533,000 + 3.42 
70,823,000 63,128,000 $+.12.19 
10,498,000 9,767,000 +. 7.48 
26,775,000 23,398,000 +-14.43 
4,037,000 4,066,000 9.92 
8,152,000 7,392,000 +10.2S 
75,952,000 72,245,000 + 5.13 
13,672,000 12,682,000 i 7.80 
151,807,000 146,332,000 1 3.74 
58,098,000 59,880,000 9.70 
10,204,000 8,566,000 $19.12 
136,693,000 130,323,000 + 4.88 
36,412,000 41,982,000 8.67 
29,876,000 27,333,000 i 9.30 
137,433,000 129,872,000 1. §.82 
11,526,000 10,199,000 i 9.78 
29,082,000 26,557,000 + 9.50 
13,716,000 11,980,000 14.49 
39,260,000 38,728,000 + 1.37 
183,397,000 153,380,000 1.19.57 
12,115,000 11,100,000 i o.14 
5.878.000 5.469.000 .. 2.49 
16,659,000 45,085,000 3.49 
40,174,000 36,428,000 1.10.28 
23,098,000 19,542,000 4-18.19 
55,227,000 51.801.000 i 6.61 
6,979,000 6,562,000 + 6.35 
167,362,000 2.318,605,.000 6.41 
79,592,000 74.245.000 1 7.20 
148,757,000 
7.20 
addition there is the Federal tax of 1.5¢ pe 


sold or consumed within the confines of the 


or non-taxable purpose 





EQUIPMENT PERSONALS 





R. E. Schlegel, president of Amer- 
ican Pumps, Inc., Cincinnati, Ohio, 
has reported the sale of its presert 
building in line with long-range ex- 
pansion plans. Company has not 
yet found more suitable facilities and 
will retain 10-year lease on old build- 
ng. Mr. Schlegel said that com- 
pany is also considering construction 
if new quarters. 


* * 


John F. D. Rohrbach hes been elect 
d president of Raybestos-Manhattan, 
Ine., succeeding Sumner Simpson, 
vho had been president since th 
rmation of the corporation in 1929 
nd who is now chairman of the board 
nd of the finance committe: M1 
‘ohrbach first joined the corporation 

1939 and has held the positions of 


lay 5, 1948 


assistant to the president, executiv 
vice president and treasurer. Mr. 
Simpson assumes the board chairman- 
ship which has been vacant since the 
death of Col. A. F. Townsend in 1940. 

Other officers elected include: W. 
H. Dunn, treasurer; W. W. Kievif, 
comptroller and secretary; and two 
new board members, W. S. Simpson 
and George W. Marshall, Jr. 


* * + 


C. S. Stackpole has been named 
vice president and general sales man 
ager for Airtemp Division of the 
Chrysier Corp. Mr. Stackpole joined 
Airtemp after 20 years with the Con- 
solidated Gas Electric Light and 
Power Co. of Baltimore, where hi 
was manager of merchandising and 
domestic sales 





Dr. Claude C. Peavy, chief engineer 
for Houdry Process Corp. for past 
several years, has been elected vice 
president in charge of sales and en- 
gineering. Prior to joining Houdry 
he had been with Socony-Vacuum Oil 
Co. for five years as chief process 
engineer. 


Nils Swanson, vice president of Mc- 
Donnell-Miller, Chicago, at the Mas- 
sachusetts Oil Heating Assn. last 
month pointed out the possibility of 
pushing safety device sales to supple- 
ment burner sales in view of probable 
decline in those sales. 


* * * 


Lester Selig, associated with Gen- 
eral American Transportation Corp. 
for 33 years, has been elected chair- 
man of the board. Max Epstein, 
former board chairman, has _ been 
elected chairman of the executive 
committee. 


Mr. Selig began his career with 
General American at its Warren, 
Ohio plant. After service in World 
War I he was named assistant to the 
president in 1919. In 1991 he was 
elected president, and he became vice 
chairman of the board in 1945. 


Also at General American, John P. 
McFadden, another company veteran 
of 33 years, has been named a director 
and vice president, succeeding the re- 
tired Bennett Epstein. Howard C. 
Westfall, Eastern manager of the 
tank, storage terminal division, is 
now assistant secretary 


* * * 


Walter C. 
Leiteh, former 
general sales 
manager of Gil- 
bert & Barker 
Manufac 
raring Ce 
Springfield, 
Mass., is now 
vice president 
and general man- 
ager of Aro 
Equipment Corp 
Appointment of 
Mr. Leitch has 
not affected other 
personnel. Mr. Leitch has been dele 
gated managerial duties of presi- 
dent John C. Markey, who is devot 
ing more time to other company af 
fairs, including oil interests 


Mr. Leitch 


* * * 


William W. Evans has been ap 
pointed general manager of 
Power-Pak Products, Inc., Buffalo 
manufacture __ of fire-extinguish¢e 
tire inflator units and other house- 
hold and industrial applianc« An 
thony L. Mikulec, president of Power 


sales 


Pak, said that while mn hange in 
company’s sales policy is planned 
ales department has been expanded 


under Mr 
need of jobber 


Evans to accommoda 
outlets 
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Take a good lubricating oil, add Rohm & Ilaas 
AcryLoips—and you get dual viscosity! Your oil 
meets two viscosity grades at once, (such as LOW -20 
or 20W-30) and your dealer meets all lubricating 
demands with only a percentage of the grades he 
now stocks. Results: Convenience — goodwill — 
easier sales. 


IMPROVES VISCOSITY—DEPRESSES POUR POINT 


There's a double advantage in using ACRYLOIDs. 
Acrytomw 150 is a pour point depressant; small 
quantities lower the pour point of your oil and keep 
it low—even under fluctuating temperatures during 
storage and distribution. Moderate amounts of 
AcrYLoip 710 improve viscosity to the point where 
you have dual grades of oil in the same can, Used 
together, AcryLotps 150 and 710 assure stability 
and improved field performance. You, yourself, 
improve your yields and reduce costs by taking 
advantage of AcryLowp for those last few V. 1. units. 


and easier sales 
for you! 


TESTS ARE YOUR ASSURANCE 


Continuing laboratory tests give Rohm & Haas 
rigid control of AcryYLotws during manufacture, 
insuring unvarying quality and uniform potency. 
Supplemental tests in engines, bearings, and actual 
fleet operations, prove that ACRYLOIDs’ purity and 
efficiency are all we say they are. 


WRITE FOR FREE LITERATURE AND SAMPLES 
To give you a clearer idea of the uses and advantages 
of AcryLois 150 and 710, two brochures have been 
prepared. These will be sent you—with samples for 
testing—upon request. Also, 
if vou have an unusual treating 
problem, our laboratory 
service may be of advantage 
to vou. Whatever your prob- 
lem or purpose, we invite 


your inquiry. 


Acrytow is a trade-mark, Reg. U.S. Pat. Off. 


ROHM & HAAS COMPANY 


WASHINGTON SQUARE, PHILADELPHIA 5, PA. 


Manufacturers of Chemicals including Plastics + Synthetic Insecticides * Fungicides + Enzymes ¢ Detergents 


Germicides *« Chemicals for the Leather, Textile, Ceramic, 


Rubber, Paper, Petroleum and other Industries 
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Young Jobbers 


Twenty-eight-year-old W. H. Har- 
vey was a complete stranger to busi- 
ness problems until his return from 
World War II about two years ago. 
Looking around at that time for a 
small business to purchase, he placed 
his chips on a small gasoline and fuel 
oil distribution agency that had barely 
managed to struggle through the 
shortages and rationing headaches of 
the war years. 


Has he succeeded ? 


Well, this youthful, relatively in- 
experienced oil man has, in this 
short time, multiplied the gallonage 
of his Socony-Vacuum distributorship 
in Lynchburg, Va. more than three- 
fold over the original sales. Further- 
more, barring stricter allocation of 
supplies, he anticipates gallonage for 
1948 of approximately a million and 
one-half. 





Mr. Harvey was born and reared 
in Virginia. He attended Virginia 
Military Institute and was graduated 
in 1940, receiving his degree and re- 
serve commission only slightly be- 
fore leaving for active service in 
the U. S. Army. Among the first to 
be called, he served for five years, 
two of which were spent in Europe. 
At the time of his release from 
active service he was Major W. H 
Harvey, Cavalry Reserve. 


L. E. Ulrope has been named vic 
president and director in charge of 
marketing for the Esso Standard Oil 
Co. E. H. Collins, previously man- 
ager of wholesale marketing, has suc- 
ceeded Mr. Ulrope as general man- 
ager of the marketing department. 
Mr. Ulrope, with Esso for 35 years, 
began his career as a delivery boy 
He later entered sales work and rose 
to district manager. In 1928 he helped 
organize the Standard Oil Co. of 
Pennsylvania. Transferred to New 
York in 1935, he served as assistant 
wholesale manager, regional man- 
ager of the Northern divisions, and 
maneger of direct marketing. He is 
also a former president of the Colon- 
ial Beacon Oil Co., merged with Esso 
Standard last winter. 


Mr. Collins started with Esso 
Standard in 1919 as a record clerk 
Appointed a general salesman in 1925, 
he later served as assistant manager 
of the Baltimore branch, acting 
branch manager, and division man- 
ager in South Carolina. In 1935 he 
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Mr. Harvey 


was elected a vice president and direc- 
tor of the Pennsylvania affiliate. Then 
he was made assistant northern re- 
gional sales manager, later becom- 
ing manager. He has been manager 
of wholesale marketing since 1947. 


° © ° 


F. A. Wilhoit, former sole owner 
of Phoenix Fuel Co., Phoenix, Ariz., 
is now in partnership with Cletus O. 
Chamberlain. Company retains same 
name. Company has been operating 
since 1928 and has, in past year, 
purchased a new transport truck to 
make deliveries from Long Beach, 
Calif., refineries to Phoenix 


° c 


Russ Templeton, Derby dealer in 
Kingman, Kans., has purchased a new 
truck and tank wagon to improve 
service in rural areas. 


rank T. Page, division’ manager, 
Paillips Petroleum Co., is operating 
the company’s new crude oil purchas- 
ing and sales division office in Tulsa. 
Mr. Page, a graduate of University 
of Illinois, was a captain in the Army 
Air Corps during World War II 


* ° ° 


C. J. Tighe has joined Stanolind 
Oil and Gas Co. as field project en- 
gineer in charge of construction of 
the company’s gasoline plant near 
Ulysses, Kans. Plant when completed 
this fall is expected to produce ap- 
proximately 27,000 gals. natural gaso- 
line and 37,000 gals. Sutane and pro- 
pane daily. 















FUNCTIONS OF 
FUELS AND 
LUBRICANTS 






SALESMEN WHO POSSESS A KNOWL- 
EDGE OF FUNDAMENTALS AND AP 
PLICATION OF FUELS AND LUBRI 
CANTS CAN EXPLAIN CLEARLY AND 
INTERESTINGLY THE MANY FUNC 
TIONS FUELS AND LUBRICANTS PER 
FORM. EACH OF THESE FUNCTIONS 
PROVIDES CONVINCING SALES MA 
TERIAL, ESPECIALLY WHEN SELLING 
THE HARD-TO-GET ACCOUNTS. 

A newly revised and enlarged home 
study course designed to give sales 
men a practical training in the funda 
mental and application of fuels and 
lubricants is now ready for enrollments 


Write for information 


"0p, PETROLEUM EDUCATIONAL 
© INSTITUTE 


q Drawer 6330 
Los Angeles 55, Calif 




























ZIEGLER 


The LATEST in NEW WAX-MANUFACTUR 
ING FACILITIES permits us to offer on a 
highly competitive basis—QUALITY-WISE 
and PRICE-WISE: 


ZECO WAXES 


OXIDIZED MICROCRYSTALLINE 
STRAIGHT MICROCRYSTALLINE 
SYNTHETIC HARD WAXES 
CARBON PAPER WAXES 
CERESINES * OZOKERITES 
MATCH WAXES « EMULSION WAX 
CANDLE WAXES « SCALE WAXES 
CABLE-INSULATION WAXES 
JAPAN WAX-REPLACEMENTS 
PARAFFINE EXTENDERS 
ALL NATURAL WAXES 





Addresss Inquiries to 
H. W. KRAAZ 
Manager-Wax Division 


G. S. ZIEGLER & COMPANY 


233 Broadway New York7,N.Y. 
Factory: New Market,N.J. 











CLASSIFIED 





For Sale 


FOR SALE: 1—White T. K. 7A62 Truck with 
1500 gallon 4 compartment Butler full skirted 
tank, Air Brakes, good rubber, $1500.00. 
Telephone Rainelle, West Virginia or write 


R H BOWMAN, Rainelle, West Virginia, 
Box 306 





TANKS—IMMEDIATE DELIVERY—275 gal., 
280 gal., 550 gal., 1000 gal., 2000 gal., 4000 
gal., 5000 gal., 6000 gal., 8800 gal., 12000 
gal., 15000 gal., and 25000 gal. while they 
last. 1—-300 gal and 1—500 gal steam 
jacketed grease kettle with agitators BADEN 
EQUIP. & CONST CO., 3303 Goodfellow 


Blvd St. Louis 20, Missouri 





NEW EXPLOSION PROOF MOTORS 


4—7% HP 2 phase 60 cycle 22-440 volt 
1800. RPM Armor Motors frame 284 
priced 15% disc 
H. A. HAAS COMPANY 
915 Union Trust Bldg. 
Pittsburgh 19, Pa. 








FOR SALE: 
GASOLINE TRAILER TRANSPORTS 


1. Columbia Trailer 3243 capacity 
9x20 tires, vacuum brakes. 


2 Springfield Trailer 3395 capacity 
9x20 tires, vacuum brakes. 


3. American Trailer 3621 capacity 
9 x 20 tires, Westinghouse brakes. 


All in good shape and ready to go. 

Inquire: 

JOHN GRONER MOTOR CARRIER 
200 Fast High Street 


Jefferson City, Missouri. 


For Sale 


BRODIE METERS, 4, for fuel oil tank trucks 
In use only four months. Excellent condition 
UNIVERSAL UTILITIES, INC., Great Neck, 
N. Y., Great Neck 3131. 


FOR SALE: 1—1944 Chevrolet Tank Truck, 3 
compartment, 850 gal. capacity, excellent con- 
dition. This truck is fully equipped with 
Brodie Meter, 100 ft. 1%” hose and reel, 
power take off, etc., Price $2000.00. THE 
FRIENDLY OIL COMPANY, Havre de Grace, 
Maryland. 


FOR SALE: 1946—1%% ton Dodge Truck, good 
as new, with 800 gallon truck tank mounted 
on. Compartments are—131, 132, 132, 131, 
133, 140. Tank made by Heil Tank Co. Also 
equipped with power take off and 100 foot hose 
with reel. COLUMBIA OIL COMPANY, Co- 
lumbia, Tennessee. 





Storage Tanks 
All sizes—Horiz, & Vert. 

Quick Shipment 
Advise Your Requirements 


LOCK BOX 1380, CENTRAL STATION 
St. Louis 1, Mo. 








STORAGE TANKS 


3— 5’ x 8’ Welded 

2—12’ x 20’ Riveted 

1—10’ x 34’ Riveted 

1—3’6” x 5’ 

1— 5’ x 12’ Welded 

with steel saddles 

2—43” x 85”—Copper—Welded 

4—24” x 74”—jacketed 

1—94’ x 30’ 

1—10’ x 10’ x &%” Riveted 
WEINSTEIN CO. 

610 W. 8th St., Jamestown, N. Y. 

Telephone 6-154 





Wanted to Buy 
WANTED TO BUY: Two S80v gal. truck 
tanks Three or four compartments Kindly 
send description and price. BOX 402 
EXPERIENCED YOUNG MAN wants to buy 
or buy into established distributorship Capi- 
tal—-$20,000 Prefer Virginia—Will consider 
Piedmont, North Carolina. BOX 399. 


STEEL DRUMS 


We can furnish you with recon- 
ditioned steel drums at any point. 
Let us have your requirements. 
We will also buy your empty 
drums. 





BUCKEYE COOPERAGE COMPANY 


3800 Orange Ave. Cleveland 15, Ohio 
Phone EXpress 3383 








STEEL STORAGE TANKS FOR SALE 
1—55,000 Bbl. Capacity 
3—10,000 Bbl. Capacity 
4— 5,000 Bbl. Capacity 
2—45,000 Gallon Capacity 
2—33,000 Gallon Capacity Horiz. 

Have available various others 
We welcome all inquiries 
WANTED 
Plants for dismantling at any location 
EMPIRE TANK & SALVAGE CO. 
1451 Broadway, New York 18, N. Y. 
Tel. La, 4-5760 


STEEL TANKS IN STOCK 


3—74,000 BBL. RIVETED 
3—10,000 7 5,000 BBL. BOLTED 
66—1,000 & 100 BBL. BOLTED 
6—20,000 GAL. 10’ x 34’ HO NIZ. 
6—12,000 GAL. 10’ x 206” HORIZ. 
2—15,000 GAL, 10’ x 25’6” HORIZ. 
6—10,000 GAL. 10’ x 17’6” HORIZ. 


DARIEN CORPORATION 
60 E, 42nd St., 


New York 17 New York 











FOR SALE 


STEEL STORAGE TANKS 
4— 9,800-Gallon, 8’ x 26’ 
5—74,000-Barrel, 115’ x 40’ 
1— 5,500-Barrel 


2 8,000-gallon coiled and = wnon- 
coiled tank car tanks. 


3—10,000-gallon coiled and non- 
coiled tank car tanks. 


Available at Once 


Other Tanks Too! ! 


IRON & STEEL 
PRODUCTS, INC. 


43 years’ experience 


General Office 
13456A 8. Brainard Ave. 
Chicago 33, Illinois 
Phone: BAYport 3456 


New York Office 
120 Liberty Street 
New York 6, N. Y. 
Phone: BE 38-8230 


“ANYTHING containing IRON 
or STEEL’’ 











PRICES REDUCED 
PUMPS, 30 gpm @ 1900 rpm (or 1,6 
gpm per 100 rpm, 1%” openings, 
built-in bypass, manual volume con- 
trol, does not foam or aerate liquids 
and handles any viscosity without 
change to maximum of 100 lbs. p.s.i., 
Yale (& Towne) Model 20-DV, handles 
gasoline, lacquer and lacquer thinners, 
caustics, solvents, oils, alcohol, edible 
oils, coolants, varnish molasses etc., 
regular wholesale price about $50 
each, new and unused........$35.00 
NEOPRENE HOSE, 1%” size, 30 foot 
length circular woven wire inserted 
semi-rigid construction, estimated to 
stand 250 Ibs, p.s.i. pressure, made 
by Electric Hose & Rubber Co. to 
Government specification AXS-1054, 
regular wholesale price about $36, 
complete with male and female coup- 
lings. Each, new and unused. $15.00 
GASOLINE ENGINES, 1% HP, Briggs 
& Stratton, final speed 1900 rpm 
through 1.39 ball bearing speed re- 
ducer to %” keyed shaft. Model NPR, 
complete with air filter and all stand- 
ard equipment. Each, new and un- 
SS PPP cr rr ee Cee $45.00 
J. A. POSTELL 
936 West Peachtree St., N.W., 
Atlanta 3, Ga. 














Positions Wanted 


WANTED: Career with Oil Company in plant 
production, Sales or sales promotion. Present- 
ly employed but eager to apply ability to a 
more aggressive organization Over 15 years 
with same concern. Experience includes labo- 
ratory, domestic sales and traffic, export 
traffic and plant production, coordination and 
supervisor, prefer middle Atlantic States, Mar 
ried, BOX 397 


Situations Open 


ENGINEER WANTED to take charge of main- 
tenance and construction for a central state 
refinery of 10,000 BPD capacity. Applicant 
must be qualified with university degree in 
engineering and at least five years’ experience 
in petroleum refinery engineering. BOX 373 


ACCOUNTANT WANTED: Opportunity for 
young man with accounting experience in both 
crude procurement and pipe-line operations 
Kansas City headquarters State full qualifi 
cations and salary required. Replies held con- 
fidential 3OX 398. 


. . 

Business Opportunity 
100% MODERN, three bay Service Station ir 
Ohio city of 40,000 pop. for lease. The town’s 
best spot to merchandise the motorist, Mini 
mum capital required $7500; considerably 
more, if the leading tire maker's franchise 
wanted, also. Interview and inspection granted 
immediately applicant’s qualifications estab 
lished Reply to BOX 400, care this magazine 


Representatives Wanted 





MANUFACTURERS’ 
REPRESENTATIVES WANTED 
Established manufacturer of gasoline 
valve and fitting specialties with na- 
tional distribution seeking established 
representatives who have a _ following 
with oil companies and oil equipment 
jobbers Exclusive territories, commis- 


sion basis State territory, trade 
covered, lines now carried, and refer- 
ences 

BOX 401 





Classified Rates 





Undisplayed 

‘For’ Sale,’’ ‘“‘Wanted to Buy 
‘“‘Help Wanted,’’ ‘‘Business Opportuni- 
ties,’" ‘‘Miscellaneous’’ classifications 
set in type this size without border—-25 
cents a word. Minimum charge, $6.25 
per insertion. 

‘‘Position Wanted’’—10 cents a word 
Minimum charge $2.00 per insertion 
Box number counts 3 words 


Displayed 

Advertisements set in special type or 
with border—$10.00 per column inch 

Copy must reach us not later than 
Wednesday preceding date of issue 

All classified advertisements are pay- 
able in advance. 

No agency commission or cash dis- 
counts on classified Advertisements 
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D. R. Johnson and J. E. Fenex have 
been named to fill the recently es- 
tablished positions of regional super- 
intendents for Continental Oil Co. 
Mr. Johnson, superintendent of Con- 
tinental’s Ponca City refinery, will 
supervise southern region refineries, 
including plants at Ponca City, Lake 
Charles, La., Wichita Falls, Tex., and 
Artesia, N. Mex. Mr. Fenex, super- 
intendent of the Lake Charles refin- 
ery, will direct operations in western 
regions, including refineries at Den- 
ver, Glenrock, Wyo., Farmington, N. 
Mex., and new $8,500,000 plant under 


construction at Billings, Mont. 

L. W. Vickery, assistant superintend- 
ent since 1943 at the Ponca City re- 
finery, will succeed Mr. Johnson, and 
H. R. (Pete) Wall, assistant super- 
intendent at the Lake Charles re- 
finery since 1942, will succeed Mr. 
Fenex. 


Walter M. Price and Ralph K. Sink 
are now co-owners of Price Oil Co., 
Ottawa, Kans. They report a tank 
wagon for country deliveries has re- 
cently been put into operation. 


ABOUT OIL PEOPLE 


Lloyd Bond, owner of Service Oil 
Co., Anthony, Kans., since 1936, is 
operating now with a new Chevrolet 
truck, tank and truck pump. 





° oO ° 


Ray and Joha L. Cary, Cary Oil 
Co., Brookfield, Mo., are increasing 
equipment to build-up rural trade 


oO ° ° 
Otto E. and Robert Tessmer, part- 
ners, operate Tessmer Oil Co., Alex- 
andria, Minn. They have added a 
propane plant to facilities 





Volunteer Petroleum Reserve Unit Is Organized in 9th Naval District 


CHICAGO Volunteer Petroleum 
Division, U. S. Naval Reserve for 
9th Naval District took form April 
15 when 155 ex-naval officers, now 
employed in the petroleum industry, 
met at the Naval Armory here un- 
ler Comdr., George H. Schulz, USNR, 
as presiding officer. Comdr. Schulz, 
American Mineral Spirits Co., Chi- 
cago, set next meeting for May 20. 

The importance of petroleum as 
a war essential was stressed by 
Capt. R. A. Hannon, USNR, Inspec- 
tor-instructor, representing Admiral 
Jones, 9th Naval District. 


Capt. John H. Forshew, USNR, 


Shown here are members of U. S. naval reserve officers or- 
ganizational committee of first naval reserve petroleum unit 
which was organized in the 9th Naval District, Chicago. 
April 15. Left to right are: Captain E. R. Hannon, USN, 
Inspector-Instructor Naval Reserve Facilities, Chicago; Lt. 
Comdr. A. N. Brodt, Standard Oil Co. (Indiana); Lt. A. A. 
Meyer. USNR, assistant field organization officer, Naval Re- 
serve, Ninth Naval District, (formerly Globe Oil and Refining 
Co., McPherson, Kans.); Lt. Comdr. R. J. Warg. The Texas 
Co.; Lt. H. R. Bresnahan, Shell Oil Co.; Comdr. George H. 
Schulz, American Mineral Spirits Co., 
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Armed Services Petroleum Board, 
Washington, said the plan to or- 
ganize ex-Navy personnel into a 
naval reserve of petroleum _ special- 
ists ready for mobilization had been 
18 months in preparation. “The plan 
is long range,’’ Capt. Forshew stated, 
“and does not of itself call for im- 
mediate mobilization. It merely pro- 
vides that this group which has like 
interests be held together in case 
these specialists are needed.” 

The plan, he continued, calls for 
2,000 officers with petroleum experi- 
ence to fill 800 supply positions, 400 
bureauships and 800 to be placed as 


rn 


Chicago, (named 


commanding officer 
Markley, Phillips Petroleum Co.; Capt. J. H. Forshew, USNR. 
Washington, D. C., representing Armed Services Petroleum 
Board (guest speaker); Lt. Comdr. T. R. McElhinney. Shell 
Oil Co.; Capt. J. M. Ross, USNR, brigade commander, Naval 
Reserve, Chicago, Cities Service Oil Co.; (standing imme- 
diately back of Capt. Ross) is Lt. C. K. Haddon, Socony- 
Vaccuum Oil Co.; 
relations officer, Pure Oil Co.; Chicago; Lt. Comdr. M. A. 
Dixon, Standard Oil Co., and Comdr. P. W. Gammelgard. 


area petroleum officers and on com- 
mittees. 

An ex-flyer asked his status in the 
reserve unit in event of mobilization 
Capt. Forshew explained that those 
with flying duty in World War II, 
would probably be too old for the 
same duty in event of another war 
and the petroleum unit would be the 
job for which he was best fitted 

Another officer asked what a tour 
of duty would consist of as a pe- 
troleum reservist and was told, “It 
would be interesting to you and in 
line with what you are now doing in 
industry.” 


Pict 
\ . 
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of the new unit); Lt. Comdr. C. H. 


Lt. Comdr. Douglas Campbell, public 


Pure Oil Co. 
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Officers of the Independent Oil Men’s Assn. of New England discuss the conven- 

tion program in Boston last month. They are Roland L. Wentworth, Petroleum Heat 

and Power Co., secretary; Robert W. Carney, Carney-Young Utilities, Inc., treasurer: 

and John P. Birmingham, White Fuel Corp., president. H. E. Davenport, Geo. W. 
Pickering Co., vice president, is the other association officer 


Joseph M. Yannette, sales man- 
ager for Comfort Coal & Lumber 
Co., Hackensack, N. J., has left the 
company after 23-years to operate 
Yannette Fuel and Service Co., Tea- 
neck, N. J. 

This new Independent reports that 
a degree-day system will be used. 
Burners and burner service are in- 
cluded in company’s plans. 


At the annual meeting of Root 
Petroleum Co., Dwight F. Benton, 
D. P. Hamilton, H. Canon, Ralph 
Brandon, and Jennings B. Hamblen 
were elected directors. The follow- 
ing officers were re-elected: Mr. Ben- 
ton, president; Mr. Canon, vice presi- 
dent; R. L. Aycock, vice president; 
J. Hyer, vice president; T. E. Beaird, 
secretary; and A. L. Reid, treasurer. 


George R. Hopkins, formerly pe- 
troleum analyst and geologist with 
the Bureau of Mines and later with 
PAW and API, has been named to 
the National Security Resources 
Board. He will work with Wallace 
E. Pratt, formerly with Jersey Stand- 
ard, now special assistant to NSRB 
chairman, Arthur M. Hill, and Capt. 
Thomas Kelly, U. S. Navy, director 
of the board’s Petroleum Division. 
Mr. Hopkins was analyst and assist- 
ant chief of Bureau of Mines’ Petro- 
leum Economics Division from 1924 
to 1943, before joining PAW for two 
years. In 1946-47 he was petroleum 
analyst for API in New York. Previ- 
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ous to his work with the Bureau of 
Mines, Mr. Hopkins had been a geol- 
ogist with the Sun Oil Co. from 1922 
to 1923 at Dallas. 


Four Ohio oil men hold posts in 
Independent Petroleum Assn. _ of 
America. James C. Donnell, II, vice 
president of Ohio Oil Co., is a state 
vice president and Membership Com- 
mittee member. M. L. Lupher, presi- 
dent of Lupher Drilling Co., Colum- 
bus, is a member of the Nominating 
Committee. D. T. Ring, vice presi- 
dent of Preston Oil Co., Columbus, 
and president of Penna. Grade Crude 
Oil Assn., helps on the National Oil 
and Gas Policy Committee. Charles 
H. Bell, Bell Drilling and Producing 
Co., Logan, holds membership on the 
Drilling Contractors Committee. 


E. J. McClanahan, Standard Oil 
Co. of California, and James D. Moyle, 
Wasatch Oil Refining Co., Salt Lake 
City, have become new committee 
members of API's Division of Market- 
ing, replacing, respectively, T. S. Pe- 
tersen, California Standard, general 
Marketing Committee, and K. W. 
Yeates, Wasatch Oil, Lubrication 
Committee. Both men resigned. 


Julius P. Maurin, owner of Mid 
West Oil Co., Kansas City, Kans., 
for more than 20 years, has expanded 
facilities with one new warehouse 
6,000 sq-ft. 





At the Montreal Division of Super- 
test Petroleum Corp., Ltd. J. H. 
Charron has been promoted to branch 
sales manager; J. C. Martel has be- 
come sales manager of TBA; and 
A. Lariviere has been promoted to 
wholesale sales manager. 
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Benzol Stations, Inc., Dearborn, 
Mich., has bolstered facilities by com- 
pleting construction of an office build- 
ing, garage and parking lot. Com- 
pany officers are: F. Leon Roberts, 
president; Elmer Blaisdell, vice presi- 
dent; and Floyd I. Roberts, treasuret 
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F. W. Bottemiller, owner of Bot- 
temiller Oil Co., Bertha, Minn., is 
now serving his second term as a 
member of the board of directors of 
Northwest Petroleum Assn. He also 
has been secretary of the Bertha 
Commercial Club for the past 17 
years. His operations in the past 
year have been increased by the ad- 
dition of a new truck, complete with 
pumping equipment and meter, and 
two 17,000-gal. storage tanks. 
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The Community Oil Co., Farming- 
ton, Minn., organized more than 10 
years ago by Francis Ingerson, has 
taken on a Pontiac dealer franchise 
under the name of “Ingerson Pon- 
tiac’’. Mr. Ingerson, a private brand 
operator, reports rather tough going 
these days but he retains a confident 
outlook. 
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FIGHT IT WITH NATIONAL 


_AER-O-FOAM 


ACTS QUICK... PREVENTS FLASHBACKS ... STOPS LOSS 


Day or night... in refineries, bulk plants or warehouses, 
when fire strikes it means loss of material . . . valuable irre- 
placeable equipment . . . and production. Proved fire protec- 
tion equipment is your safest continuous production and 
delivery insurance today. 

Protect your plants with National Aer-O-Foam's equip- 
ment which includes “industry-proved" Overhead Spray 
Deflectors—as illustrated in operation. These are easily 
installed over those points requiring fire protection .. . spray 
directly on the fire. Help prevent serious losses before they 
happen. 

National Aer-O-Foam forms a thick, tough, long-lasting 
airtight blanket of foam that snuffs out flames... insulates 
threatened areas and prevents flashbacks. At the same time, 
Aer-O-Foam is non-corrosive—is easily washed away with 
hose stream, or after drying can be readily brushed off 
machinery, walls and floors. 

National Foam manufactures chemical as well as mechani- 
cal foam and the equipment for applying them . . . and offers 
you the technical assistance to engineer fire protection. 
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NATIONAL FOAM SYSTEM, INC. waa 


LIQUID 


al-telelellolai-\eMielae mele Mala-M aacliztailels 
Packard Building. Philadelphia 2. Pa. 
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